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Cautionary Note on Forward-Looking Statements

This Annual Report on Form 10-K contains forwardidimg statements within the meaning of Section 27#e Securities Act of 1933,
as amended, and Section 21E of the Securities BgehAct of 1934, as amended (the Exchange Actv&al-looking statements are all
statements (and their underlying assumptions) dedun this document that refer, directly or inditg, to future events or outcomes and, as
such, are inherently not factual, but rather reftedy our current projections for the future. Cegsently, forward-looking statements usually

include words such as “estimate,” “intend,” “platiptedict,” “seek,” “may,” “will,” “should,” “would,” “could,” “anticipate,” “expect,”

“believe,” or similar words, in each case, intentiedefer to future events or circumstances. A nomprehensive list of the topics including
forward-looking statements in this document inchide

. our future financial and operating results;

e  our strategy;

. our beliefs and objectives for future operatioesearch and development;

. expectations regarding future growth and perforreanc

. political, economic and industry trends;

. expected timing of, customer acceptance of andfliefimm, product introductions, developments amthancements;
. expected benefits from acquisitions and joint vesgugrowth opportunities and investments;

. expected outcomes from legal, regulatory and adnative proceedings;

. our competitive position;

. our short-term and long-term cash requirementdydtiicg, without limitation, anticipated capital exditures;
. our anticipated tax rate;

. the repayment of our 2.00% Senior Notes due on mbee 15, 2017, 3.375% Senior Notes due on Jung(d, and 3.25% Senior
Notes due on December 15, 2022 (collectively reféio as the Senior Note

. future uses of our cash, including, without limidat the continuation of our stock repurchase ahdaividend programs.
All forward-looking statements included in this dogent are inherently uncertain as they are basedasragement’s current
expectations and assumptions concerning futureteyvand are subject to numerous known and unknaka and uncertainties. Therefore,

actual events and results may differ materiallyrftiese forward-looking statements. Factors thaldcoause actual results to differ materially
from those described herein include, but are naitéid to:

. the overall growth, structure and changes of tha grage industry;

. our ability to understand, and effectively respemdhanges affecting, our market environment, pctgjuechnologies and custor
requirements, including the impact of the clo

. general global political, macroeconomic and madcgtditions;

. changes in U.S. government spending;

. our ability to accurately forecast demand for ouadpicts and services, and future financial perforrea
. our ability to successfully manage our backlog;

. our ability to successfully execute on our strateggenerate profitable growth and stockholderrretu

. disruptions in our supply chain, which could liraiir ability to ship products to our customers i@ #imounts and at the prices
forecasted

. our ability to maintain our customer, partner, digsgpand contract manufacturer relationships orofable terms and conditions;
. our ability to maintain our gross profit margins;

. our ability to timely and successfully introducedancrease volumes of new products and servicesaftecast demand and
pricing for the same

. our ability to gain customer acceptance of new petst

. the actions of our competitors, most of which argér and have greater financial and other reseuham we have, including,
without limitation, their ability to introduce coreptive products and to acquire businesses anchtdopies that negatively impact
our strategy, operations or customer demand fopoaofucts

. the impact of industry consolidation affecting suppliers, competitors, partners and customers;

3




our ability to grow direct and indirect sales aacfficiently provide global service and support;
our ability to design, manufacture and market potslineeting global environmental standards;

failure of our products and services to meet ogtamers’ quality requirements, including, withomtitation, any epidemic failure
event relating to our systems installed by ouramstrs in their IT infrastructure

our ability to resolve ongoing litigation, tax atgligovernment audits, inquiries and investigatiorge with our expectations;
our ability to accelerate the adoption of our navpesducts;

the availability of acceptable financing to suppat future cash requirements;

our ability to effectively integrate acquired bussses, products and technologies;

valuation and liquidity of our investment portfglio

foreign exchange rate impacts;

our ability to successfully recruit and retainicat employees and to manage our investment inlpeppocess and systems;

our ability to anticipate techniques used to obtaiauthorized access or to sabotage systems amgement adequate
preventative measures against cybersecurity ared editurity breaches; a

those factors discussed under the heading “RistoFd®Isewhere in this Annual Report on Form 10-K.

Readers are cautioned not to place undue reliamtieese forward-looking statements, which speai( aslof the date of this document
and are based upon information available to ukiatime. These statements are not guaranteesuréfperformance. Except as required by
law, we disclaim any obligation to update inforrmatin any forward-looking statement. Actual resalisild vary from our forward-looking
statements due to the foregoing factors as wedtlaer important factors.




PART |
ltem 1. Business

Overview

NetApp, Inc. (NetApp, we or us) provides softwazgstems and services to manage and store custataeMde enable enterprises,
service providers, governmental organizations,@arthers to envision, deploy and evolve their IViemments. Customers benefit from our
collaboration with other technology leaders to ta#dh e specific solutions they need. We were ipoated in 1992 and created the world’s
first networked storage appliance. Today, we dafeortfolio of products and services that satisby@ad range of customer workloads across
different data types and deployment models.

Customer Needs

With an IT industry in transition, enterprise ITyus have many choices in delivery options and gimgrtechnologies. Customers are
looking to NetApp for guidance and innovation tdphihem achieve the right balance of flexibilitpst and data control. They want help
creating long-term IT strategies that reduce castsrisk while driving growth and success for tlgganizations.

New cloud computing options in particular offer quetiing advantages but also raise risks. Customvarg to seamlessly integrate
public cloud resources as an extension of the@rin@l IT environment, an approach known as hyddda: One of the biggest challenges to
vision is data management. While other parts ol Thefrastructure are largely interchangeable eady no history, once data is created it
needs to be protected and managed for its lifethsedata grows, data and application mobility consunore time and bandwidth. The net
result is that data management, NetApp's core ctanpg, has become essential to realizing the pmofishe hybrid cloud. To help customers
navigate this changing IT landscape, NetApp is $ting in key areas including:

Hybrid Cloud . NetApp believes that the hybrid cloud will becothe dominant model for enterprise IT for yearsame. Customers
are attracted by the speed and scale benefitegfithlic cloud but need new data management steatémkeep control of data as it
moves beyond the walls of the enterprise. Todayhtfbrid cloud is a range of isolated, incompatddéa silos. Every cloud provider t
a different way to manage customers’ data, makidgficult to move data from one cloud provideranother. NetApp’s vision for
enabling customers to achieve both data controlchoite in IT deployment models in the hybrid clasidalled the data fabric. Our
patented data management solutions give custoroafslence that no matter where their data resiolegremises or in a public cloud
resource, they can control, integrate, move, seamodeconsistently manage it. Customers benefit ik@mtApp’s investments and
expertise in building enterprise-class hybrid cloegloyments that adapt as their needs change.

Flash. Multiple approaches to the use of flash will bmeathe standard for enterprises as they evolve lthag-term IT strategies.
NetApp is focused on building a deep and diffeirtl patented technology around flash, and progidiportfolio of offerings to help
customers best integrate flash into their entegpiige offer both all-flash arrays and hybrid flastays to enable the right balance of
performance, efficiency, reliability and scale. Glash solutions help customers drive greater sp@sponsiveness, and value from the
applications that control key business operatiéng. offerings remove performance bottlenecks tlegatively affect productivity and
the customer experience and eliminate storage omégioning that increases costs and adds to wieffcy. Our broad portfolio includes
hybrid and all-flash storage offerings, which eraldl organizations to optimize the level of perfamoe, efficiency, and scale to meet
their specific needs.

Converged infrastructure . Due to budget constraints and skill imbalances,costomers need greater support from their tdolggo
partners to evaluate, integrate, deploy and sutitaisophisticated solutions they need to stay ebitye. This trend is driving the
demand for converged infrastructure solutions tedtce the time of deployment and lower integratisk. By working with other best-
in-class hardware and software providers, NetAgersfa compelling business value through our Flebwonverged solutions, which
reduce risks in ways that cannot be matched bptbrietary stacks offered by server vendors. Fbeix®fferings, created in partnership
with Cisco, provide a broad range of referenceitectures based on our patented technology. Sokitioe available for popular top-tier
business applications, including Microsoft, Ora8&P and Citrix. We also offer FlexPod solutionsdedicated, high-performance
workloads such as big data, HPC, and video analttiat integrate Hadoop.

Software-defined Storage Software-defined storage (SDS) is a key componktitensoftware-defined data center, an evolving
architecture and set of technologies designedeedgelivery of IT services to application owneithim an enterprise. In an SDS mot
storage services are delivered as a software thgecan be abstracted from underlying hardwaréApieis a leader in delivering
innovative SDS technology, having followed the pijiles of SDS for more than 20 years by incorparatiur patented softwadefined
capabilities throughout our products, rather thdgireg a separate management layer. Working wit\pietIT organizations can deploy
SDS solutions that address both near-term demandeglaas create
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a long-term roadmap to extend improvements aciEIs&ces provisioning, storage virtualization, irsfitaicture data collection, data
retention, analysis, and reporting as businesssneleahge.

Product, Services and Solutions Portfolio

Our data management and storage offerings helpowegdusiness productivity, performance and profitgbwhile providing
investment protection and enhanced asset utilizathe complement our enterprise-class storageisnbuwith services expertise that
maximizes the business benefits customers gain @igploying our products. In fiscal year 2015, NgtAlemonstrated our ability to help
customers make sense of the changing IT landscab@mducts and services that satisfy a broadearigustomer workloads across different
data types and deployment models.

Our patented unified scale-out fabric-attachedagte(FAS) platform uses the NetApp Data ONTRRorage operating system. Data
ONTAP software delivers integrated data protectcmmprehensive data management, and built-in effay software for virtualized, shared
infrastructures, cloud computing, and mixed worklibaisiness applications. Our E-Series platform B#iNtricity ® storage management
software offers high-performance, reliable, scaabhd space-efficient storage for demanding stoaaga networks workloads needing an
optimized price-to-performance ratio. We offer highand all-flash configurations of both E-Seriesl &A\S platforms.

Our new FlashRay™ all-flash array system, whicltsrilme Mars™ operating system, is designed frongthend up to improve the
performance, efficiency and manageability of adisfi storage architectures used in enterprise apiplicenvironments.

In October 2014, we announced the acquisition éRied Technology’s SteelStdt@roduct line. The SteelStore product supports
leading backup applications and cloud providerthat customers have a choice in how they exterid ¢iisting data protection infrastructure
into the cloud. This enables us to offer entergrideud-integrated storage to securely and effigidsack up their data, to both private and
public cloud environments.

Data Storage Systems
FAS Unified Storage Systems

Our FAS family of unified storage systems streagdinsimplifies, and consolidates storage and dateagement. Our modular, scalal
and highly available FAS architecture supports tsathle-up and scale-out growth strategies utilizieghighly efficient Data ONTAP storage
operating system.

In June 2014, NetApp introduced two new FAS stogtem platforms—the extreme-performance FAS808@id the entry value-
priced FAS2500. The FAS8080 EX is optimized forfpenance-intensive storage area network (SAN) atdork-attached storage (NAS)
workloads at the largest scale. The entry-level Z30® hybrid arrays meets the needs of smaller izgtons for simplified operations,
integration with existing partner ecosystems, exéghsystem life, and investment protection in tetorage assets as their company grows.

E-Series Storage Systems

Since May 2011, NetApp has been offering E-Seti@sge arrays for SAN workloads. Core patenteckediffitiators of this price-
performance leader include enterprise reliabilityailability and scalability. Customers choose Eieefor general purpose computing, high-
density content repositories, video surveillancg, high-performance computing workloads where #atmanaged by the application and the
advanced data management capabilities of Data ONSE&fage operating system are not required. Thaufaonflexibility of the E-Series
enables custom configurations optimized to scaleeasled up to petabytes of performance-orientedgto

In February 2015, NetApp announced the E5600, ¢#neest hybrid entry in the E-Series family. It offer mix of flash and disk to
provide cost-effective performance for capacityeirgive applications such as email, SharePoint;pégformance computing, data
warehousing and video.

Flash Systems and Technologies

NetApp flash solutions enable business agility,iove user experience, lower costs, and use lesgyettean traditional storage
solutions. We are a leader in the delivery of flastovation. We integrate flash technology acrassFAS and E-Series storage platforms, in
all-flash and hybrid configurations, and offer ttedicated FlashRay all-flash array.

All-Flash Arrays

NetApp all-flash arrays are designed to deliverarre input/output operations per second ( IOPS)uétnalow latency to drive greater
speed, responsiveness, and value from the applisatihat control key business operations.
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NetApp offers three complementary platforms in allsflash portfolio:

NetApp EF-Seriesis a field-proven platform with a highly efficierstreamlined, patented operating system that wiisfaul/O-
intensive workloads where the focus is on perforreatatency, density, and price. EF-Series meettomer needs for latency-
sensitive databases and high-performance SAN wadklohat leverage application-based advanced datagement features. Our
newest model, the EF560, was introduced in Jar@t$, with improvements in storage performanceffier the absolute and
consistent latency, bandwidth and IOPS criticaniterprise database and analytics applications.

NetApp All-Flash FAS combines low-latency performance with robust datgmagement, built-in efficiencies, integrated data
protection, multiprotocol support, and nondisruptoperations. All-Flash FAS can be deployed aamdstione system with Data
ONTAP software. It also can be deployed as a higiiepmance tier in a clustered Data ONTRABonfiguration with nondisruptive
data mobility between tiers. FAS was built for colidated workloads and is ideally suited for custesninterested in building
efficient shared storage infrastructures usingtehesl Data ONTAP.

NetApp FlashRayis our new architecture built from the ground upn@rove the economics and performance of flashilewh
delivering the classic NetApp values of efficienpyptection and data management. The result iaravative, patented approach to
all-flash storage that delivers adaptable low-leygperformance and no-compromise inline efficieaci#%e designed FlashRay arrays
with the future in mind, establishing a foundattbat will enable tight integration with Data ONTASRd leverage future solid-state
technologies to further drive down the cost offi@ih storage.

Hybrid Arrays

Flash storage today is primarily offered in thenfasf hybrid arrays, a practical best-of-both-wordggproach that uses a mix of flash and
traditional hard disk drives (HDD). Hybrid arrayopide the right level of performance at the righst for mainstream business applications.
Hybrid FAS and E-Series arrays combine flash seraigh HDD storage to increase performance, retatescy, shrink rack space
requirements, and lower power and cooling costs.

Data Management Software
Data ONTAP Storage Operating System

NetApp’s Data ONTAP storage operating system iatamed, unified data storage platform that sugpamy mix of SAN and NAS
environments. Our platform is compatible with UNIXnux, Windows, and web environments.

Clustered Data ONTAP software enables unrestriatetisecure data movement across multiple cloud@mients and paves the way
for software-defined data centers. It offers adeangerformance, availability, and efficiency. Isiagle, feature-rich platform, clustered Data
ONTAP software lets customers scale their infrastme without increasing IT staff. Benefits include

Nondisruptive operations — Perform storage maimeaahardware lifecycle operations, and softwagrages without business
interruptions.

Proven efficiency — Reduces storage costs by cataolg workloads on the same infrastructure.
Seamless scalability -SAN and NAS storage capacity, performance, andatiosis scale without reconfiguring running appliicas.

In October 2014, we introduced the latest reledstustered Data ONTAP. Enhancements to this soévdefined storage operating
system help organizations of all sizes improverttesiels of availability, performance and efficign®ew support for NetApp MetroCluster™
Disaster Recovery Software in this release provestgerprises with uninterrupted recovery from fiagbiacross data centers. Critical business
applications can continue to operate in the evédisasters or planned outages. The latest vedditine software includes performance
optimizations for all-flash nodes so customersmaximize performance without sacrificing rich datanagement, protection, or flexible data
movement. The new software includes increasediefity that significantly improves the cost per digie and cost per IOPS of clustered Datz
ONTAP, delivering a better return on investmentdaganizations.

Our new Cloud ONTAP subscription service , annodrineOctober 2014 and enhanced in February 20lsgbthe power of clustered
Data ONTAP to the public cloud by allowing customtr launch an instance of Data ONTAP in a publigenscale cloud environment. This
first release of Cloud ONTAP service works with Bygcale cloud services from Amazon Web Services $A\Wloud ONTAP service uses
patented NetApp technologies for non-disruptiverapens, seamless scalability, and efficiency, emtibines them with the on-demand
computing benefits of cloud services. This apprgavides a consistent set of data services
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throughout a hybrid cloud environment. AWS is thstfplatform provider to run Cloud ONTAP serviaasits cloud environment. NetApp
intends to support additional providers in futuskeases.

SANTtricity Storage Operating System

The NetApp SANTtricity operating System, purposeitfor SAN, is performance-optimized to deliver @ab enterprise SAN
applications. It provides superior performancedat®lity, and data protection for application-dnivevorkloads that run on NetApp EF-Series
and E-Series platforms. It allows customers torojze performance on the fly, with adaptive cachatgprithms to achieve high IOPS and
throughput. Installed on a million systems worldeyithe SANtricity OS is field-proven. In additicBANTtricity Storage Manager offers a
powerful, easy-to-use interface for administerin§d&ties storage systems. With SANTtricity softwaterage administrators can achieve
maximum performance and utilization of storage tigloextensive configuration flexibility and custgarformance tuning.

OnCommand® Management Software and Management Integration Tsol

The NetApp OnCommand storage management softwatilpmincorporates a broad range of data managemeels for NetApp and
multivendor storage. These products help our custsntransition to the hybrid cloud. They improvsibility and allow customers to manage,
monitor, and optimize their hybrid cloud environrterThe portfolio includes:

OnCommand Cloud Manager, announced in October 20bdides a simplified management interface forAygt Cloud ONTAP

service and NetApp Private Storage (NPS) for Clsaldtions. It allows customers to manage and tcdald resources within AWS, a

provision and monitor Cloud ONTAP instances frone @entral console.

OnCommand Workflow Automation improves productiiity automating repeatable manual storage-managgmargsses. It enables
users to construct, customize, publish, and aeiadiroad range of storage workflows, including-oliek automation and deployment
applications from VMware® , Oracle®, Microsoft®, 8®, Citrix and others. It lowers the cost of st@aganagement while fostering
the use of best practices.

OnCommand Unified Manager provides a single dastbtmaconfirm the health of clustered Data ONTA&age availability, capacity,
performance and data protection relationshipsitéigrates with OnCommand Workflow Automation tocemiate storage tasks and data
protection processes.

OnCommand System Manager, developed for midsizenizgtions or smaller environments within largetegprises and service
providers, delivers device-level management folAgetFAS storage systems. It is optimized for IT gratists who need streamlined
management, an easy-to-use interface, and begtegraorkflows.

OnCommand Insight storage resource managementa®end-to-end multivendor storage management,amibw of performance
metrics, including application, datastore, virtaachine, and storage infrastructure performanandbles customers to improve
capacity planning, accelerate consolidation prejesntd meet internal business reporting expectatibinis innovative tool also allows
users to discover orphaned and underutilized stoaag detect risks to their environments.

Object Storage Software

NetApp StorageGRI® software allows organizations to store and managgsive amounts of data worldwide, on premises rautidei
cloud. StorageGRID Webscale is a purpose-builengat, software-defined storage solution for langdnives, media repositories, and web
data stores. The sophisticated StorageGRID Webpoiiley engine provides automated data placemeansacstorage tiers, physical sites, and
hybrid clouds. It can be tuned according to custshmeerformance and availability requirements aptinized for cost as data ages. Real-time
auditing provides continuous and active monitofimgservice-level agreement verification and rejpgrtin February 2015, NetApp added
support for Amazon Simple Storage Service (S3) terage tier to StorageGRID Webscale, providisgalable, highly durable object storage
solution for long-term archives.

Data Protection Software

NetApp offers a range of software products to poteistomers’ valuable data and applications. Tpeseide optimal availability and
IT efficiency while safeguarding data assets.

NetApp Integrated Data Protection (IDP) uses patkdata protection services embedded in our Dat@APNbperating system. This
solution scales across applications and virtuahstfuctures because it runs in storage, whererdsi@es. It requires fewer server, storage, an
network resources than competitor offerings, amdices can be activated and delivered in minutes.




With IDP, customers lower their cost by purchasing maintaining fewer systems for data protecfidrey benefit from controlled data
access with secure multi-tenancy and military-grgeS-256) encryption and proven key-managemenitisois.

Business Continuity and High-Availability Solutions

« SnapMirror® data replication technology provides disaster recpprotection and simplifies the management o4 deplication

« MetroCluster™ continuous-availability and disastrovery software delivers zero data loss, tramspdailover protection, and
nondisruptive upgrade

Disk-to-Disk Backup and Recovery Solutions

« SnapVaulf® software speeds and simplifies backup and dataveegoprotecting data at the block lev

+ SnapRestor® data recovery software uses stored Data ON¥SRapshof copies to recover anything from a single file toltinu
terabyte volumes, in seconi

Application-Aware Backup and Recovery SolutionsAmplication and Backup Administrators

+ The SnapManagétmanagement software family streamlines storage geanant and simplifies configuration, backup, and
restore operation:

« SnapProtec® management software accelerates and simplifiesipaakd data recovery for shared IT infrastructt

Compliance

« SnapLock® compliance software is a flexible data permaneobstion for meeting strict data retention regulatior internal IT
governance policie:

NetApp SteelStore Cloud-native Backup Solution an¢htegrated Backup Appliance

SteelStore integrated storage allows customersdarsly and efficiently back up their data to bptivate and public cloud
environments, with dramatically lower costs thaditional on-premises backup. In February 2015inreduced three new SteelStore
solutions as Amazon Machine Images (AMIs), whicbvites an efficient and secure approach to baakingloud-based workloads.
Customers can also choose on-premises SteelStgsecahappliances for seamless, secure data piameatthe cloud.

FlexArray™ Storage Virtualization Software

We built on 10 years of storage virtualization eigrece and patented technology with our V-Serief@im to create our FlexArray
storage virtualization software. It runs on the BA30, FAS8040, FAS8060, and FAS8080 EX systemscastbmers can purchase and
activate FlexArray at any time. FlexArray softwaidualizes existing EMC, HP, Hitachi, and NetAppSEries arrays to unify and streamline
IT operations. It helps customers implement a safbadefined storage strategy across heterogeneougstassets by accelerating provisior
and data management. Customers can transformngxestiays to create storage that spans privatdicpahd hybrid clouds. It reduces capa
requirements on arrays by more than 35% and inesethe usefulness of current storage.

Converged Infrastructure

The FlexPo® solution portfolio combines NetApp storage syste@isco Unified Computing System servers, and Ciderus fabric
into a single, flexible architecture. FlexPod sining are designed and validated to reduce deploytimes, project risk, and the cost of IT.
Options in the FlexPod portfolio include:

» FlexPod Datacenter converged infrastructure induddidated designs for enterprise private clowdwell as software-defined
data centers (SDDCs), unified scale-out storagtjalidesktop infrastructure, databases, securé-tenancy, business
continuity, and data protectio

« FlexPod Express reduces costs and complexity fatlementerprises by consolidating the entire [ffastructure on a single,
easy-to-manage platform. Customers can reduceutimber of servers and the storage capacity needegpfdications and
standardize their environments to more easily ptdaidgets and support grow

» FlexPod Select delivers validated, preconfiguretiponents for rapid deployment of dedicated, higHigpenance workloads,
such as big data, hi-performance computing, databases, and data wareh
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NetApp Private Storage (NPS) for Clouc

NetApp’s Private Storage for Cloud solutions giwstomers the freedom to connect to the cloudswrayt while allowing them to
maintain complete control of their data on a de@ddaprivate NetApp storage system. In this apgrpasstomer data resides on NetApp
storage “next to”, rather than “in”, the cloud piger's environment. The customer-owned NetApp systecolocated in data centers manay
by our partner, Equinix. Equinix has data centecaied next to major networks and in close proxirwtmajor cloud providers including
AWS, Microsoft® Azure and IBM SoftLayer.

NPS for Cloud eliminates time-consuming, costlyadaigrations. Customers can turn off connectivitphe cloud and connect to
another in minutes, without having to move thetada

OpenStack Contributions

NetApp is a Gold Member of the OpenStack Foundatidrich supports creation of an opgsodrce cloud operating system. OpenSta
a global collaboration of developers and cloud cotimg technologists producing a ubiquitous ogence cloud computing platform for put
and private clouds.

Cloud services based on OpenStéaloftware, in particular those for enterprise aglans, require a robust storage infrastructureitha
available, efficient, and protected. NetApp storagegration with OpenStack makes deployment ofidlservices simpler, faster, and more
scalable. NetApp drivers for OpenStack reducenbagration burden for IT departments deploying dlsarvices and enable high-value
services and tight service-level agreements.

Professional and Support Services

NetApp and our ecosystem of partners deliver apfoitfolio of professional and technical servideattenable customers to achieve
greater business value from NetApp products andgisal investments.

Our professional services team and certified sesvartners have the expertise to assist customitbreach phase of their IT lifecycle,
from planning next-generation storage systems aptbgling new technology to optimizing the operadibefficiency of existing
infrastructures.

Technical support services ensure our productsatgefficiently and benefit from the most up-toedapftware to help customers
minimize downtime for systems running businesdeaitapplications. Our services organization alsavjales in-depth guidance and education
that include extensive access to our global teethmésources and intellectual property. Customansahioose from a number of support opti
including direct touch, web-based My AutoSuppors@&fvice , training on our product and solutions anéctive online community of
customers.

NetApp utilizes a global, integrated model to pdevconsistent service delivery and global supparing every phase of the customer
engagement, including strategy, assessment angs@é)allanning and design, installation, implem#ata integration, optimization, ongoing
support, and remote management and monitoring.

Sales, Principal Markets, and Distribution Channels

We market and sell our products in numerous coemttiroughout the world. To increase visibilityN#tApp in the broader IT segment,
we continue to make investments in our multiyeankding and awareness campaigns.

Our diversified customer base spans industry setpya vertical markets such as energy, finaneialises, government, high
technology, internet, life sciences, healthcargises, manufacturing, media, entertainment, anionattideo postproduction, and
telecommunications. NetApp focuses primarily ondaéa management and storage markets. We designanucts to meet the needs of our
broad customer base — from large enterprises teingicustomers.

NetApp uses a multichannel distribution strategye $€ll our products and services to end-user bssicestomers and service providers
through a direct sales force and an ecosystemrtifgra. We work with a wide range of partners for customers — including technology
partners, value-added resellers, system integra@&ds, service providers and distributors. Duffisgal 2015, sales through our indirect
channels represented 80% of our net revenues. IGhalgartner ecosystem is critical to NetApp’swtio and success. We are continually
strengthening existing partnerships and investingeiw ones to ensure we are meeting the evolviagsef our customers.

As of April 24, 2015, our worldwide sales and mairkg functions consisted of approximately 7,370 agars, sales representatives, ant
technical support personnel. We have field salfisasf in approximately 50 countries. Sales to cusis Arrow Electronics, Inc. and Avnet,
Inc., which are distributors, accounted for 23% &686 of our net revenues, respectively, in fis€Hl3
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Information about sales to and accounts receivdhdes our major customers, segment disclosuregjdaroperations, and net sales attribut
to our geographic regions is included in Note 1%egment, Geographic, and Significant Customer inédion of the Notes to Consolidated
Financial Statements.

Seasonality

We have historically experienced a decline in ressnin the first quarter of our fiscal year, asghkes organization spends time
developing new business after higher close ratéiseiiourth quarter, and because sales to Europestomers are historically weaker during
the summer months. During the second quarter ofistal year, we have historically experienced éased sales, driven by the government
sector, concurrent with the end of the U.S. fedgoalernment’s fiscal year in September, as weHlragicrease in business from European
markets. We derive a majority of our revenue in given quarter from orders booked in the same quaBookings and revenues typically
follow intra-quarter seasonality patterns weightadard the back end of the quarter.

Backlog

We manufacture products based on a combinatiopesfific order requirements and forecasts of outorusrs’ demand. Orders are
generally placed by customers on an as-needed Basigstantial portion of our products is soldtla basis of standard purchase orders that
are cancellable prior to shipment without pendltycertain circumstances, purchase orders are dubjehange with respect to quantity of
product or timing of delivery resulting from chaisga customer requirements. Our business is clafaetl by seasonal and intra-quarter
variability in demand, as well as short lead tiraad product delivery schedules. Accordingly, bagldbany given time might not be a
meaningful indicator of future revenue.

Manufacturing and Supply Chain

We have outsourced manufacturing operations td fharties located in Memphis, Tennessee; Olive @raNlississippi; Schiphol
Airport, The Netherlands; Komarom and Tiszaujvakdsngary; Wuxi and Tianjin, China; Taoyuan City,iWan; and Singapore. These
operations include materials procurement, commadaypagement, component engineering, test engimggenianufacturing engineering,
product assembly, product assurance, quality chifitnal test, and global logistics. We rely onimited number of suppliers for materials, as
well as several key subcontractors for the productif certain subassemblies and finished systenesus$® multiple vendors and have our
products manufactured in a number of locations el possible to mitigate our supply chain riskr €wategy has been to develop close
relationships with our suppliers, maximizing theange of critical information and facilitating ilementation of joint quality programs.
We use contract manufacturers for the productiomabr subassemblies and final system configurafibis manufacturing strategy minimi:
capital investments and overhead expenditures whalating flexibility for rapid expansion.

We were most recently awarded International Orgditn for Standardization (ISO) 9001 and ISO 146é&tifications on September :
2014, and continue to be ISO 9001 and ISO 1400tfiedr

Research and Development

We conduct research and development activitiesiwiious locations throughout the world. Total reskand development expenses v
$919.3 million, $917.3 million and $904.2 million fiscal 2015, 2014 and 2013, respectively. Thestscconsist primarily of personnel and
related costs incurred to conduct product developraetivities. Although we develop many of our prots internally, we may acquire
technology through business combinations or thrdiegimsing from third parties when appropriate. édieve that technical leadership is
essential to our success, and we expect to contiinc@mmit substantial resources to research anelalement.

Competition

We compete with many companies in the markets waes&ome offer a broad spectrum of IT productssargices (full-stack vendors)
and others offer a more limited set of storagedatd management products or services. Our systedugis and associated software portfolio
mainly compete with storage system products ana mk@nagement software from Dell, EMC, HDS, HP, i&#. In the OEM market we
compete against many of those same companies,lbasi2ot Hill and Seagate, through its acquisitidrXyratex.

By extending our flash and software-defined stom@dfgrings, we are competing in new segments witth raditional competitors and
new competitors. Smaller, emerging storage venideigde Nimbus Data, Pure Storage, Skyera, Sotidéind Violin Memory in the all-flash
array segment. They include NexGen, Nimble Stor@ggile, and Tintri in the hybrid flash array segm& he longer-term potential and
competitiveness of these emerging vendors remaibe tletermined. In cloud and converged infrastinectwe also compete with large well-
established competitors, including EMC, HP, and IBM

An increase in industry consolidation might resulstronger competitors as sole-source vendorsustomers. In addition, current and
potential competitors have established or migtal#isth cooperative relationships among themselvesth third parties,
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including some of our partners. It is possible tat competitors or alliances among competitorshirégnerge and rapidly acquire significant
market share.

The IT storage market is also experiencing a chantfee way storage services are consumed duehodogy transitions and changing
economic and business environments. Customers ag@/ the option of engaging with cloud service pidevs to provide storage as an
operating expense rather than storage systemkdirdata centers. Recent technology trends, ssitheaemergence of hosted (or cloud)
storage, software as a service (SaaS) and flashgstare driving significant changes in storagaitactures and solution requirements. While
the short- and long-term impact of these evolviegds cannot be predicted, NetApp is confident dliatc ustomers recognize the value in oul
cloud strategy. Our strategy includes building tiefeships with these new classes of providers,tartthte, we have established relationships
with more than 300 cloud service providers and hsgeder providers AWS, Google, IBM SoftLayer ancchdisoft Azure.

We consider innovation and our technology partripssto be key to our competitive differentiatione\Welieve our competitive
advantage also includes the nature of the reldtipasve form with our customers and partners woidéw\We strive to deliver an outstanding
experience in every interaction we have with owstemers and partners through our product, seraite support offerings, which enable us to
provide our customers with a full range of expertiefore, during, and after their purchase.

Proprietary Rights

Over the years, NetApp has been widely recogniaedd innovation including recognition as one tod t'\World's Most Innovative
Companies” Forbes®) , a top 300 United States patent holder (Intell@d®roperty Owners Association) and one of the t@aality Over
Quantity” patent portfolios in its industrlEEE Spectrun® ). We generally rely on patent, copyright, trademamade secret and contract laws
to establish and maintain our proprietary rightsum technology and products. While our intelletfraperty rights are important to our
success, we believe that our business as a whot# ieaterially dependent on any particular patieatiemark, copyright, license or other
intellectual property right. We have been grantedwen by assignment over 1,750 patents issuedrm/have over 680 patent applications
pending with, the U.S. Patent and Trademark Offisewell as a corresponding number of internatipagtnts and patent applications. While
the durations of our patents vary, we believe thatdurations of our patents are adequate reltditlee expected lives of our products.

NetApp, the NetApp logo, Go Further, Faster, AltaWaASUP, AutoSupport, Campaign Express, Cloud @RTClustered Data
ONTAP, Customer Fitness, Data ONTAP, DataMotiomméss, Flash Accel, Flash Cache, Flash Pool, FEagshRexArray, FlexCache,
FlexClone, FlexPod, FlexScale, FlexShare, Flex#8iplicy, GetSuccessful, LockVault, Manage ONTAP r8j&/etroCluster, MultiStore,
NetApp Insight, OnCommand, ONTAP, ONTAPI, RAID DRAID-TEC. SANtricity, SecureShare, Simplicity, Simul@&TAP, SnapCenter,
Snap Creator, SnapCopy, SnapDrive, Snapintegi@tapLock, SnapManager, SnapMirror, SnapMover, Studpgt, SnapRestore, Snapshot,
SnapValidator, SnapVault, StorageGRID, Tech OnThound Cloud, WAFL and other names are trademarksgistered trademarks of
NetApp Inc., in the United States and/or other ¢oes.

We generally enter into confidentiality agreemenmith our employees, resellers, customers, and grgpln addition, through various
licensing arrangements, we receive certain rightstellectual property of others. We expect tomteain current licensing arrangements and to
secure licensing arrangements in the future, adatkand to the extent available on reasonable tentig€onditions, to support continued
development and sales of our products and sen@mae of these licensing arrangements require ghtméquire royalty payments and other
licensing fees. The amount of these payments awrféght depend on various factors, including tmttimited to the structure of royalty
payments; offsetting considerations, if any; areldbgree of use of the licensed technology.

The industry in which we compete is characterizgddpidly changing technology, a large number dépts, and frequent claims and
related litigation regarding intellectual properights, and we may be exposed to various riskse@lt such claims or legal proceedings. If we
are unable to protect our intellectual property,might be subject to increased competition thatccmaterially and adversely affect our
operating results.

Environmental Disclosure

We are committed to the success of our customerpariners, to delivering value to our stockholdarsl to positively affecting the
communities where our employees work and live. ifaly believe that we can accomplish these objestisoncurrently with our commitment
to sustainability. We are committed to the prexamtf pollution; efficient use of natural resourcasd minimizing, relative to the growth of
the company, the environmental impacts from ourapes, products, and services, as well as comglyiith laws and regulations related to
these areas. Our environmental management systandes the framework for setting, monitoring, aeinuously improving our
environmental goals and objectives.

We are voluntarily measuring, monitoring, and peliglreporting our scope 1 and scope 2 greenhouseméssions and participate in-
Carbon Disclosure Project (CDP). The CDP is a dletemdardized mechanism by which companies reheit greenhouse gas emissions to
institutional investors. We have established emgdogommuter programs and education and awaren@ggigms, and we continuously see
optimize the energy efficiency of our buildingdy$aand data centers. At both the global and redf&tate levels, various laws and regulations
have been implemented or are under considerationitigate the effects of climate
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change caused by greenhouse gas emissions. Eneinta@taws are complex, change frequently, and ternvidéed to become more stringent
over time. It is often difficult to estimate thetdive impact of environmental matters. Based oneturinformation, we believe that our primary
risk related to climate change is the risk of ilased energy costs. We are not subject to a capradel system or any other mitigation meas
that would be material to our operations in therriemre. Additionally, we have implemented disasteovery and business resiliency
measures to mitigate the physical risks our faedlitbusiness, and supply chain might face as secuence of severe weather-/climate-relatec
phenomena such as earthquakes, floods, drougldtsther such natural occurrences.

We are also subject to other federal, state, aral kegulations regarding workplace safety andgutiin of the environment. Various
international, federal, state, and local provisicetulate the use and discharge of certain hazanthatierials used in the manufacture of our
products. Failure to comply with environmental regjons in the future could cause us to incur safi&l costs or subject us to business
interruptions. We believe we are substantially clamp with all applicable environmental laws. Afl our products meet the requirements of
Registration, Evaluation, Authorisation and Restrit of Chemicals (REACH); Waste Electrical andd&lenic Equipment (WEEE);
Restriction of Hazardous Substances (RoHS); andaCRDHS directives. We have maintained an environahenanagement system since
December 2004. As part of ISO 14001 requiremengsset local environmental performance goals suckdigcing energy use per square foot
and minimizing waste generated on site, that agaedl with our overall corporate strategy. We alsnduct an annual review and third-party
verified audits of our operations, and we monitavieonmental legislation and requirements to hefkensure we are taking necessary
measures to remain in compliance with applicabes]anot only in our operations but also for ourdurats.

Employees

As of April 24, 2015, we had approximately 12,8 hpdoyees, of which 4,380 were in sales and marger90 were in customer
support, 3,840 were in research and developme@tywEe in manufacturing operations and 1,410 wefaance and administration. None of
our employees are represented by a labor unionanzbnsider relations with our employees to be g@mnpetition for technical personnel
the industry in which we compete is intense. Wéebelthat our future success depends in part oca@ntinued ability to hire, assimilate, and
retain qualified personnel. To date, we believe e have been successful in recruiting qualifiegyees, but there is no assurance that we
will continue to be successful in the future.

Executive Officers
Our executive officers and their ages as of JunQil5, are as follows:

Name Age Position

George Kuriar 48 Chief Executive Office

Nicholas R. Noviellc 46 Executive Vice President of Finance and Opmratand Chief
Financial Officel

Robert E. Salmo 54 Presiden

Matthew K. Fawcet 47 Senior Vice President, General Counsel and Seyr

George Kurianwvas appointed chief executive officer on June 1526Grom September 2013 to May 2015, he was execuite president
of product operations, overseeing all aspectsdabfrtelogy strategy, product and solutions develograeross our product portfolio. Mr. Kurian
joined NetApp in April 2011 as the senior vice jdesit of the storage solutions group and was ap@oito senior vice president of the D
ONTAP group in December 2011. Prior to NetApp, frd@02 to 2011, Mr. Kurian was vice president andegal manager of the application
networking and switching technology group at CiSgstems. From 1999 to 2002, Mr. Kurian was the piessident of product management
and strategy at Akamai Technologies, a manageno@isiuitant with McKinsey and Company, and led sofenengineering and product
management teams at Oracle Corporation. Mr. Kur@ds a BS degree in electrical engineering fromdeton University and an MBA from
Stanford University.

Nicholas R. Noviellds executive vice president of finance and openatiand chief financial officer. He is responsildedll financial and
operational aspects of the company including firelraperations, customer leasing, investor relajovorkplace resources, IT, manufacturing
operations, quoting, sales order processing afiitifignt operations. From January 2012 to April 2Dhe was executive vice president and
chief financial officer. Mr. Noviello joined NetApjm January 2008 as vice president, finance anttaiter. He was named senior vice
president finance and corporate controller in AR08 and senior vice president finance and globiafroller in November 2010. Before
joining NetApp, Mr. Noviello spent eight years abhe€ywell International, where he was chief finahoféicer of two global business unit
managed investor relations, and was a leader ocotp®rate mergers and acquisitions team. Pribtoimeywell, Mr. Noviello led mergers and
acquisitions for Monarch Dental Corporation for tyears and spent seven years at PricewaterhousefSodMr. Noviello holds a BS degree in
business administration from Boston University andMS degree in taxation from Fairleigh Dickinsomivrsity, and he is a certified public
accountant.

13




Robert E. Salmojoined NetApp in January 1994 and was appointedigeat in April 2014, overseeing field operatioggbal marketing
and customer success operations. From Decembernt@@(f&il 2014, Mr. Salmon was executive vice pdesit, field operations. Mr. Salmon
served as the company’s executive vice presidewbdidwide sales from September 2004 to Decemb@5b2Brom August 2003 to September
2004, Mr. Salmon served as our senior vice presiofeworldwide sales, and from May 2000 to Augud®2, Mr. Salmon served as our vice
president of North American sales. Prior to hisiterat NetApp, Mr. Salmon spent nearly 10 yearhd Biin Microsystems, a supplier of
network computing systems, and Data General Cotiporaa manufacturer of multiuser computer systeavirs.Salmon graduated from
California State University, Chico with a BS degmeeomputer science.

Matthew K. Fawcetipined the company in September 2010 as seniorpriegident, general counsel, and secretary. Rrimirting
NetApp, from 1999 to August 2010, Mr. Fawcett serirevarious legal positions at JDS Uniphase Cafion, an optical componer
company, including as senior vice president, gdrenansel, and corporate secretary. Prior to jgribSU, Mr. Fawcett was counsel at Fujitst
and worked in private practice at Morrison & FoerdtLP. Mr. Fawcett is a member of the boards efAlssociation of Corporate Counsel and
the Law Foundation of Silicon Valley. Mr. Fawcetiltis a BA degree from the University of CaliforaigBerkeley and a JD degree from the
University of California at Los Angeles.

Additional Information

Our Internet address ¥ww.netapp.comiNe make available through our Internet websiteasunual reports on Form 10-K, quarterly
reports on Form 10-Q, current reports on Form &kendments to those reports and other documeadisdil furnished pursuant to the
Exchange Act of 1934, as soon as reasonably pabtti@after we electronically file such materialshybr furnish them to, the SEC.

The SEC maintains an Internet sitevw.sec.goy that contains reports, proxy and informationestants, and other information
regarding issuers that file electronically with ®EC. The public also may read and copy thesafilat the SEC’s Public Reference Room at
100 F Street N.E., Washington, DC 20549. Infornratibout this Public Reference Room is availablediing (800) SEC-0330.
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It em 1A. Risk Factors

The following risk factors and other informatiorcinded elsewhere in this Annual Report on Form 1€h&uld be considered and
understood in the context of the following riskidas, which describe circumstances that may maltgriearm our future business, operating
results or financial condition. The following dission reflects our current judgment regarding thestrsignificant risks we face. These risks
can and will change in the future.

Our business may be harmed by trends in the storageket or if we are unable to keep pace with rapidlustry, technological and
market changes.

Our industry and the markets in which we competeshastorically experienced significant growth daghe increase in the demand for
storage solutions by consumers, enterprises anergament bodies around the world, and the resyttarthases of storage solutions to addres
this demand. However, despite continued data grawéhstorage market did not experience growthalar@ar years 2013 and 2014 due to a
combination of customers delaying purchases ifabe of technology transitions, increased stordfi@ency, and changing economic and
business environments. Recent technology trendh, @sithe emergence of cloud storage, softwaresas/ee (SaaS), flash storage and
converged architectures are driving significantnges in storage architectures and solution reqeinésn As a result of these and other factors
discussed in the report, our revenue may growsédwer rate than in past periods, or may declinié @isl in fiscal years 2014 and 2015, on a
yeal-over year basis. The future impact of these tremdisoth short-term and long-term growth pattesnsricertain. If the general historical
rate of industry growth declines, if the growthesabf the specific markets in which we competeidechnd/or if the consumption model of
storage changes and our new and existing prodadtsautions do not receive customer acceptaneeyusiness, operating results and
financial condition could suffer.

If we are unable to develop, introduce and gain rkat acceptance for clustered Data ONTAP-based pradwr other new products
while managing the transition from older productsy if we cannot provide the expected level of qtigliservice and support for our new
products, our business, operating results and fircgal condition could be harmed.

Our future growth depends upon the successful dpwatnt and introduction of new hardware and so#weaioducts. Due to the
complexity of storage subsystems and applianceshendifficulty in gauging the engineering effoeguired to produce new products, such
products are subject to significant technical andlity control risks.

We are currently devoting considerable effort aagburces to develop, introduce and gain custonoepéance for our clustered Data
ONTAP (cDOT)-based products. cDOT is our next gatien storage operating system for our core pradait represents a fundamental and
revolutionary change to our solution architect@eger time, our goal is to replace our Data ONTARI@de technology with cDOT and,
consequently, we anticipate that a majority of mwenues will ultimately derive from cDOT. We famensiderable challenges as we continue
to develop and market cDOT, including, without kation, cost and complexity associated with migigttustomer data and applications from
legacy systems to cDOT-based systems, developidigi@thl features for cDOT currently available willata ONTAP 7-Mode and potentially
required by our customers, increasing sales of cEHdugh our channel and maintaining service, sttpgad customer relationships as we
replace Data ONTAP 7-Mode with cDOT.

If we are unable, for technological, customer rieluce or other reasons, to develop, introduce aimdrgarket acceptance for cDOT, or
any other new products, as and when required byntiré&et and our customers, our business, operasudts and financial condition could be
materially and adversely affected.

New or additional product introductions, includingw software and flash product offerings, such lasc€CONTAP, StorageGRID
Webscale, all flash FAS, FlashRay and SteelStaoilgest us to additional financial and operationsits, including our ability to forecast
customer preferences and/or demand, our abiligxpand production capacity to meet the demanddar products, our ability to successfully
manage the transition from older products, andadility to forecast the impact of customers’ demé&mrchew products or the products being
replaced. In addition, as new or enhanced produretintroduced, we must also avoid excessive lefedéder product inventories and related
components and ensure that enough supplies of reugts can be delivered to meet customers’ dema&uaither risks inherent in new
product introductions include the uncertainty aEerperformance relative to products of competjtosmpetitors’ responses to the
introductions, the desire by customers to evalnate products for extended periods of time and awngrs’ investment in selling our new
products. If these risks are not managed effegtjweé could experience material risks to our openat financial condition and business
model.

As we enter new or emerging markets, we will likielgrease demands on our service and support apesand may be exposed to
additional competition. We may not be able to pdevoroducts, service and support to effectively peim for these market opportunities.

Our sales and distribution structure makes forecast revenues difficult and, if disrupted, could har our operating results.

Our business and sales models make revenues Hiffidiorecast. We sell to a variety of customerih a corresponding variety of sales
cycles. In addition, the majority of our sales er@&de and/or fulfilled indirectly through channettpars, including value-added resellers,
systems integrators, distributors, original equiptmaanufacturers (OEMs) and strategic business @t
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During fiscal 2015, revenues generated from salesigh our indirect channel accounted for 80% ofreeenues. This structure significantly
complicates our ability to forecast future reverpegticularly within any particular fiscal quarter year. Moreover, our relationships with our
indirect channel partners are critical to our sasc&he loss of one or more of our key indirecincigh partners in a given geographic area @
failure of our channel partners to promote our padsl could harm our operating results, as qualifyind developing new indirect channel
partners typically require a significant investmehtime and resources before acceptable levgisanfuctivity are met. If we fail to maintain
our relationships with our indirect channel partéirtheir financial condition, business or custamelationships were to weaken, if they fail to
comply with legal or regulatory requirements, owd were to cease business with them for thes¢éher ceasons, our business, operating
results and financial condition could be harmed.

Continuing uncertain economic and political conditns restrict our visibility and may harm our opeiag results, including our revenue
growth and profitability.

The continuing global economic uncertainty andtpall and fiscal challenges in the United Statess()Jand abroad due to the financial
and fiscal crises of recent years have, among ¢tirags, limited our ability to forecast future dend for our products, contributed to increase:
periodic volatility in the computer, storage, aredvmorking industries at large, as well as the imfation technology (IT) market, and could
constrain future access to capital for our supplieustomers and partners. The impacts of thesgnestances are global and pervasive, and tf
timing and nature of any ultimate resolution ofs@natters remain highly uncertain. Additionallydbetary constraints and shifts in
government spending priorities have caused, andimine future again cause, governments, incluttiegl.S. government, to decrease
purchases of storage equipment. Consequently, pecexhese concerns to challenge our busineshddoteseeable future, and potentially
cause harm to our operating results. Such conditi@ve resulted, and may in the future again resulailure to meet our forecasted financial
expectations and to achieve historical levels wéneie growth.

Our quarterly operating results may fluctuate matally, which could harm our common stock price.

Our operating results have fluctuated in the padtwill continue to do so, sometimes materiallyl. @lthe matters discussed in this R
Factors section could impact our operating resnltsy fiscal quarter or year. In addition to thosatters, we face the following issues, which
could impact our quarterly results:

. Seasonality, such as our historical seasonal @etlinevenues in the first quarter of our fiscadlyand seasonal increase in
revenues in the second quarter of our fiscal yeit, the latter due in part to the impact of th&l¥ederal government’s
September 30 fiscal year end on the timing of riteos; anc

. Linearity, such as our historical intra-quarter kings and revenue pattern in which a disproporteparcentage of each quarter’'s
total bookings and related revenue occur in thienfemth of the quarte

If our operating results fall below our forecastsl ahe expectations of public market analysts amdstors, the trading price of our
common stock may decline.

Our gross margins vary.

Our gross margins reflect a variety of factors|uding competitive pricing, component and produesign, the volume and relative mix
of product, software maintenance, hardware maimemand other services revenues. Increased compooss, increased pricing pressures,
the relative and varying rates of increases oredesgs in component costs and product prices, chamgeoduct, software maintenance,
hardware maintenance and other services revenuemdiecreased volume could harm our revenues, gnasgins or earnings. Our gross
margins are also impacted by the cost of any nasetfiat are of poor quality and our sales andidigton activities, including, without
limitation, pricing actions, rebates, sales initias and discount levels, and the timing of sercigetract renewals.

The costs of thirgparty components comprise a significant portioowf product costs. While we generally have beea ttbmanage ol
component and product design costs, we may hafieuly managing these costs if supplies of cer@mponents become limited or
component prices increase. Any such limitation dagbkult in an increase in our product costs. Andase in component or design costs
relative to our product prices could harm our gnossgins and earnings.

We often incur expenses before we receive relateddfits, and expenses may be difficult to reducéciily if demand declines.

We base our expense levels in part on future reverpectations and a significant percentage oerpenses is fixed. It is difficult to
reduce our fixed costs quickly, and if revenue lewage below our expectations, operating resultddcbe adversely impacted. During periods
of uneven growth or decline, we may incur costotmfve realize the anticipated related benefitschvbould also harm our operating results.
We have made, and will continue to make, signifiéanestments in engineering, sales, service apgat, marketing and other functions to
support and grow our business. We are likely togeize the costs associated with these investneanlier than some of the related anticipz
benefits, such as revenue growth, and the retuthese investments may be lower, or may develog slowly, than we expect, which could
harm our business, operating results and finaciadlition.
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Increasing competition and industry consolidatiomald harm our business and operating results.

The storage and data management markets are ilyteosepetitive and are characterized by rapidlynghiag technology and
fragmentation. We compete with many companiesemtlarkets we serve. Some offer a broad spectruimmfoducts and services (full-stack
vendors) and others offer a more limited set ofegfe and data management products or servicestabeveur key competitors have greater
financial resources and offer a more diverse photfaf products and services. By extending ourllaad software-defined storage offerings,
we are competing in new segments with both tragiticompetitors and new competitors, particulanhaer emerging storage vendors. The
longer-term potential and competitiveness of th@aerging vendors remains to be determined. In cdmaticonverged infrastructure, we also
compete with large well-established competitors.

For information regarding our competitors, seesibetion entitled “Competition” contained in Iltem-Business of Part | of this Annual
Report on Form 10-K. It is possible that new cortpes or alliances among competitors might emergkrapidly acquire significant market
share.

An increase in industry consolidation might resulstronger competitors that are better able toptmas sole-source vendors for
customers. In addition, current and potential caitgrs have established or might establish cooperaelationships among themselves or v
third parties, including some of our partners.

If we are unable to maintain and develop relatioripk with strategic partners, our revenues may berhad.

Our growth strategy includes developing and manigi strategic partnerships with major third-patftware and hardware vendors to
integrate our products into their products and atsenarket our products with them. A number of éhesategic partners are industry leaders
that offer us expanded access to segments ofdhegst and data management markets. However, thareense competition for attractive
strategic partners, and these relationships mapaeixclusive, may not generate significant reveraunel may be terminated on short notice.
For instance, some of our partners are also pamtmesith our competitors, which may increase thailability of competing solutions and ha
our ability to grow our relationships with thosetpars. Moreover, some of our partners, particulige, more diversified technology
companies, are also competitors, complicating elationships. If we are unable to establish newngaships or maintain existing partnerships
if our strategic partners favor their relationshiyith other vendors in the storage industry onif strategic partners increasingly compete with
us, we could experience lower than expected rexersudfer delays in product development, or expeseother harm to our business, oper:
results and financial condition.

If we do not achieve forecasted bookings in any gea, our financial results could be harmed.

We derive a majority of our revenues in any givearter from orders booked in the same quarter. Bosktypically follow intraquarte
seasonality patterns weighted toward the back étlteaquarter. If we do not achieve the level, tignend mix of bookings consistent with our
quarterly targets and historical patterns, or ifaxperience cancellations of significant orders,foancial results could be harmed.

A portion of our revenues is generated by largecuering purchases from various customers, resellensd distributors. A loss,
cancellation or delay in purchases by any of thgseties has negatively affected us in the past, amtéhe future could negatively affect
our revenues.

A significant portion of our net revenues are gatedt through sales to a limited number of distobaitWe generally do not enter into
binding purchase commitments with our customesglkers and distributors for extended periodsragtiand thus we may not be able to
continue to receive large, recurring orders froesthcustomers, resellers or distributors. For elgopr reseller agreements generally do not
require minimum purchases, and our customers,leesend distributors can stop purchasing and niakeur products at any time. In
addition, unfavorable economic conditions may nieght impact the solvency of our customers, resglénd distributors or the ability of such
customers, resellers and distributors to obtaiditte finance purchases of our products. If angwafkey customers, resellers or distributors
changes its pricing practices, reduces the siZeequency of its orders for our products, or stppschasing our products altogether, our
operating results and financial condition coulchiegterially adversely impacted.

We rely on a limited number of suppliers for criic product components.

We rely on a limited number of suppliers for drivae®l other components utilized in the assemblyuofpooducts, including certain
single source suppliers, which has subjected wbkgcaald in the future subject us to price rigidipgriodic supply constraints, and the inability
to produce our products with the quality and indgl@ntities demanded. Consolidation among supplenrsicularly within the semiconductor
and disk drive industries, has contributed to prigality and may in the future create supply caaisits. When industry supply is constrained,
our suppliers may allocate volumes away from ustaralr competitors, all of which rely on many bétsame suppliers as we do. Accordir
our operating results may be harmed.
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Any disruption to our supply chain could materiallyarm our business, operating results and financizdndition.

We do not manufacture our products or their comptmeénstead, we rely on third parties to makepmyoducts and critical components,
such as disk drives, as well as for associatedtiogi Our lack of direct responsibility for, anohtrol over, these elements of our business, as
well as the diverse international geographic lasatiof our manufacturing partners and supplieestess significant risks for us, including,
among other things:

. Limited ability to control the quality, quantity drcost of our products or of their components;

. The potential for binding price or purchase comneitits with our suppliers that are higher than manets;
. Limited ability to adjust production volumes in pegmse to our customers’ demand fluctuations;

. Labor and political unrest at facilities we do perate or own;

. Geopolitical disputes disrupting our supply chain;

. Business, legal compliance, litigation and finahc@ncerns affecting our suppliers or their abittymanufacture and ship our
products in the quantities, quality and manner &eiire; anc

. Disruptions due to floods, earthquakes, stormsadhner natural disasters, particularly in countriéth limited infrastructure and
disaster recovery resourc

Such risks have in the past and could again ifitttuge subject us to supply constraints, pricegéases and minimum purchase
requirements and our business, operating result$imancial condition could be harmed. The risksoagated with our out-sourced
manufacturing model are particularly acute whentnassition products to new facilities or manufaetst introduce and increase volumes of
new products or qualify new contract manufactucgrsuppliers, at which times our ability to mandge relationships among us, our
manufacturing partners and our component supplesomes critical. New manufacturers, products,pmrants or facilities create increased
costs and risk that we will fail to deliver highaljity products in the required volumes to our custos. Any failure of a manufacturer or
component supplier to meet our quality, quantitglelivery requirements in a cost-effective mannérlvarm our business, operating results
and customer relationships.

Due to the global nature of our business, risks &t@ent in our international operations could matetig harm our business.

A significant portion of our operations are locatadd a significant portion of our revenues aréveel, outside of the U.S. In addition, a
substantial portion of our products are manufactangtside of the U.S., and we have research anglafawnent and service centers overseas.
Accordingly, our business and our future operata®ylts could be adversely affected by factorsctifig our international operations, but not
experienced in the U.S., including, among otharghj local political or economic conditions, trgaetection and export and import
requirements, local labor conditions, transportatiosts, government spending patterns, acts afriem, international conflicts and natural
disasters in areas with limited infrastructureadidition, due to the global nature of our businegsare subject to complex legal and regulator
requirements in the U.S. and the foreign jurisditsiin which we operate and sell our productspifiolg antitrust and anti-competition laws,
rules and regulations, and regulations relatechta grivacy. We are also subject to the potentigd bf proprietary information due to piracy,
misappropriation, or laws that may be less proteadf our intellectual property rights than U.Sv$a Such factors could have an adverse
impact on our business, operating results and ¢imhnondition.

We face exposure to adverse movements in foreigercy exchange rates as a result of our intermaltioperations. These exposures
may change over time as business practices evaniviethey could have a material adverse impact offimancial results and cash flows. We
utilize forward and option contracts in an attetgpteduce the adverse earnings impact from theteffeexchange rate fluctuations on certain
assets and liabilities as well as certain antieigdioreign currency cash flows on a short-termsa@3ur hedging strategies may not be
successful, and currency exchange rate fluctuationkl have a material adverse effect on our operaesults. In addition, our foreign
currency exposure on assets and liabilities forctvlve do not hedge could have a material impaciuroperating results in periods when the
U.S. dollar significantly fluctuates in relation tmhedged non-U.S. currencies in which we transasiness.

Additional risks inherent in our international busss activities generally include, among othersgéos accounts receivable payment
cycles and difficulties in managing internationpkacations.

Moreover, in many foreign countries, particulamytihose with developing economies, it is commoartgage in business practices that
are prohibited by our internal policies and progeduor U.S. laws and regulations applicable tsush as the Foreign Corrupt Practices Act.
There can be no assurance that all of our emplogeesractors and agents, as well as those congtmighich we outsource certain of our
business operations, will comply with these poscigrocedures, laws and/or regulations. Any such
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violation could subject us to fines and other pges| which could have a material adverse effeaumbusiness, operating results and financiz
condition.

Changes in our effective tax rate resulting from @erse outcomes from examination of our income taturns and/or changes in the tax
regimes and related government policies and regiaas in the countries in which we operate could &isely affect our results.

Our effective tax rate is influenced by a varietfaztors, many of which are outside of our contiidiese factors include among other
things, fluctuations in our earnings and financéults in the various countries and states in whie do business, the outcome of income tax
audits and changes to the tax laws in such jutisdis. Any of these factors could materially impaat operating results.

We receive significant tax benefits from salesuomon-U.S. customers. These benefits are contingson existing tax laws and
regulations in the U.S. and in the countries inclitour international operations are located. Futhenges in domestic or international tax |
and regulations could adversely affect our abttitgontinue to realize these tax benefits. We materovided for U.S. federal and state
income taxes or foreign withholding taxes that mesult from future remittances of undistributednéags of foreign subsidiaries. President
Obama and the U.S. Congress have called for coraps@re tax reform which, among other things, migdtange certain U.S. tax rules
impacting the way U.S. based multinationals aredason foreign income. Further, recent developmémttyding the European Commission’s
investigations on illegal state aid as well as@hganisation for Economic Co-operation and Develephproject on Base Erosion and Profit
Shifting may result in changes to long-standinggerciples, which could adversely affect our effee tax rate or result in higher cash tax
liabilities.

We are currently undergoing income tax audits @thS. and several foreign tax jurisdictions, Th8.land foreign tax authorities have
guestioned our intercompany transfer pricing areamgnts during these audits. In recent years, destiier U.S. companies have had their
transfer pricing arrangements ¢ hallenged as panternal Revenue Service (IRS) examinations, Whiave resulted in material proposed
assessments and/or litigation with respect to tikosgpanies. If the ultimate determination of incaiwees or at-source withholding taxes
assessed under the current IRS audits or auditg lsenducted in any other tax jurisdiction resiritan amount in excess of the tax provision
we have recorded or reserved for, our operatingtesash flows and financial condition would lolversely affected.

Our effective tax rate could also be adverselycaéfé by different and evolving interpretations »iséing law or regulations, which in
turn would negatively impact our operating and ficial results as a whole. Additionally, our effeetitax rate could also be adversely affectec
if there is a change in international operations laow the operations are managed and structuredpiite of our common stock could decline
to the extent that our financial results are matgraffected by an adverse change in our effedaxerate.

If our products are defective, or are perceivedae defective as a result of improper use or mairgeoe, our gross margins, operating
results and customer relationships may be harmed.

Our products are complex. We have experiencedeipést, and expect to experience in the futurditguissues. Quality risk is most
acute when we are introducing new products. Quaiiyes have and could again in the future caustermers to experience outages or
disruptions in service, data loss or data corruptibwe fail to remedy a product defect, we mapexxence a failure of a product line,
temporary or permanent withdrawal from a produanarket, damage to our reputation, loss of reveimyventory costs or product
reengineering expenses and higher ongoing warentyservice costs, and these occurrences couldehanaterial impact on our gross
margins, business and operating results. In addliti@ exercise little control over how our custosngse or maintain our products, and in som
cases improper usage or maintenance could impajpahformance of our products, which could lead perception of a quality issue.
Customers and we may experience losses that maly fresn or are alleged to result from defects um products, which could subject us to
claims for damages, including consequential damages

If a data center or other third-party who relies asur products experiences a disruption in serviaeaoloss of data, such disruption could
be attributed to the quality of our products, thdrecausing financial or reputational harm to our kminess.

Our clients, including data centers, SaaS, cloudpzding and Internet infrastructure and bandwidthvjalers, rely on our products for
their data storage needs. Our clients may authtrigg-party technology providers to access thabadn our systems. Because we do not
control the transmissions between our clientsy thigstomers, and third-party technology providerdghe processing of such data by thiakty
technology providers, we cannot ensure the compiggrity or security of such transmissions orgassing. Errors or wrongdoing by clients,
their customers, or third-party technology prov&lersulting in security breaches may be attribtads.

A failure or inability to meet our clients’ expetitmns with respect to security and confidentiathyough a disruption in the services
provided by these third-party vendors, or the lfsdata stored by such vendors, could result iarfaial or reputational harm to our business t
the extent that such disruption or loss is causedbperceived by our customers to have been damgedefects in our products. Moreover,
risk of reputational harm may be magnified andistatted through the rapid dissemination of
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information over the Internet, including throughwsearticles, blogs, chat rooms, and social medis sThis may affect our ability to retain
clients and attract new business.

If a cybersecurity or other security breach occusa our systems or on our end user customer system§, stored data is improperly
accessed, customers may reduce or cease usingautisns, our reputation may be harmed and we magur significant liabilities.

We store and transmit sensitive and proprietaryt dalated to our products, our employees, custgrokesits and partners (including
third-party vendors such as data centers and peoviof SaaS, cloud computing, and Internet infuastire and bandwidth), and their respectivi
customers, including intellectual property, booksazord and personally identifiable informatiorn€Fe are numerous and evolving risks to
cybersecurity and privacy, including criminal hackestate-sponsored intrusions, industrial espienagman error and technological
vulnerabilities. Cybersecurity incidents or othecwrity breaches could result in unauthorized actasor loss or unauthorized disclosure of,
such information and litigation, indemnity obligats, government investigations and other possidtdlities, as well as negative publicity,
which could damage our reputation and public pereempf the security and reliability of our prodscAdditionally, our clients and customers
use our platforms for the transmission and stodgensitive data. We do not regularly monitoreriew the information or content that our
clients and their customers upload and store, thedefore, we have no direct control over the sarxs of the information or content stored
within our platforms. Therefore, if employees, nli® partners or their respective customers us@latfiorms for the transmission or storage of
personally identifiable or other sensitive inforinatand our security measures are breached asilagéthird-party action, employee error,
malfeasance, stolen or fraudulently obtained logrédentials or otherwise, our reputation couldldmaged, our business may be harmed an
we could incur significant liabilities. Becausehamues used to obtain unauthorized access obtitage systems change frequently and ofter
are not recognized until launched against a tavgetay be unable to anticipate these techniquisiorplement adequate preventative
measures. As we continue to increase our cliergt Bad expand our brand, we may become more ofettfar third parties seeking to
compromise our security systems.

Many jurisdictions have enacted laws requiring canies to notify individuals of data security breaglnvolving certain types of
personal data. These mandatory disclosures regpséiturity breaches often lead to widespread negptiblicity. Moreover, the risk of
reputational harm may be magnified and/or distottedugh the rapid dissemination of information iothe Internet, including through news
articles, blogs, chat rooms, and social media.siag security breach, whether actual or perceieed)d harm our reputation, erode customer
confidence in the effectiveness of our data secungasures, negatively impact our ability to attreew customers, cause existing customers t
elect not to renew their support contracts, oretthjis to thirgparty lawsuits, regulatory fines or other actioriability, which could materiall
and adversely affect our business and operatingdtses

There can be no assurance that the limitationsbility in our contracts would be enforceable dequate or would otherwise protect us
from any such liabilities or damages with respedarty particular claim. Our existing general lidilnsurance coverage and coverage for
errors and omissions may not continue to be availab acceptable terms or may not be availablefiicgnt amounts to cover one or more
large claims, or our insurers may deny coverage asy future claim. The successful assertion & @nmore large claims against us that
exceeds available insurance coverage, or the @wmarof changes in our insurance policies, inclygiremium increases or the imposition of
large deductible or co-insurance requirements,ccbale a material adverse effect on our busing&sating results and financial condition.

If we are unable to attract and retain qualified ponnel, our business, operating results and finaalccondition could be harmed.

Our continued success depends, in part, on outyatailhire and retain qualified personnel and teserve the key aspects of our
corporate culture. Because our future successisraient on our ability to continue to enhance atdduce new products, we are particularly
dependent on our ability to hire and retain quadifengineers. In addition, to increase revenuesyilbe required to develop a larger and
effective sales force and support infrastructuradioieve adequate customer coverage. Competiticquiified employees, particularly in
Silicon Valley, is intense. The loss of the sersioga significant number of our employees, orioability to hire qualified management and
skilled personnel, particularly engineers, salepfeeand key executive management, could be dismipdi our development efforts, sales
results, business relationships and/or our ahlitgxecute our business plan and strategy on dytinasis and could materially and adversely
affect our operating results. Our Board of Direstisractively conducting a comprehensive search fohief Executive Officer. The
prospective change in the office of the Chief EximeuOfficer, and any protracted delay in identifyithat individual, may cause disruption to
our business and could adversely affect our busiard operating results.

Equity grants are a critical component of our cor@mpensation programs. If we reduce, modifylionieate our equity programs, we
may have difficulty attracting and retaining crii@mployees.

In addition, because of the structure of our caghexjuity incentive compensation plans, we maytlixecaeased risk of losing employe
at certain times. For example, the retention vafueur compensation plans decreases after the p#yoshannual bonuses or the vesting of
equity awards.
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Reduced U.S. government demand could materiallyrhayur business and operating results. In additiome could be harmed by claims
that we have or a channel partner has failed to goijnwith regulatory and contractual requirements plicable to sales to the U.S.
government.

The U.S. government is an important customer foHasvever, government demand is uncertain, assitifigect to political and
budgetary fluctuations and constraints. Events sscihe U.S. federal government shutdown in Octab&B8 and continued uncertainty
regarding the U.S. budget and debt levels, hasased demand uncertainty for our products, andriffigcal 2014 resulted in lower sales to
these customers. If the U.S. government or an iddal agency or multiple agencies within the U.8v&rnment continue to reduce or shift
their IT spending patterns, our revenues and operag¢sults may be harmed.

Selling our products to the U.S. government, whedlirectly or through channel partners, also subjes to certain regulatory and
contractual requirements. Failure to comply witbsth requirements by either us or our channel partoild subject us to investigations, fir
and other penalties, which could materially harmaperating results and financial condition. Asessxample, the United States Department of
Justice (DOJ) and the General Services AdminisinaiGSA) have in the past pursued claims agairdfiaancial settlements with IT vendors,
including us and several of our competitors anchokapartners, under the False Claims Act and attagutes related to pricing and discount
practices and compliance with certain provision&8fA contracts for sales to the federal governnisititough the DOJ and GSA currently
have no claims pending against us, we could feaienslin the future. Violations of certain regulgtand contractual requirements could also
result in us being suspended or debarred fromdugorernment contracting. Any of these outcomesddoave a material adverse effect on ou
business, operating results and financial condition

A repatriation of cash held by our foreign subsidias to fund U.S. operations, strategic opportueii or debt service may subject us to a
significant tax liability.

As of April 24, 2015, $4.7 billion of cash, castue@lents and short-term investments was held yfaneign subsidiaries. Under
current law, repatriation of this cash may triggigmificant adverse tax consequences in the U.& wsult, if the cash generated by our
domestic operations is not sufficient to fund oomestic operations and our broader corporate fiviéig, such as stock repurchases, dividends
acquisitions, and other strategic opportunitiesl, @nservice our outstanding indebtedness, we reay to raise additional funds through pu
or private debt or equity financings, or we maycdteobtain new credit facilities to the extent ef@ose not to repatriate our overseas cash.
Such additional financing may not be availableemis favorable to us, or at all, and any new ediincings or offerings would dilute our
current stockholders’ ownership. Furthermore, lesaeay not agree to extend us new, additional oticoing credit. If adequate funds are not
available, or are not available on acceptable tewasnay be forced to repatriate our foreign-helshcand incur a significant tax expense. In
any such case, our business, operating resulisandial condition could be adversely impacted.

Our success depends upon our ability to effectivelign and manage our resources and restructure duwsiness in response to changing
market conditions and market demand for our prodectind such actions may have an adverse effect wnfimancial and operating
results.

Our ability to successfully offer our products amdvices in a rapidly evolving market requires Haative planning, forecasting, and
management process to enable us to effectivelg scal adjust our business in response to flucmatiarket opportunities and conditions.

In response to changes in market conditions an#tehdemand for our products, we have in the padérdaken cost savings initiatives.
For example, in May 2013, March 2014 and May 20&5ewecuted restructuring events designed to foeusesources on key strategic
initiatives and streamline our business. As a tesud have recognized and expect in fiscal 20Ii@tognize substantial restructuring charges.
We may in the future undertake initiatives that rivegfude restructuring, disposing of, and/or othiseadiscontinuing certain products, or a
combination of these actions. Rapid changes isithes alignment or organization of our workforegluding sales account coverage, could
adversely affect our ability to develop, sell amdiver products and services as planned or impairbility to realize our current or future
business and financial objectives. Any decisiotat@ these actions may result in charges to earasgociated with, among other things,
inventory or other fixed, intangible or goodwills&s$ reductions (including, without limitation, impaent charges), workforce and facility
reductions and penalties and claims from thirdypeesellers or users of discontinued products. gdsmassociated with these activities would
harm our operating results. In addition to the £@sisociated with these activities, we may notzealny of the anticipated benefits of the
underlying restructuring activities.

We are continually seeking ways to make our costisture, business processes and systems more efficincluding by moving activities
from higher-cost to lower-cost locations, outsoungi certain business processes and functions, anglamenting new business
information systems. Problems with the executiontbése activities could have an adverse effect antwusiness, operating results and
financial condition.

We continuously seek to make our cost structurebarsthess processes more efficient, including byingpour business activities from
higher-cost to lower-cost locations, outsourcingaia business processes and functions, and impigngechanges to our business informatior
systems. These efforts involve a significant inresit of financial and human resources and sigmifica
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changes to our current operating processes. Itiaddas we move operations into lower-cost jugddns and outsource certain business
processes, we become subject to new regulatorsnesgand lose control of certain aspects of ouratjmers and, as a consequence, become
more dependent upon the systems and business pesagfsthird-parties. If we are unable to moveaparations, outsource business processe
and implement new business information systemsnraaner that complies with local law and mainta@dsquate standards, controls and
procedures, the quality of our products and sesvinay suffer and we may be subject to increasigafion risk, either of which could have an
adverse effect on our business, operating resuottsiaancial condition.

Ouir failure to pay quarterly dividends to our stole&lders and/or to fully consummate our stock rephse program could cause the
market price of our stock to decline significantly.

Our ability to pay quarterly dividends and to cang to execute our stock repurchase program asqdanill be subject to, among other
things, our financial condition and operating résuawvailable cash and cash flows in the U.S. tabpmquirements, and other factors. Future
dividends are subject to declaration by our Bodrimectors, and our stock repurchase program doésbligate us to acquire any specific
number of shares. If we fail to meet any expectatieelated to dividends and/or stock repurchabesyiarket price of our stock could decline
significantly, and could have a material adverspdaot on investor confidence. Additionally, pricdatdity of our stock over a given period
may cause the average price at which we repurahasewn stock to exceed the stock’s market price gitven point in time.

Our acquisitions may not achieve expected benefitsd may increase our liabilities, disrupt our exisg business and harm our
operating results.

As part of our strategy, we seek to acquire othsinesses and technologies to complement our ¢wpreducts, expand the breadth of
our markets, or enhance our technical capabilitiefscal 2012, we completed the acquisition atai@ assets related to Engenio, in fiscal
2013, we completed the acquisitions of CachelQian@rid and in fiscal 2015, we acquired the Stem¥Sproduct line from Riverbed
Technology, Inc. The benefits we expect to rec&iom these and other acquisitions depend on olityatni successfully conduct due
diligence, negotiate the terms of the acquisitiod etegrate the acquired business. Any inaccuiraoyr acquisition assumptions, any failure
to uncover liabilities or risks associated with #uguisition, any failure to make the acquisitionfavorable terms, or any failure to integrate
acquired business or assets as and when expeagdeduce or eliminate the expected benefits oattgiisition to us, increase our costs,
disrupt our operations, result in additional lighgk, investigations and litigation, and may atewm our strategy, our business and our
operating results. The failure to achieve expeatalisition benefits may also result in impairmemrges for goodwill and purchased
intangible assets.

Our OEM relationships may not generate significargvenues.

We have OEM relationships with several companidschvcollectively accounted for 8% of our net rewes during fiscal 2015,
compared to 9% during fiscal 2014 and 12% in fi@dl3. These OEMs market and sell their brandadisak based on our unified solutions,
as well as associated software offerings. Whilsere@rangements are part of our general strategypand our reach to more customers and
into more countries, we do not have exclusive i@tahips with our OEMs, and there is no minimum ogtment for any given period of time.
We also compete with some of our OEMSs, further dizafing our relationships with them. Thereforer oelationships with these OEMs may
not continue to generate significant revenues amdatal revenues may continue to decline. In aalditwe have no control over the products
that the OEMs select to sell, or their release daleeand timing of those products, nor do we cdrheir pricing.

We are exposed to fluctuations in the market valudur investment portfolio and in interest rateand impairment of our investments
could harm our financial results.

We maintain an investment portfolio of various hiotgs, types, and maturities. A significant parbaf investment portfolio consists of
U.S. government securities. If global credit expeces prolonged periods of decline, or if ther downgrade of U.S. government debt, our
investment portfolio may be adversely impactedwedcould determine that some of our investmente lexperienced an other-thtemporan
decline in fair value, requiring impairment chargiest could adversely affect our financial results.

If we default under our debt obligations, includingur Senior Notes, our business, operating reswtsd financial condition will be
harmed. Moreover, covenants associated with our iBeiotes may unduly restrict our business.

We have Senior Notes outstanding as of April 24,52@ an aggregate principal amount of $1.5 billioat mature at specific dates in
calendar 2017, 2021 and 2022. We have also edtablis revolving credit facility under which we nmiayrrow an aggregate amount
outstanding at any time of $250.0 million, undeiichhwe had no borrowings outstanding as of April 2315. We may fail to pay these
obligations, as and when required. Specificallyyéf are unable to generate sufficient cash floemfoperations or to borrow sufficient funds
in the future to service or refinance our debt, lmusiness, operating results and financial cormulitidl be harmed.

In addition, our debt and credit facility arrangensesubject us to continued compliance with retstecand financial covenants. If we do
not comply with these covenants or otherwise défadler the arrangements, we may be required &yrapy
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outstanding amounts borrowed under these agreeniMatsover, compliance with these covenants matyicesur strategic or operational
flexibility in the future, which could harm our bnsss, operating results and financial condition.

We are exposed to the credit and non-payment riskur customers, resellers and distributors, esgdigi during times of economic
uncertainty and tight credit markets, which coul@sult in material losses.

Most of our sales to customers are on an opentdradis, with typical payment terms of 30 days. M&y experience losses due to a
customer’s inability to pay. Beyond our open crediingements, some of our customers have entaiedeicourse and non-recourse financing
leasing arrangements using third-party leasing @mgs. Under the terms of recourse leases, whehemerally three years or less, we remai
liable for the aggregate unpaid remaining leasen@ays to the third-party leasing companies in treneof end-user customer default. During
periods of economic uncertainty, our exposure ¢glicrisks from our customers increases. In additiaur exposure to credit risks of our
customers may increase further if our customerstlagid customers or their lease financing sourcesadversely affected by global economic
conditions.

Our failure to adjust to emerging standards in tisorage industry may harm our business.

Emerging standards in the storage and data managenaekets may adversely affect the UNEX Windows® and the World Wide
Web server markets upon which we depend. For exama provide our open access data retention enkito customers within the financial
services, healthcare, pharmaceutical and governmaritet segments, industries that are subjectriouaevolving governmental regulations
with respect to data access, reliability and peenaa in the U.S. and in the other countries in tvkwie operate. If our products do not meet
continue to comply with these evolving governmenggjulations in this regard, customers in thesekatand geographical segments will not
purchase our products, and we may not be ablepganekour product offerings in these market and ggggcal segments at the rates which we
have forecasted.

Some of our products are subject to U.S. exportttohlaws and other laws affecting the countries which our products and services
may be sold, distributed, or delivered; any viotatiof these laws could have a material and advezffect on our business, operating
results and financial condition.

Due to the global nature of our business, we agestto import and export restrictions and redata, including the Export
Administration Regulations administered by the Caree Department’s Bureau of Industry and SecuBtg) and the trade and economic
sanctions regulations administered by the TreaBepartment’'s Office of Foreign Assets Control (OBAThe U.S., through the BIS and
OFAC, places restrictions on the sale or expodenfain products and services to certain coungmespersons. Violators of these export col
and sanctions laws may be subject to significanafies, which may include significant monetaryen criminal proceedings against them anc
their officers and employees, a denial of exportileges, and suspension or debarment from sefineglucts to the federal government. Our
products could be shipped to those targets by gartles, including potentially our channel parfetespite our precautions.

If we were ever found to have violated U.S. exporitrol laws, we may be subject to various permtieailable under the laws, any of
which could have a material and adverse impacturrbosiness, operating results and financial candiEven if we were not found to have
violated such laws, the political and media scyusarrounding any governmental investigation o€asld cause us significant expense and
reputational harm and distract senior executivesifmanaging our normal day-to-day operations. Sodlateral consequences could have a
material adverse impact on our business, operagisgts and financial condition.

Changes in regulations relating to our products tireir components, or the manufacture, sourcing, glibution or use thereof, may harr
our business and operating results.

The laws and regulations governing the manufaajusourcing, distribution and use of our produeeehbecome more complex and
stringent over time. For example, in addition toimas environmental laws relating to carbon emissiand the use and discharge of hazardou
materials, the SEC has recently adopted regulationserning the supply of certain minerals origimgfrom the conflict zones of the
Democratic Republic of Congo or adjoining countrd& may incur costs to comply with the new disatesrequirements of this law and may
realize other costs relating to the sourcing aradlability of minerals used in our products. Furtt@nce our supply chain is complex, we may
face reputational harm if our customers or othakeftolders conclude that we are unable to veriffjcgently the origins of the minerals usec
the products we sell. As the laws and regulatiangming our products continue to expand and chamgecosts are likely to rise, and the
failure to comply with any such laws and regulasi@ould subject us to business interruptions ditan risks and reputational harm.

Ouir failure to protect our intellectual property edd harm our business, operating results and finaatcondition.

Our success depends significantly upon developirantaining and protecting our proprietary techggloNe rely on a combination of
patents, copyrights, trademarks, trade secretsidemiality procedures and contractual provisianth employees, resellers, strategic partners
and customers, to protect our proprietary rights. 8frrently have multiple U.S. and internationakepaapplications pending and multiple U.S.
and international patents issued. The pending egtjpdns may not be approved, and our existing ahdd patents may be challenged. If such
challenges are brought, the patents may be intalid&/e may not be able to develop proprietary petxior technologies that are patentable,
and patents issued to us may not provide us wigrcampetitive
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advantages and may be challenged by third paFRiesher, the patents of others may materially athaesely affect our ability to do business.
In addition, a failure to obtain and defend oud&mark registrations may impede our marketing andding efforts and competitive conditi
Litigation may be necessary to protect our proprietechnology. Any such litigation may be time-soming and costly. Despite our efforts to
protect our proprietary rights, unauthorized partigay attempt to copy aspects of our products @imland use information that we regard as
proprietary. In addition, the laws of some fore@untries do not protect proprietary rights to esagan extent as do the laws of the U.S. Our
means of protecting our proprietary rights mayb®tadequate or our competitors may independentiglde similar technology, duplicate our
products, or design around patents issued to ather intellectual property rights of ours.

We are subject to intellectual property infringemeaims. We may, from time to time, receive claifinat we are infringing third parties’
intellectual property rights. Third parties maythe future claim infringement by us with respecttorent or future products, patents,
trademarks or other proprietary rights. We expleat tompanies in the network storage and data neamagt markets will increasingly be
subject to infringement claims as the number oflpods and competitors in our industry segment gramdsthe functionality of products in
different industry segments overlaps. Any suchnetatould be time consuming, result in costly litiga, cause product shipment delays,
require us to redesign our products, or requireenter into royalty or licensing agreements, ahwhich could materially and adversely afi
our operating results. Such royalty or licensingeagents, if required, may not be available on semoceptable to us or at all.

Our business could be materially and adversely afézl as a result of natural disasters, terroristteor other catastrophic events.

We depend on the ability of our personnel, inveemrequipment and products to move reasonablypeded around the world. Any
political, military, terrorism, global trade, worltkalth or other issue that hinders this movemerggiricts the import or export of materials
could lead to significant business disruptionstifemimore, any economic failure or other materiatwjition caused by natural disasters,
including fires, floods, hurricanes, earthquakesl @olcanoes; power loss or shortages; environrhdigasters; telecommunications or busii
information systems failures or break-ins and samévents could also adversely affect our abibitganduct business. If such disruptions resul
in cancellations of customer orders or contribota general decrease in economic activity or cateospending on information technology, or
directly impact our marketing, manufacturing, fio&t and logistics functions, or impair our abiltty meet our customer demands, our
operating results and financial condition couldheterially adversely affected. In addition, our dg@arters and one of our major data centers
are located in Northern California, an area sudlepto earthquakes. If any significant disasterem® occur, our ability to operate our busir
and our financial condition could be impaired.

Changes in financial accounting standards may cawsdverse unexpected fluctuations and affect our oejed operating results.

A change in accounting standards or practices angng interpretations of existing accounting proncements, the increased use of
value measures, changes to revenue recognitis® kaounting, financial instruments and other agtiog standards could have a significant
effect on our reported financial results or the wwegyconduct our business. Implementation of acdéngmegulations and related interpretations
and policies, particularly those related to reveraomgnition, could cause us to defer recognitibreeenue or recognize lower revenue, which
may affect our operating results.
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It em 1B. Unresolved Staff Commen
Not applicable.

Item 2. Properties

We own approximately 1.7 million square feet ofilides at our Sunnyvale, California headquartefsyhich we occupy approximately
1.4 million square feet. The Sunnyvale site sugp@search and development, corporate general atfration, sales and marketing, global
services and operations.

We own approximately 0.8 million square feet ofilides in Research Triangle Park (RTP), North Giaen of which we occupy
approximately 0.5 million square feet. In additisre own 65 acres of undeveloped land. The RTRsajpgorts research and development,
global services and sales and marketing.

We own forty acres of land and approximately 0.8iom square feet of facilities in Wichita, Kansdis site supports sales and
marketing, research and development, and globeices:

We lease and occupy approximately 0.4 million sgdeet of facilities in Bangalore, India. In additi we own 15 acres of land and 1.0
million square feet of facilities under construatidhe Bangalore site supports research and dewelofp marketing and global services.

We lease other sales offices and research andageweht facilities throughout the U.S. and interoradily. We expect that our existing
facilities and those being developed worldwidesariéable and adequate for our requirements ovieraat the next two years and that additic
space will be available as needed.

It em 3. Legal Proceeding:
None.

It em 4. Mine Safety Disclosure
Not applicable.
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PART Il

Item 5. Market for Registran’'s Common Equity, Related Stockholder Matters arsslier Purchases of Equity Securities
The Company’s common stock is traded on the NASEBGrk Market LLC (“NASDAQ”) under the symbol NTAP.

Price Range of Common Stock

The price range per share of common stock presémtiedv represents the highest and lowest intradkgs grices for the Company’s
common stock on the NASDAQ during each quarterwfteeo most recent fiscal years.

Fiscal 2015 Fiscal 2014
High Low High Low
First Quartel $ 3821 $ 3334 % 42,11 % 33.61
Second Quarte $ 4378 % 3744 3 4465 3% 38.9:
Third Quartel $ 4367 $ 3814 $ 459€ $ 38.34
Fourth Quarte $ 39.9C $ 3494 % 44.44 % 34.9t

Holders
As of May 29, 2015 there were 574 holders of re@frdur common stock.

Dividends

The Company paid cash dividends of $0.165 per autisthg common share in each quarter of fiscal Z0d&n aggregate of $207.4
million, and paid dividends of $0.15 per outstagdiommon share in each quarter of fiscal 2014 fioaggregate of $202.3 million.
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Performance Graph

The following graph shows a comparison of cumutatistal shareholder return, calculated on a divideinvested basis, of an
investment of $100 for the Company, the S&P 50@knand the S&P Information Technology Index for fiwve years ended April 24, 2015.
The Company is no longer reporting the NASDAQ Cositgolndex performance, as it no longer considdxs e a significant comparator to
the Company’s performance. The comparisons in taphg below are based upon historical data andari@dicative of, nor intended to
forecast, future performance of our common stotle graph and related information shall not be deefs@liciting material” or be deemed to
be “filed” with the SEC, nor shall such informatibe incorporated by reference into any past oréufiling with the SEC, except to the extent
that such filing specifically states that such ¢rapd related information are incorporated by efee into such filing.

COMPARISON OF FIVE YEAR CUMULATIVE TOTAL RETURN
Among NetApp, Inc., the S&P 500 Index, and the S&Pnhformation Technology Index*

2010 4/29/2011 4272012 4/26/2013 4/25/2014 4/24/2015

—— NEtApD, INC. — == 58P 500 = =Cm = 58 P 500 Information Technology
*$100 invested on April 30, 2010 in stock or indaxluding reinvestment of dividends. Data points the last day of each fiscal year for the Comfzany
common stock and each of the indexes.

April 2010 April 2011 April 2012 April 2013 April 2014 April 2015

NetApp, Inc. $ 100.0C $ 150.3C $ 112.5¢ $ 100.5¢ $ 10251 $ 107.6¢
S&P 500 Inde» $ 100.0C $ 117.2: $ 12327 $ 1421t $ 170.9¢ $ 198.2¢
S&P 500 Information Technology Ind: $ 100.0C $ 113.1¢ $ 130.7¢ $ 1282( $ 161.3: $ 201.3¢

We believe that a number of factors may cause #den price of our common stock to fluctuate sigaifitly. See Iltem 1A. — Risk
Factors.
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Purchases of Equity Securities by the Issuer and Afiated Purchasers

The following table provides information with regpéo the shares of common stock repurchased lytisg the three months ended

April 24, 2015:
Approximate Dollar
Total Number of Shares Value
Total Number Average Purchased as Part o of Shares That May Yet
of Shares Price Paid Publicly Announced Be Purchased Under Thi
Period Purchased per Share Program Repurchase Program
(Shares in thousands (Shares in thousands (Dollars in millions)
January 24, 201- February 20, 201 927 $ 37.7¢ 208,37¢ $ 2,671.(
February 21, 201- March 20, 201! 4,465 $ 38.2¢ 212,841 $ 2,500.(
March 21, 2015 April 24, 2015 1,134 $ 35.6¢ 213,97t $ 2,459t
Total 6,52¢€ $ 37.7¢

In May 2003, our Board of Directors approved a lst@purchase program. As of April 24, 2015, our Bloaf Directors has authorized
the repurchase of up to $9.6 billion of our comrstotk, including a $2.5 billion increase approvgdhbr Board of Directors in fiscal 2015.
During fiscal 2015, we repurchased and retired 2@lBon shares of our common stock for an aggregairchase price of $1,165.2 million.
Since inception of the program through April 24120we repurchased a total of 214.0 million shafesur common stock for an aggregate
purchase price of $7.1 billion. As of April 24, Z)Xhe remaining authorized amount for stock relpases was $2.5 billion. Under this

program, we may purchase shares of our outstamdimgmon stock through open market and privately tiatgal transactions at prices deemec
appropriate by our management. The stock repurgtraggam may be suspended or discontinued at arey, ti
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It em 6. Selected Financial Dat:

The following selected consolidated financial dsgaforth below was derived from our historical e consolidated financial
statements and should be read in conjunction Wém 7 — Management’s Discussion and Analysis o&Rtial Condition and Results of
Operations and Item 8 — Financial Statements apglSmentary Data, and other financial data incluelsdwhere in this Annual Report on
Form 10-K. Our historical results of operations ao¢ indicative of our future results of operations

Fiscal Year Ended
April 24, April 25, April 26, April 27, April 29,
2015 2014 2013 2012 2011
(In millions, except per share amounts

Net revenue $ 6,122 $ 63257 $ 6,3322 $ 6,2332 $ 5,122¢
Gross profit $ 383372 $ 39197 $ 3,7611 $ 3,713 $ 3,328.7
Net income $ 559.¢ $ 637t $ 505.2 $ 6054 $ 673.1
Net income per share, ba: $ 1.77  $ 187 $ 140 $ 166 $ 1.87
Net income per share, dilut $ 1.75 % 183 $ 137 $ 158 $ 1.71
Shares used in basic computat 315.5 340.2 361.5 363.€ 360.¢
Shares used in diluted computat 320.7 347.¢ 368.C 384.3 393.7
Cash dividends declared per sh $ 0.6€ $ 0.6C $ —  $ — 3 —
April 24, April 25, April 26, April 27, April 29,
2015 2014 2013 2012 2011
(In millions)
Cash, cash equivalents and s-term investment $ 53262 $ 5003: $ 6,952 $ 5398t $ 5,174.5
Working capital $ 4,064 $ 37767 $ 45876 $ 33067 $ 2,992.
Total asset® $ 9401z $ 9,213¢ $ 11,235 $ 9,526.¢ $ 8,488.¢
Current portion of lon-term debi() $ — % — $ 1257z $ 1,196¢ $ 1,140:f
Long-term debt and other lo-term liabilities® $ 180571 $ 1,286 $ 1,241¢€¢ $ 206 $ 192.¢
Total stockholders' equit $ 34141 $ 3,786f $ 4,717t $ 4,293¢€ $ 3,730:

@) In fiscal 2015, we adopted a new accounting staththat resulted in a reclassification of debtigsee costs from other assets to an offset to @abtimpact of the adoption of
this new standard was a $7.5 million, $5.4 milli@,1 million, $5.4 million and $9.9 million redim in total assets as of April 24, 2015, April 2814, April 26, 2013, April 27,
2012 and April 29, 2011, respectively, a $0.6 i $5.4 million and $9.9 million reduction in cemt portion of long-term debt as of April 26, 20Agyil 27, 2012 and April 29,
2011, respectively, and a $7.5 million, $5.4 milliand $6.5 million reduction in long-term debt arder long-term liabilities as of April 24, 2015pAl 25, 2014 and April 26,
2013, respectively.
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It em 7. Managemen's Discussion and Analysis of Financial Condition drResults of Operation

The following discussion of our financial conditiand results of operations should be read togettibrthe financial statements and the
accompanying notes set forth under Item 8. — FilshiStatements and Supplementary Data. The follgwliscussion also contains trend
information and other forward-looking statementst hvolve a number of risks and uncertainties. Risk Factors set forth in Item 1A. — Risk
Factors are hereby incorporated into the discudsjoreference.

Executive Overview
Our Company

We are a leading global provider of software, syst@and services to manage and store customeiilatanable enterprises, service
providers, governmental organizations, and partteeesivision, deploy and evolve their informatiestinology (IT) environments and to
reduce costs and risk while driving growth and sgedor their organizations.

Our unified scale-out fabric-attached storage (FpI&)form is designed to meet the demanding remérds of shared infrastructures
and cloud environments. Our E-Series high-perfogaatorage area network platform is designed ta deseanding performance and
capacity requirements of dedicated workloads, wigitaining simplicity and an optimized price tofoeemance ratio. Our FAS storage platform
uses the NetApp DataONTAP storage operating syiateliver integrated data protection, comprehendata management, and built-in
efficiency software for virtualized, shared infragttures, cloud computing, and mixed workload bessnapplications. We offer hybrid and all-
flash configurations of both FAS and E-Series platfs. Our configured systems consist of (1) ergwel product platform, which consists of
our FAS2000 systems, (2) mid-range product platfavinich consists of our legacy FAS3000 systemsamdew FAS8020 and FAS8040
systems, and (3) high-end product platform, whiohsists of our legacy 6000 systems and our new B8®8ystems.

In addition to our products, we provide a varietgervices including software maintenance (formediled Software Maintenance and
Entitlement or SEM Revenues), hardware maintenandeother services including professional servigkshal support solutions, and custol
education and training to help customers most tffely manage their data (formerly called ServiBevenues).

We employ a multichannel distribution strategylisglproducts and services to end users and sepvaaders through a direct sales
force and through channel partners, including valdeed resellers, system integrators, originalmggent manufacturers (OEMs) and
distributors.

Financial Results and Key Performance Metrics Oviaw

The following table provides an overview of somepaf key financial metrics for each of the lastethfiscal years (in millions, except
per share amounts, percentages and days salesnolitsf):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Net revenue $ 6,122.7 $ 6,325.1 $ 6,332.¢
Gross profit $ 3,833.2 % 3,919.1 3% 3,761.1
Gross profit margin percenta 63% 62% 59%
Income from operation $ 716t % 734 % 607.¢
Income from operations as a percentage of net tms 12% 12% 10%
Net income $ 559.¢ % 637 % 505.:2
Diluted net income per sha $ 175  $ 183 $ 1.37
Operating cash flow $ 1,268.1 $ 1,349.¢ $ 1,386.:
April 24, April 25,
2015 2014
Deferred revenu $ 31972 $ 3,100.Z
Days sales outstanding (DS 46 a7

. Net revenue: Our net revenues declined 3% in fiscal 2015 canegh to fiscal 2014. This was primarily due to ardase of 7% in
product revenues, which included the impact of uafable foreign currency exchange rate changesgltine second half of fiscal
2015, partially offset by a 7% increase in hardwaegntenance and other services revenues gendratec higher installed base
of our hardware products under maintenance costi

. Gross profit margin percentageOur gross profit margin as a percentage of netmees increased in fiscal 2015 compared to
fiscal 2014 primarily due to higher gross marginshardware maintenance and other services reve
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. Income from operations as a percentage of net nge® Our income from operations as a percentage afavenues was
relatively flat in fiscal 2015 compared to fisc&l12 primarily due to cost control measures execdtethg the yeai

. Net income and Diluted income per she The 12% and 4% decrease in net income and dihgethcome per share, respectively,
in fiscal 2015 compared to fiscal 2014 reflectséowperating income in dollars, as well as an iaseeof 7.6 percentage points in
our effective tax rate. In addition to these fastaliluted net income per share was favorably irtgzhby an 8% decrease in the
number of dilutive shares, primarily due to thedable impact of share repurchas

. Operating cash flows: Operating cash flows decreased 6% in fiscal 284ffecting a decrease in net income, as well as
unfavorable changes in net operating assets apititles.

. Deferred revenue Total deferred revenue increased $97.0 milliar8%, in fiscal 2015 compared to fiscal 2014 priilyedtue an
increase in deferred software and hardware mainteneontract sales and renew

. DSO: Days Sales Outstanding (DSO) were 46 in the foguiarter of fiscal 2015 compared to 47 in the toguarter of fiscal
2014 reflecting seasonal shipment lineau

Stock Repurchase Program and Dividend Activity

During fiscal 2015, we repurchased 29.6 millionrekaf our common stock at an average price of3iBger share, for an aggregate of
$1.2 billion. We also declared cash dividends oaggregate of $0.66 per share in fiscal 2015, fuckwwe paid an aggregate of $207.4
million.

Critical Accounting Policies and Estimates

Our consolidated financial statements have beepapee in accordance with generally accepted acowuptinciples in the United
States of America (GAAP), which require managentembake judgments, estimates and assumptionsffeat the reported amounts of ass
liabilities, net revenues and expenses, and thaodigre of contingent assets and liabilities. Gulingates are based on historical experience ar
various other assumptions that we believe to bgomeble under the circumstances, the results aftwibrm the basis for making judgments
about the carrying values of assets and liabilitlée believe that the accounting estimates emplayelithe resulting balances are reasonable
however, actual results may differ from these estém and such differences may be material.

The summary of significant accounting policiesnislided in Note 1 Bescription of Business and Significant Accounti?aicies of th
Notes to Consolidated Financial Statements. Anwaaiiog policy is deemed to be critical if it reqgsran accounting estimate to be made b
on assumptions about matters that are highly uaiceat the time the estimate is made, if differestimates reasonably could have been used
or if changes in the estimate that are reasonaidgiple could materially impact the financial stadats. The accounting policies described
below reflect the significant judgments, estimatad assumptions used in the preparation of theotidaged financial statements.

Revenue Recognition, Reserves and Allowances

We recognize revenue when persuasive evidence afrangement exists, delivery has occurred, thésféeed or determinable and
collection is reasonably assured. Revenue fronsdhe of hardware systems and software componesesitid to the functionality of the
hardware systems is recognized in accordance witlergl revenue recognition accounting guidance.pBagtuct revenues also include
revenues from the sale of non-essential softwaydymts, which generally includes a perpetual liegiosour software. Non-essential software
sales are subject to industry specific softwaremee recognition accounting guidance. Software teaance and hardware maintenance
services revenues are recognized ratably over ¢batractual terms, generally from one to five gear

For multiple element arrangements, we allocatemegdo the software deliverables and the non-soétwealiverables as a group based
on the relative selling prices of all of the defiakles in the arrangement. For our non-softwareelebles, we allocate the arrangement
consideration based on the relative selling priche deliverables using estimated selling pricBRIE For our software maintenance services,
we generally use vendor-specific objective evidearsfceelling price (VSOE). When we are unable taklish VSOE for our software
maintenance services, we use ESP in our allocafianrangement consideration.

The selling price for each element is based uperidhowing selling price hierarchy: VSOE if avdla, third party evidence (TPE) if
VSOE is not available, or ESP if neither VSOE nBETare available. Generally, we are not able terdeéhe TPE because our go-to-market
strategy differs from that of our peers and ouenffgs contain a significant level of different@tisuch that the comparable pricing of product
with similar functionality cannot be obtained.

We record reductions to revenue for estimated satesns at the time of shipment. We also maindaseparate allowance for doubtful
accounts for estimated losses based on our ass#sshtlee collectability of specific customer acotsi
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The following are the key estimates and assump@miaiscorresponding uncertainties for recognizingnee:

Key Estimates and Assumptions

Key Uncertainties

« We establish VSOE of selling price using the priterged for
deliverable when sold separateind generally evidenced by
substantial majority of historical stamdibne transactions fallii
within a reasonably narrow range. In addition, vemsider majc
service type, customer type, and other variablegletermining
VSOE. Our revenue estimates and assumptions aed bas ou
ability to assert and maintain VSOE.

ESP is generally evidenced by a majority of his@ritransactior
falling within a reasonable price range. We alsasider multiplt
factors, including, but not limited to, cost of drets, gross marg
objectives, historical pricing practices, customéype an
distribution channels. Our revenue estimates amdinagtions at
based on our ability to maintain consistent E

Sales returns are estimated based on historicad saeturns, curre
trends and our expectations regarding future egpe€e
Additionally, distributors and partners participaie various
marketing and other programs, and we maintain es¢ichaccrua
and allowances for these programs based on comtagtrms an
historical experience.

Inventory Valuation and Purchase Order Accruals

« As our business and offerings evolve over time, ificadions to ou

pricing and discounting methodologies, changeshi gcope ar
nature of service offerings and/or changes in custosegmentatic
may result in a lack of consistency required tcalelsgsh and/c
maintain VSOE or to maintain consistent ESP. Addiily,
technological changes resulting in variability iroguct costs ar
gross margins may require changes to our ESP mGthanges i
ESP may result in a different allocation of revente the
deliverables in multiplelement arrangements. These fac

among othergnay adversely impact the amount of reve
and gross margin we report in a particular period.

If there isinsufficientrelevant historical data for determining
sales returns estimates, or if we experience clamgeractice
related to sales returns or changes in market anpettive
conditions resulting in higher than expected retates, or if actu
credits received by our distributors and partnengate significantl
from our estimates, our revenues may be adversgigdted

Inventories consist primarily of purchased compdsi@md finished goods and are stated at the lofvawst or market, which

approximates actual cost on a first-in, fiostt basis. A provision is recorded when inventargétermined to be in excess of anticipated del
or obsolete in order to adjust inventory to itsreated realizable value. The following are the ketimates and assumptions and correspondir
uncertainties for estimating the value of our inesies:

Key Estimates and Assumptions Key Uncertainties

« We periodically perform an excess and obsoleteyaiglof ou « Although we use our best estimates to forecastréufproduc

inventory. Inventories are written down based on excess
obsolete reserves determined primarily on assumgtbout futur
demand forecasts and market conditioit.the point of the los
recognition, a new, lower cost basis for that ineenis establishe
and subsequent changes in facts and circumstancastdesult i
the restoration or increase in that newly establistost basis.

« We make commitments to our thipduty contract manufacture
and other suppliers to manage lead times and me@tigt forecas
and to other parties to purchase various key comptsrused in tt
manufacture of our products. We establish accrimlsestimate
losses on non-cancelable purchase commitmehén we believe
is probable that the components will not be utdizen future
operations
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demand, any significant unanticipated changes imase o
obsolescence related to technological developmens, produc
introductions, customer requirements, competitioroiher factor
could have a significant impact on the valuatioroof inventory. |
actual market conditions are less favorable thaysethprojecte:
additional writedowns and other charges against earnings
adversely impact gross margins may be requiredctifial marke
conditions are more favorable, we may realize higjvess profit
in the period when the written-down inventory i¢dso

We are subject to a variety of environmental laekting to th
manufacture of our products. If there are changeshé currer
regulations, we may be required to make producigdeshange
which may result in excess or obsolete inventorjctv coulc
adversely impact our operating resu

If the actual materials demand is significantly é&wthan oL
forecast, we may be required to increase our recblidbilities fo
estimated losses on naancelable purchase commitments w
would adversely impact our operating results.




Goodwill and Purchased Intangible Assets

We allocate the purchase price of acquisitionglémiifiable assets acquired and liabilities assuaiddeir acquisition date fair values
based on established valuation techniques. Goodepitesents the residual value as of the acquigitate, which in most cases is measured a
the excess of the purchase consideration trandfexrer the net of the acquisition date fair valokthe assets acquired and liabilities assumec

The carrying values of purchased intangible assetseviewed whenever events and circumstancesaitgdihat the net book value of an
asset may not be recovered through expected foaste flows from its use and eventual dispositioe. Mriodically review the estimated
remaining useful lives of our intangible assetssTaview may result in impairment charges or shwet! useful lives, resulting in charges to
our consolidated statements of operations.

We review goodwill for impairment annually and wiegar events or changes in circumstances indicatedirying value of an asset
may not be recoverable. The provisions of the actiog standard for goodwill allow us to first assgealitative factors to determine whethe
is necessary to perform the two-step quantitatoedgyill impairment test. For our annual goodwillgairment test in the fourth quarter of
fiscal 2015, we performed a quantitative test atréporting unit level and determined the fair eadubstantially exceeded the carrying value
for each reporting unit and, therefore, found npamment of goodwill.

The following are the key estimates and assump@mascorresponding uncertainties for estimatingvéidae of our goodwill and
purchased intangible assets:

Key Estimates and Assumptions

Key Uncertainties

The assessment of fair value for goodwill and pasel intangibl
assets is based on factors that market participgotdd use in a
orderly transaction in accordance with the accognguidance fc
the fair value measurement of nonfinancial assets.

The valuation of purchased intangible assets iscgrally based ¢
estimates of the future performance and cash flexygected to
generated by the acquired assets from the acqbirgidess

Evaluations of possible goodwill and purchasedngiale asse
impairment require us to make judgments and assangtelate
to the allocation of our balance sheet and incolatement amoun
and estimate future cash flows and fair market emlwf ou
reporting units and assets.

Product Warranties

« While we employ experts to determine the acquisititate fai

value of acquired intangibles, the fair value ofeds acquired ai
liabilities assumed are based on significant mamage
assumptions and estimates, which are inherentlyertaio an
highly subjective and as a result, actual resultsy rdiffer fron
estimates. If different assumptions were to be usedcoulc
materially impact the purchase price allocation.

In response to changes in industry and market tiondj we coul
be required to strategically realign our resoureesl conside
restructuring, disposing of, or otherwise exitingsimesses, whi
could result in an impairment of goodwill or purekd intangibl
assets.

Assumptions and estimates about expected futureftzags and th
fair values of our goodwill and purchased intangilassets a
complex and subjective. They can be affected byasety o
factors, including external factors such as theeask impact (
unanticipated changes in macroeconomic conditionad
technological changes or new product introductiof®m
competitors. They can also be affected by intefaefors such ¢
changes in business strategy or in forecasted ptdifiel cycles an
roadmaps. Our ongoing consideration of these ahéroftactor
could result in future impairment charges or aqedés
amortization expense, which could adversely affaat operatin
results.

Estimated future hardware and software warrantyscm® recorded as a cost of product revenueg dintle of product shipment. We
assess the adequacy of our warranty accrual eartegand adjust the amount as considered necessary
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The following are the key estimates and assump@miaiscorresponding uncertainties for product wdiean

Key Estimates and Assumptions

Key Uncertainties

« Estimated future software and hardware warrantyscae based
historical and projected warranty claim rates, pidailure rate:
historical and projected materials and logisticstgp distributio
and labor costs and knowledge of specific prodaittifes that at
outside of our typical experience. We also evalaateestimates
assess the adequacy of our warranty liability ateréng the size «
the installed base of products subject to warrgtytection an
adjust the estimates as necess

Stock-Based Compensation

« Although we engage in product quality programs prmtesses,

we experience unexpected quality issues resultingigher failur
rates or experience increases in costs to remepliathuct failures
additional warranty costs may be incurred. Addilhn for new
products our warranty liability is based on limitddstorica
experience. If our projections differ from such ilied experienc:
our warranty costs may increase, which could a@herisnpact ou
gross margins

We recognize stock-based compensation expensd &irase-based payment awards, net of an estinfatisiture rate, on a straiglie

basis over the requisite service period.

The following are the key estimates and assump@miaiscorresponding uncertainties for our stock-th@asenpensation:

Key Estimates and Assumptions

Key Uncertainties

The fair values of employee stock options and sdiot purchas
shares under our Employee Stock Purchase Plan (EGR
estimated using the Black-Scholes optmiting model. The ke
assumptions used in estimating the fair value ohsawards incluc
the expected term of the awards, risk free interagts, futur
dividend rates and the expected stock price vilatibver the
expected term of the awar

Stockbased compensation expense is based on awardstelij

expected to meet service vesting conditions arichjgcted by th
estimated forfeiture rat

Valuation of Investment Securities

« To the extent that market conditions or companyigigesvents lea

to higher stock price volatility or employee stoggtion exercis
behavior differs from expectations, the estimata@ falue an
stockbased compensation expense may differ significantfyture
periods, which could impact our operating results.

If we experience employee turnover different fromr distorica
rates, our stockased compensation expense in the future may
significantly from what we have recorded in thereunt period

Our investments in debt securities are reportddiavalue and are subject to periodic impairmeniew. Unrealized gains and losses
related to changes in the fair value of these #esiare recognized in accumulated other compgtierincome, net of tax, unless they are
determined to be other-thaemporary impairments. The ultimate value realiaedhese securities is subject to market pricetiityauntil they
are sold.

The following are the key estimates and assumptmascorresponding uncertainties for the valuatibour investment securities:

Key Estimates and Assumption: Key Uncertainties

« The estimated fair value of our debt securitieg] #re associate « The fair value of our investments in debt secwsitteuld decrea

accounting for unrealized losses is based on aluai@n of currer
economic and market conditions, the credit ratihghe securitys
issuer, the length of time and extent a secuifgir value has be
below its amortized cost and our ability and intéathold th
security for a period of time sufficient to alloverf anticipate

recovery in value. If we determine that an investirteas an other-

thantemporary decline in fair value, we recognize theestmer
loss in earnings
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significantly from uncertainties in the credit andpital market:
credit rating downgrades and/or solvency of thadssdecreases
the marketability of the securities or changes ur ability anc
intent to continue to hold the securities. If thadr fvalue of ou
investments decreases significantly and is detexthio be other-
thantemporary, we may incur impairment charges thatld
adversely affect our results of operations.




Income Taxes

We are subject to income taxes in the United Sttesnumerous foreign jurisdictions. We computepyowrision for income taxes usil
the asset and liability method, under which defitex assets and liabilities are recognized foretqgected future tax consequences of
temporary differences between the financial repgréind tax bases of assets and liabilities, andgderating losses and tax credit
carryforwards. Deferred tax assets and liabiliisE=smeasured using the currently enacted tax eéspply to taxable income in effect for the
years in which those tax assets are expected ttedlized or settled. The Company records a valnailmwance to reduce deferred tax asse
the amount that is believed more likely than ndbéaealized.

The following are the key estimates and assump@maiscorresponding uncertainties for our incomesgax

Key Estimates and Assumption:

Key Uncertainties

Our income tax provision is based on existing tax &nd advanct
pricing agreements or letter rulings we have witlriaus ta:
authorities.

Deferred income taxes have not been provided omutlagstribute
earnings of foreign subsidiaries because thesengmriave bee
indefinitely reinvested and there is no plan in fineseeable futu
to initiate any action that would precipitate theeyment of incom
taxes thereon.

The determination of whether we should record qustda valuatio
allowance against our deferred tax assets is basegssumptior
regarding our future profitability.

The estimates for our uncertain tax positions awed primarily o
company specific circumstances, applicable tax |aas opinion
from outside firms and past results from examimetiof our incom
tax returns.

New Accounting Standards

Our provision for income taxes is subject to vditgtiand could b
adversely impacted by future changes in existindawas, such as
change in tax rate, possible U.S. changes to ttegite of earninc
of our foreign subsidiaries, and uncertaintiesoafsiture renewals
favorable tax agreements and rulin

We consider the following matters, among othersvaluating ot
plans for indefinite reinvestment: the forecastsjddets an
financial requirements of the parent and subsiesafor both th
long and short term; the tax consequences of &idecio reinves
and any U.S. and foreign government programs dedigtt
influence remittances. If factors change, futureome tax expen
and payments may differ significantly from the et period an
could materially adversely affect our results oéigtions.

Our future profits could differ from current expatbns resulting i
a change to our determination as to the amounefefriced tax asse
that are more likely than not to be realized. Weldmadjust oL
valuation allowance with a corresponding impact the ta
provision in the period in which such determinatismade

Significant judgment is required in evaluating aumcertain ta
positions. Although we believe our reserves aresaeable, n
assurance can be given that the final tax outcant@xacourt ruling
of these matters will not be different from thatigbhis reflected i
our historical tax provisions and accru

See Note 3 — Recent Accounting Standards Not YfecEfe of the Notes to Consolidated Financial Stants for a full description of
new accounting pronouncements, including the rasgeexpected dates of adoption and effects orfinancial statements.




Results of Operations

Our fiscal year is reported on a 52- or 53-week yieat ends on the last Friday in April. Our fisgahrs 2015, 2014 and 2013 ended on
April 24, 2015, April 25, 2014 and April 26, 201@spectively, and were each 52-week years. Aniadditweek is included in the first fiscal
guarter approximately every six years to realigndl months with calendar months. Fiscal year 20ill&pan 53 weeks, with a 14th week
included in the first quarter of fiscal 2016. Urdestherwise stated, references to particular yegaters, months and periods refer to the
Company’s fiscal years ended in April and the aisdéed quarters, months and periods of those figeails.

The following table sets forth certain ConsolidaBtdtements of Operations data as a percentage ofvenues for the periods
indicated:

Fiscal Year
2015 2014 2013

Revenues:

Product 60 % 62 % 65 %

Software maintenanc 15 14 14

Hardware maintenance and other serv 26 23 21

Net revenue 100 100 100

Cost of revenues:

Cost of produc 27 28 31

Cost of software maintenan 1 — —

Cost of hardware maintenance and other sen 10 9 9
Gross profit 63 62 59
Operating expenses:

Sales and marketir 31 30 31

Research and developmt 15 15 14

General and administrati 5 4 4

Restructuring and other char¢ — 1 —

Acquisitior-related expens — — —

Total operating expens: 51 50 50

Income from operations 12 12 10
Other income (expense), r — — (1)
Income before income taxes 12 12 9
Provision for income taxe 2 2 1
Net income 9 % 10 % 8 %

Percentages may not add due to rounding

Discussion and Analysis of Results of Operations

Overview — Net revenues for fiscal 2015 were $6,122.7 onllidown $202.4 million, or 3%, compared to fis2@l 4, reflecting a
decrease in product and software maintenance regsepartially offset by an increase in hardwarentemiance and other services revenues
revenues for fiscal 2014 were $6,325.1 million, ddkv.3 million, or less than 1%, compared to fi@13, reflecting a decrease in product
revenues, mostly offset by increases in softwarmt@a@ance and hardware maintenance and other esemggenues.

Gross profit as a percentage of net revenues isede®% during fiscal 2015 compared to fiscal 20&#ecting higher gross margins on
hardware maintenance contract and other servizesiues. Gross profit margins on product revenuéiséal 2015 were relatively flat
compared to fiscal 2014 primarily due to lower ager selling price (ASP) for configured systems deifiset by lower unit materials cost due
to changes in product mix. Gross profit as a peeggnof net revenues increased 3% during fiscad 20inpared to fiscal 2013, primarily due
to lower unit materials costs due to supply chéficiencies, partially offset by lower ASPs for ébttonfigured systems. Additionally, gross
profit was favorably impacted in fiscal 2014 by EWOEM revenues and higher margins on hardwareter@nce and other services revenues

Sales and marketing, research and developmengematal and administrative expenses for fiscal 26t8ed $3,116.7 million, up 2%
as a percentage of net revenues compared to #8¢4d!, primarily due to a slight decrease in costa tower revenue denominator. Sales and
marketing, research and development, and genedadministrative expenses for fiscal 2014 total@@®$6.5 million, down 1% as a
percentage of net revenues compared to fiscal 28l8¢ting cost control programs implemented stéil 2014, partially offset by an increase
in incentive compensation due to higher achieveragainst plan.

36




Net Revenues (in millions, except percentages):

Fiscal Year
2015 2014 % Change 2013 % Change
Net revenue $ 6,122 $ 6,325.] )% $ 6,332 —%

The decrease in net revenues for fiscal 2015 wiagapty due to a reduction of $289.3 million in gt revenues, partially offset by
$103.1 million increase in hardware maintenanceathdr services revenues. Product revenues cord@% of net revenues for fiscal 2015,
compared to 62% of net revenues for fiscal 2014.

The slight decrease in net revenues for fiscal 2044 due to a decrease of $148.4 million in prodentnues, offset by an aggregate
increase in software maintenance, hardware maintenand other services revenues of $141.1 milRwaduct revenues comprised 62% of ne
revenues for fiscal 2014, compared to 65% of netmaes for fiscal 2013.

Sales through our indirect channels represented 82% and 81% of net revenues in fiscal 2015, 201d2013, respectively. Included
in indirect channel sales were $472.8 million, $384illion and $787.2 million of OEM revenues fasdal 2015, 2014 and 2013, respectively.

The following customers, each of which is a disttéy, accounted for 10% or more of net revenues:

Fiscal Year
2015 2014 2013
Arrow Electronics, Inc 23% 22% 19%
Avnet, Inc. 16% 16% 15%
Product Revenues (in millions, except percentages):
Fiscal Year
2015 2014 % Change 2013 % Change
Product revenue $ 3,654 $ 3,943« ("% $ 4,092.: (4)%

Product revenues consist of configured systems;iwincclude bundled hardware and software prodacis,non-configured products,
which consist primarily of add-on storage, OEM protd and add-on hardware and software products.

Total configured system revenues of $2,212.9 nnildecreased by $74.4 million, or 3%, in fiscal 20ddimpared to fiscal 2014.
Revenues decreased in FAS entry level, mid-randehiyih-end systems, partially offset by an incréade-Series systems (which include our
all flash EF systems). Total configured systems wolume increased 5% primarily due to a unit voduimcrease in FAS mid-range, high-end
systems and E-Series systems platforms, partiffBgioby a decrease in unit volume in FAS entrelesystems. These changes in unit volume
reflect a shift in customer demand to our newer F#i&range and high-end systems and higher denm@mmlif E-Series systems, and away
from our older FAS entry level systems. ASPs desgdacross all FAS systems and E-Series systetfigrpla due to a combination of newer
lower priced products within their respective patfis and unfavorable foreign exchange rates, wiéchan aggregate negative impact of $
million on configured systems revenues in fiscdl2@ompared to fiscal 2014. As a result, overalP88f configured systems were lower in
fiscal 2015 compared to fiscal 2014.

Non-configured product revenues of $1,441.7 millimcreased by $214.9 million, or 13%, during fi@l5 compared to fiscal 2014.
This decrease was primarily due to a decrease%fiB2add-on storage revenues and decrease of 2@kl revenues, partially offset by a
133% increase in add-on software. The decreasgdion storage and increase in add-on softwareaggelly due to the change in our pricing
strategy that was effective in the fourth quarteiiszal 2014, whereby we now charge for operatipgtem software for storage capacity but
have lowered prices on storage hardware. Non-corgidjsystems revenues were negatively impacte@byi $nillion as a result of
unfavorable foreign exchange rates in fiscal 2@bBpared to fiscal 2014.

Total configured system revenues of $2,287.3 nnillicreased by $4.2 million in fiscal 2014 compateefiscal 2013. Revenues from
FAS high-end systems and E-Series systems (whatthda our all flash EF systems) increased, offgeddrreases in FAS entry level and mid-
range systems. Total configured systems unit volinoieased 2% during fiscal 2014 compared to fi2€4l3, primarily as a result of unit
increases in the FAS high-end and mid-range system<€-Series systems, partially offset by a degré@aunit volume of the FAS entry level
systems, reflecting a shift in customer demandutonewer mid-range and high-end products, lowersstd the U.S. public sector market, and
higher demand for our E-Series systems. The AS&®dsed across all FAS system platforms in fis@ahZompared to fiscal 2013 due to
higher discounting and higher demand of newer Igwieed products, while the ASP for E-Series insegbdue to higher ASPs on all-flash E-
Series systems. Overall, ASPs of total configusesiesns decreased 1% during fiscal 2014 due to hidjseounting and product mix.
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Non-configured product revenues of $1,656.6 millilmtreased $152.6 million, or 8%, during fiscal2@dmpared to fiscal 2013. This
decrease was primarily due to lower revenues fromgonfigured OEM products, which declined 26%.

Our systems are highly configurable to respondusiamer requirements in the open systems storageetadhat we serve. This can
cause a wide variation in product configuratiorat tan significantly impact revenues, cost of rennand gross profits. Pricing changes,
discounting practices, product competition, foredginrency, unit volumes, customer mix, natural slises and product materials costs can alsc
impact revenues, cost of revenues and/or grosggrbisk drive and flash storage materials argaiicant component of our storage syste
While our sales price per terabyte historicallyloes over time, improved system performance, iased capacity and software to manage thi
increased capacity have an offsetting favorableaitchpn product revenues.

Software Maintenance Revenues (in millions, exceptrcentages):

Fiscal Year
2015 2014 % Change 2013 % Change
Software maintenance revent $ 898¢€ $ 914.¢ (2)% $  893.t 2%

Software maintenance revenues are associated anithacts which entitle customers to receive ungjgecproduct upgrades and
enhancements on a when-and-if-available basisfikeg and patch releases, as well as internetelaghone access to technical support
personnel located in our global support centers.

The fluctuations in software maintenance revena#ieat fluctuations in the aggregate contract valtithe installed base under software
maintenance contracts, which is recognized as tevestably over the terms of the underlying congra®ur software maintenance revenues
were favorably impacted by a change in our prigtigtegy, effective in the fourth quarter of fis2@fl4, such that we now charge for software
maintenance services on the storage capacity saldriconfigured systems and add-on storage predi expect this change to continue to
result in favorable trends in our software mainterarevenues as a percentage of total revenues.

Hardware Maintenance and Other Services Revenuasnillions, except percentages):

Fiscal Year
2015 2014 % Change 2013 % Change
Hardware maintenance and other services reve $ 1569t $ 1,466.¢ 7% $ 1,346.€ 9%

Hardware maintenance and other services revenakslenhardware maintenance, professional servivg®ducational and training
services revenues.

Hardware maintenance contract revenues were $5,25Rion, $1,129.6 million and $991.8 million imstal 2015, 2014 and 2013,
respectively. These revenues increased 11% dusogl 2015 compared to fiscal 2014 and increasé6l ddring fiscal 2014 compared to fis
2013. The increases are a result of increase®imstalled base and aggregate contract values hadéware maintenance contracts.
Professional services and educational and traisémngices revenues aggregated to $317.0 million 83@iillion and $354.8 million in fiscal
2015, 2014 and 2013, respectively.

Revenues by Geographic Area:

Fiscal Year
2015 2014 2013
United States, Canada and Latin America (Ameri 56% 56% 56%
Europe, Middle East and Africa (EME, 30% 31% 30%
Asia Pacific (APAC) 13% 14% 13%

Percentages may not add due to rounding

Americas revenues consist of sales to Americas ceneial and United States (U.S.) public sector miatkeuring fiscal 2015, Americas
revenues were favorably impacted by higher revefroes U.S. public sector markets, but unfavorabipacted by lower Americas
commercial revenues. EMEA revenues were unfavoriatacted by foreign exchange rates in fiscal 28dfpared to fiscal 2014. During
fiscal 2014, Americas revenues were unfavorablyaioted by a decrease in sales to the U.S. publiorsearket. During fiscal 2013, EMEA
revenues were negatively impacted by the generataeaonomic conditions in the region.
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Cost of Revenues

Our cost of revenues consists of three elemenfsadt of product revenues, which includes thescobtnanufacturing and shipping our
storage products, amortization of purchased intdegissets, inventory write-downs, and warrantys;@2) cost of software maintenance,
which includes the costs of providing software nemance and third-party royalty costs and (3) obsardware maintenance and other
services revenues, which includes costs assoacidtbgroviding support activities for hardware m&inance, global support partnership
programs, professional services and educationatraimdng services.

Our gross profit is impacted by a variety of fastancluding pricing changes, discounting practi¢eseign currency, product
configuration, unit volumes, customer mix, revemig, natural disasters and product material césasdware maintenance and other services
gross profit is typically impacted by factors swashchanges in the size of our installed base afyats, as well as the timing of hardware
maintenance and other services initiations andraohtenewals, and incremental investments in agtatner support infrastructure. If any of
these factors are adversely affected, whether bgaic uncertainties or for other reasons, ourgpsfit could decline.

Cost of Product Revenues (in millions, except perzges):

Fiscal Year
2015 2014 % Change 2013 % Change
Cost of product revenus $ 1656.¢ $ 1,777.1 ()% $ 1,959.¢ (9)%

The changes in cost of product revenues considtée dollowing (in percentage points of the tathlnge):

Fiscal 2015 to Fiscal 201 Fiscal 2014 to Fiscal 201
Percentage Change Point Percentage Change Point

Materials cos (5) (7)
Warranty (2) (1)
Excess and obsolete inventc — (2)

Total change (7 (9)

Cost of product revenues represented 45%, 45% &¥tdot product revenues for fiscal 2015, 2014 anti32@espectively.
Materials cost represented 85%, 84% and 83% ofyatombsts for fiscal 2015, 2014 and 2013, respelstiv

Materials cost decreased $82.1 million in fiscal2@ompared to fiscal 2014. Materials costs wegaitted by a 5% unit volume
increase in configured systems in fiscal 2015 caagbéo fiscal 2014. Overall materials unit costdonfigured systems decreased due to a
decrease in the average unit materials costs of allir configured systems platforms, except ouSFEhtry level systems, which increased
slightly, due to changes in product mix. The desega materials costs also reflects lower OEM pebdolume and lower costs of add-on
storage. Cost of product revenues were also fatyonaipacted by a $35.0 million decrease in hardweatated warranty expense due to a
combination of a lower installed base subject torargty and lower estimated warranty cost per unit.

Materials cost decreased $129.0 million in fisd#l£ compared to fiscal 2013 due to an overall deserén average unit materials cost
across all FAS platforms, reflecting increased suppain efficiencies and favorable changes in pobanix. Additionally, materials cost was
favorably impacted by lower OEM product volume camgal to fiscal 2013 and to lower materials costdif-on hardware and storage. This
decrease was partially offset by a 2% unit volungedase in configured systems, resulting in higiness margins on products compared to
fiscal 2013. In addition, cost of product revenireBscal 2014 was favorably impacted by a $24.6ion decrease in hardware-related
warranty expense and a $14.1 million decreasedaesxand obsolete inventory write-downs compardéddal 2013.

Cost of Software Maintenance Revenues (in millioexcept percentages):

Fiscal Year
2015 2014 % Change 2013 % Change
Cost of software maintenance reven $ 357 $ 30.7 16% $ 28.3 8%

Cost of software maintenance revenues increasewhply due to higher third-party royalties in fi$@®15 compared to fiscal 2014 and
in fiscal 2014 compared to fiscal 2013. Cost ofwafe maintenance revenues represented 4%, 3%Parud Software maintenance revenues
for fiscal 2015, 2014 and 2013, respectively.
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Cost of Hardware Maintenance and Other Services Bawes (in millions, except percentages):

Fiscal Year
2015 2014 % Change 2013 % Change
Cost of hardware maintenance and other servicenues $ 596.¢ $ 598.2 —% $ 583.1 3%

Cost of hardware maintenance and other servicenues were relatively flat in fiscal 2015 compaeéiscal 2014 due to lower
contracted services costs, logistics, materialorkwand service delivery costs, offset by an insecia spares materials costs and headcount
related costs. Cost of hardware maintenance aredt sénvices revenues increased in fiscal 2014 caedga 2013 primarily due to increases in
spares materials costs and a higher volume ofcsepdlls related to a higher service contract Hasgely offset by headcount related savings
and lower per unit logistics and service delivepgts. Costs represented 38%, 41% and 43% of haedwaintenance and other services
revenues for fiscal 2015, 2014 and 2013.

Operating Expenses
Sales and Marketing, Research and Development @mei@l and Administrative Expenses
Compensation costs comprise the largest compori@menating expenses. Included in compensatiors@rst salaries, benefits, other
compensation-related costs, stock-based compengatiiense and employee incentive compensationcplsts.

Total compensation costs included in operating ergpe decreased $18.4 million, or 1% during fiséd52compared to fiscal 2014,
primarily due to a decrease in incentive compeoratosts, reflecting lower operating performancairagf goals, and lower stock-based
compensation expense.

Total compensation costs included in operating egee increased $28.2 million, or 2% during fis€l£2compared to fiscal 2013,
primarily due to increases in incentive compensatéilecting stronger operating performance agajoats.

Sales and Marketing (in millions, except percentdge

Fiscal Year
2015 2014 % Change 2013 % Change
Sales and marketing expen: $ 19137 $ 1,898.C 1% $ 1,974.¢ (4)%

Sales and marketing expenses consist primarilpofpensation costs, commissions, outside servilesated facilities and IT costs,
advertising and marketing promotional expense ekt and entertainment expense. The changesaa aall marketing expenses consisted ¢
the following:

Fiscal 2015 to Fiscal 201 Fiscal 2014 to Fiscal 201

Percentage Change Point Percentage Change Point

Compensation cos Q) —
Depreciation and amortizatic — (1)
Facilities and IT support cos — 1
Other 2 (4)
Total change 1 (4)

The decrease in compensation costs during fiscE Zprimarily due to lower stodkased compensation and salaries expense, refl
lower compensation cost per headcount that wagapanffset by a 5% increase in headcount. In &#ddj foreign exchange rate changes
resulted in a favorable impact of $29.1 millionidgrfiscal 2015.

Compensation costs during fiscal 2014 reflect higheentive compensation that was more than offgdower stock-based
compensation and salaries expense. Depreciatioarandization expense decreased during fiscal 20&4to certain intangible assets
becoming fully amortized during fiscal 2013. Fa@ and IT support costs increased during fis6d¥2due to our increased investment in ¢
IT systems. The decrease in other sales and magkexpenses was primarily due to our fiscal 2013t containment programs.

Research and Development (in millions, except peacges):

Fiscal Year
2015 2014 % Change 2013 % Change
Research and development expet $ 919.: % 917.: —% $ 904.2 1%
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Research and development expenses consist prinbdlympensation costs, allocated facilities andd$ts, depreciation, equipment
and software related costs, prototypes, non-reayengineering charges and other outside servizsts.cChanges in research and developme
expense consisted of the following:

Fiscal 2015 to Fiscal 201 Fiscal 2014 to Fiscal 201
Percentage Change Point Percentage Change Point

Compensation cos — 2
Depreciatior — 1
Development project — Q)
Other — (1)

Total changge — 1

Research and development expenses were relatlaein fiscal 2015 compared to fiscal 2014.

The increase in compensation costs during fiscali2€ primarily due to higher incentive compengatidepreciation expense during
fiscal 2014 increased due to higher levels of itmesit in engineering equipment. The decrease irldpment projects expense during fiscal
2014 reflects lower spending on materials and sesvassociated with engineering activities to dgvekew product lines and enhancements tc
existing products.

We believe that our future performance will depéenthrge part on our ability to maintain and entepar current product line, develop
new products that achieve market acceptance, nrateizhnological competitiveness and meet an expgrrdnge of customer requirements.
We expect to continue to spend on current and éyttoduct development efforts, broaden our exigtimgluct offerings and introduce new
products that expand our solutions portfolio.

General and Administrative (in millions, exceptgartages):

Fiscal Year
2015 2014 % Change 2013 % Change
General and administrative expen $ 284z $  281.C 1% $  272.¢ 3%

General and administrative expenses consist piliynarcompensation costs, professional and corpdegjal fees, outside services and
allocated facilities and IT support costs. Charigegeneral and administrative expense consisteleofollowing:

Fiscal 2015 to Fiscal 201 Fiscal 2014 to Fiscal 201
Percentage Change Point: Percentage Change Point:

Compensation cos Q) 5
Professional and legal fees and outside sen 1 1
Bad debt expens — (2)
Other 1 (1)

Total change 1 3

The decrease in compensation costs during 201insaply due to lower incentive compensation costeck-based compensation and
benefits expenses, partially offset by higher sadadue to a 5% increase in headcount. The inciegsefessional and legal fees and outside
services during 2015 reflects higher spending kwel contractors and professional services.

The increase in compensation costs in fiscal 26pfimarily due to higher incentive compensatiod tma lesser extent higher stock-
based compensation and salaries expense. Thesadreprofessional and legal fees and outside asn\during fiscal 2014 reflects higher fees
related to legal activities, partially offset byder spending levels on contractors and professieeraices. Bad debt expense in fiscal 2014
decreased $6.5 million compared to fiscal 2013.

Acquisition-related Expense (in millions, exceptpatages):

Fiscal Year
2015 2014 % Change 2013 % Change
Acquisitior-related expens $ — 3 — —% $ 1.7 (100)%

During fiscal 2013, we incurred $1.7 million of adsjtion costs, primarily related to severance s@ssociated with the termination of
certain acquiree company employees.
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Restructuring and Other Charges (in millions, exqegrcentages):

Fiscal Year
2015 2014 % Change 2013 % Change
Restructuring and other charg $ — 88.3 (1000% $ — NM

NM - Not Meaningful

In March 2014 and May 2013, we initiated businesdignment plans designed to focus our resourcé&pistrategic initiatives and
streamline our business in light of the constraiffedpending environment, resulting in a reductbiour global workforce of approximately
11% in aggregate, for which we recognized an agdeedf $88.3 million of employee severance cosfsoal 2014. We completed all
activities under these plans.

Other Income (Expense), Net (in millions, exceptrpentages)
The components of other income (expense) werellasvi

Fiscal Year
2015 2014 % Change 2013 % Change
Interest incom $ 36.6 $ 34.9 5% $ 42.2 (27)%
Interest expens (42.0) (36.12) 16% (91.7) (61)%
Net gains recognized on investme 5.4 6.4 (16)% 4.3 49%
Net gains (losses) on foreign currency activi (3.7 1.2 NM 4.0 (70)%
Total $ 37 $ 6.4 NM $ (41.2) NM

NM - Not Meaningful

The increase in interest income during fiscal 2@a5 primarily due to a shift in our investment palit to higher-yielding investments
compared to fiscal 2014. The decrease in intenesime for fiscal 2014 compared to fiscal 2013 wasarily due to a decrease in our
investment portfolio as a result of the liquidatmfrsome of our investments to repay our debt altitigys and to pay for stock repurchases.

Interest expense, including the amortization oftdiékcount and issuance costs, is primarily reléeaur Senior Notes and Convertible
Notes as summarized belo

Fiscal Year
2015 2014 2013
Senior Note $ 40.7 $ 251 $ 9.4
Convertible Note: — 10.2 81.2
Total $ 40.7 $ 352 $ 90.6

The increases in interest expense related to auinSHotes reflects the issuance of our Senior Blatdiscal years 2013 and 2015, and
the decreases in interest expense related to aure@tible Notes reflects their maturity in June 201

Provision for Income Taxes (in millions, except g@mtages):

Fiscal Year
2015 2014 % Change 2013 % Change
Provision for income taxe $ 152¢ $ 103.2 48% $ 61.3 68%

Our effective tax rate for fiscal 2015 was 21.5%npared to an effective tax rate of 13.9% for fi@l4, and an effective tax rate of
10.8% for fiscal 2013. Our effective tax rateseaetlour corporate legal entity structure and tlobgl nature of our business with a significant
amount of our profits generated and taxed in for@igisdictions at rates below the U.S. statutamyrate. The effective tax rates for fiscal 201z
through fiscal 2015 were favorably impacted bydkegraphic mix of profits. Our effective tax rate fiscal 2015 increased compared to the
prior year primarily as a result of the settlemesiftsicome tax audits, as further discussed below.

The effective tax rate of 21.5% in fiscal 2015 ud#d a benefit of $141.0 million, or 19.8 perceetpagints, from foreign profits taxed at
effective tax rates lower than the U.S. federaustay rate of 35%. Other key components of oueetfre tax rate for the year included a
benefit of $13.7 million, or 1.9 percentage poin&dated to current and prior year research anéldpment credits, an expense of $5.5 million
or 0.8 percentage points, attributable to non-diddiecstock-based compensation, an expense offilidn, or 0.8 percentage points, related
to state tax provisions, and an expense of $4@libmior 6.5 percentage points, in connection vifitome tax audits.
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The effective tax rate of 13.9% in fiscal 2014 ud#d a benefit of $163.3 million, or 22.0 perceetpagints, from foreign profits taxed at
effective tax rates lower than the U.S. federalstay rate of 35%. Other key components of ouedff/e tax rate for the year included a
benefit of $8.7 million, or 1.2 percentage poimédated to current year research and developmeditsr an expense of $9.8 million, or 1.3
percentage points, attributable to non-deductitdeksbased compensation and an expense of $5i@midr 0.8 percentage points, related to
state tax provisions.

The effective tax rate of 10.8% in fiscal 2013 ud#d a benefit of $144.4 million, or 25.5 perceetpgints, from foreign profits taxed at
effective tax rates lower than the U.S. federaustay rate of 35%. Other key components of oueetfre tax rate for the year included a
benefit of $12.1 million, or 2.1 percentage poimédated to current year research and developnredits, and an expense of $18.4 million, or
3.2 percentage points, attributable to non-dediecsitock-based compensation.

On December 19, 2014, the federal research creditratroactively extended for amounts paid or iremiafter December 31, 2013 and
before January 1, 2015. As a result of the extengiofiscal 2015 we recorded a benefit of $9.8iomlrelated to the fiscal 2015 research credi
and a benefit of $4.1 million related to a prioayeredit that we will retroactively claim. The &rdl research credit expired on December 31,
2014.

In July 2014, the Internal Revenue Service (IRSholeted the examination of our fiscal 2005 to 20@bme tax returns upon approval
by the Joint Committee of Taxation. We recorded @.4 million income tax provision attributable tetaudit settlement and related re-
measurement of uncertain tax positions for taxyeabject to future audits. The audit adjustmesgslted in lower earnings in our foreign
subsidiaries which reduced the taxability of divide that were previously repatriated from such iglidrses. Due to this reduction in taxable
dividends, the conclusion of the fiscal 2005 to 2@@come tax audit resulted in a net refund of $8illion, excluding interest.

In October 2014, the United Kingdom’s (UK’s) taxtlaority concluded the examination of our fiscal 226 2012 UK income tax
returns. We recorded a $1.0 million income tax ffief@ the net impact of the audit adjustments agldted release of unrecognized tax
benefits.

We are currently undergoing federal income taxisudithe United States and several foreign taisgliztions. Transfer pricing
calculations are key issues under audits in vaijiaisdictions, and are often subject to disputé appeals. The IRS is currently auditing our
fiscal 2008 to 2010 income tax returns. We expeetiiRS examination team to complete their fieldiawihin the next twelve months.
However, the resolution of the fiscal 2008 to 2@icbme tax return audits may likely occur beyonrel tiext twelve months should we choose
to appeal the IRS examination team’s audit findings

Our open years in U.S. federal jurisdictions asedl 2008 and later years. In addition, we arecffely subject to federal tax
examination adjustments for tax years ended offter fiscal year 2001, in that we have tax attrébcarryforwards from these years that could
be subject to adjustments, if and when utilized.

On September 17, 2010, the Danish Tax Authorissad a decision concluding that distributionsatec in 2005 and 2006 from our
Danish subsidiary were subject to Danish at-sodizidend withholding tax. We do not believe that @anish subsidiary is liable for
withholding tax and filed an appeal with the Danl&x Tribunal to that effect. On December 19, 2@hé&,Danish Tax Tribunal issued a ruling
that our Danish subsidiary was not liable for Danigthholding tax. The Danish tax examination ageagpealed to the Danish High Court in
March 2012. The Danish High Court hearing has mbiogcurred.

We continue to monitor the progress of ongoingdamxtroversies and the impact, if any, of the expeetxpiration of the statute of
limitations in various taxing jurisdictions. We eagg in continuous discussion and negotiation veixing authorities regarding tax matters in
multiple jurisdictions. We believe that within thext 12 months, it is reasonably possible thaeeitiertain audits will conclude, certain stat
of limitations will lapse, or both. Given the untznties involved, we estimate a potential decréasir unrecognized tax benefit balance ¢
to $95.4 million may occur within the next 12 montssociated with the potential settlements aridtetiapses.

Liquidity, Capital Resources and Cash Requirements

April 24, April 25,
(In millions, except percentages) 2015 2014
Cash and cash equivalents and sterm investment $ 5,326.: $ 5,003.:
Principal amount of Senior Not: 1,500.( 1,000.(
Debt as a % of stockholders' equity 44% 26%
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The following is a summary of our cash flow aciiedét

Fiscal Year
(In millions) 2015 2014
Net cash provided by operating activit $ 1,268.1 $ 1,349.¢
Net cash provided by (used in) investing activi (903.2) 760.4
Net cash used in financing activiti (675.2) (3,104.0
Effect of exchange rate changes on cash and casvadnts (59.2) 7.9
Net decrease in cash and cash equivalents $ (369.5) $ (986.1)

Cash Flows

As of April 24, 2015, our cash, cash equivalents stmort-term investments increased by $0.3 bilfrom April 25, 2014 to $5.3 billion.
The increase was primarily due to $494.7 milliomef proceeds received from the issuance of long-tiebt and $1,268.1 million of cash
provided by operating activities, partially offdst $1,165.2 million in cash paid for the repurchageur common stock. Accounts receivable
DSO was 46 days for the fourth quarter of fiscal28ompared to 47 days for the fourth quartersufdi 2014, reflecting seasonal shipment
linearity. Working capital increased by $287.7 roitl to $4.1 billion as of April 24, 2015 primaris a result of an increase in cash, cash
equivalents and short-term investments.

Cash Flows from Operating Activities
During fiscal 2015, we generated cash from opegaditivities of $1.3 billion. The primary sourcdscash from operating activities
during fiscal 2015 consisted of net income of $958illion, adjusted by non-cash depreciation andrization of $307.2 million and stock-
based compensation of $259.3 million.
Changes in assets and liabilities during fiscal®dtluded the following:
. Accounts receivabldecreased primarily due to lower invoicing levels.

. Accrued expensedecreased primarily due to employee compensatigayts related to fiscal year 2014 incentive compéas
plans and restructuring obligatiot

. Deferred revenuincreased due to an increase in deferred softwatdardware maintenance contract revenues.

During fiscal 2014, we generated cash from opegaditivities of $1.3 billion. The primary sourcefscash from operating activities
during fiscal 2014 consisted of net income of $63iiillion, adjusted by depreciation and amortizatid $334.1 million and stock-based
compensation of $273.0 million.

Changes in assets and liabilities during fiscal®idtluded the following:

. Accounts receivablincreased primarily due to the impact of more baoked shipment linearity in the fourth quarteris¢dl 2014
compared to the corresponding period in the priar)

. Deferred revenuincreased due to an increase in deferred softwatdardware maintenance contract revenues.

We expect that cash provided by operating actiwitiy materially fluctuate in future periods agsuit of a number of factors, includ
fluctuations in our operating results, shipmengdinty, accounts receivable collections performamantory and supply chain management,
tax benefits or charges from stock-based compeamsand the timing and amount of compensation diner gpayments.

Cash Flows from Investing Activities
During fiscal 2015, we used $644.8 million for pheises of investments, net of maturities and satespaid $175.3 million for capital
expenditures. In addition, we expended $84.6 milbd cash on acquisitions.

During fiscal 2014, we generated $975.0 milliomirmaturities and sales of investments, net of jasel, and paid $221.4 million for
capital expenditures.

Cash Flows from Financing Activities

During fiscal 2015, we generated $494.7 milliort, frem the issuance of long-term debt and used Billion for the repurchase of
29.6 million shares of our common stock and $20illon for the payment of dividends.

During fiscal 2014, we used $1.3 billion for théngipal repayment of our Convertible Notes and uke@ billion for the repurchase of
47.3 million shares of our common stock and thelpase of a related forward contract and $202.3anifior the payment of dividends.
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Key factors that could affect our cash flows in@uthanges in our revenue mix and profitability, abitity to effectively manage our
working capital, in particular, accounts receivadhel inventories, the timing and amount of stoglurehases and payment of cash dividends,
the impact of foreign exchange rate changes, alityato effectively integrate acquired productsidinesses and technologies and the timing
repayments of our debt. Based on past performamt®uar current business outlook, we believe thatsources of liquidity, including potent
future issuances of debt, equity or other secgritill satisfy our working capital needs, capgapenditures, investment requirements, stock
repurchases, cash dividends, contractual obligatiocommitments, principal and interest paymentewrdebt and other liquidity requirements
associated with operations and meet our cash egaints for at least the next 12 months. Howevehdrevent our liquidity is insufficient, we
may be required to curtail spending and implemediteonal cost saving measures and restructuritigracor enter into new financing
arrangements. We cannot be certain that we wilticoa to generate cash flows at or above curreeideor that we will be able to obtain
additional financing, if necessary, on satisfactmrryns, if at all.

Liquidity
Our principal sources of liquidity as of April 22015 consisted of cash, cash equivalents and sontinvestments, as well as cash we
expect to generate from operations.

Cash, cash equivalents and short-term investmentsst of the following (in millions):

April 24, April 25,
2015 2014
Cash and cash equivale $ 1,921 $ 2,291.(
Shor-term investment 3,404.7 2,712.2
Total $ 5326.. $ 5,003.:

As of April 24, 2015 and April 25, 2014, $4.7 bilti and $4.3 billion, respectively, of cash, cashieaents and short-term investments
were held by various foreign subsidiaries and vgemerally based in U.S. dollar-denominated holdimdsle $0.6 billion and $0.7 billion,
respectively, were available in the U.S. Most & #mounts held outside the U.S. can be repatriatdee U.S. but, under current law, would be
subject to U.S. federal, state income and foreighhelding taxes. If we were to repatriate foregarnings to fund cash requirements in the
U.S., we would incur U.S. federal and state incéaxes reduced by the current amount of our U.Srlddind state tax credit carryforwards.
However, our intent is to keep these funds permiiynezinvested outside of the U.S., and our curpdahs do not contemplate a need to
repatriate them to fund our U.S. operations. Ourgipal liquidity requirements are primarily to mieair working capital needs, support
ongoing business activities, fund research andldpxeent, meet capital expenditure needs, and inmastitical or complementary
technologies, and service interest and principghyEants on our debt.

The principal objectives of our investment policg #he preservation of principal and maintenand@afdity. We attempt to mitigate
default risk by investing in high-quality investnteyrade securities, limiting the time to maturitydamonitoring the counter-parties and
underlying obligors closely. We believe our cashieglents and short-term investments are liquid arckssible. We are not aware of any
significant deterioration in the fair value of atash equivalents or investments from the valuesrteg as of April 24, 2015.

Our investment portfolio has been and will continaide exposed to market risk due to trends irctedit and capital markets. We
continue to closely monitor current economic andkeevents to minimize the market risk of our istveent portfolio. We utilize a variety of
planning and financing strategies in an effortiewee our worldwide cash is available when and witas needed. Based on past performanc
and current expectations, we believe our cash asld equivalents, investments, cash generated fpemations, and ability to access capital
markets and committed credit lines will satisfyrotigh at least the next 12 months, our liquidityuieements, both in total and domestically,
including the following: working capital needs, @apexpenditures, stock repurchases, cash divsleswhtractual obligations, commitments,
principal and interest payments on debt, and difyeidity requirements associated with our operadioNe routinely monitor our financial
exposure to both sovereign and non-sovereign bem®and counterparties.

Senior Notes
The following table summarizes the principal amoofmbur Senior Notes as of April 24, 2015 (in naitis):

2.00% Senior Notes Due 2017 $ 750.C
3.375% Senior Notes Due 2021 500.C
3.25% Senior Notes Due 2022 250.C

Total $ 1,500.(

Interest on the Senior Notes is payable semi-ahnuedr further information on the underlying ternsee Note 10 — Financing
Arrangements of the Notes to Consolidated Finar&talements.
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Credit Facility

Our credit facility, under which we may borrow wup%250.0 million, provides another potential soustéquidity. The credit facility is
an unsecured five-year revolving credit facilitatherminates on December 21, 2017 if no extendians been requested by that time, and
contains financial covenants requiring us to mangamaximum leverage ratio and a minimum inteceserage ratio. We may also, subject to
certain requirements, request an increase in thiktyaup to an additional $100.0 million and regtiéwvo additional ongear extensions, subj
to certain conditions. As of April 24, 2015, no tmwings were outstanding under the facility andwege in compliance with all covenants
associated with the facility.

We also have an automatic shelf registration statgron file with the Securities and Exchange Corsinis We may in the future offer
an additional unspecified amount of debt, equity ather securities.

Capital Expenditure Requirements

We expect to fund our capital expenditures, inelgddiur commitments related to facilities, equipmeperating leases and internal-use
software development projects over the next fews/daough existing cash, cash equivalents, investsnand cash generated from operation:
The timing and amount of our capital requirememtsnot be precisely determined and will depend paraber of factors, including future
demand for products, changes in the network staradyestry, hiring plans and our decisions relatethe financing of our facilities and
equipment requirements. We anticipate capital ediperes for fiscal 2016 to be between $225.0 millamd $275.0 million.

Dividends and Stock Repurchase Program

On May 20, 2015, we declared a cash dividend df&per share of common stock, payable on July @B5 20 holders of record as of
the close of business on July 10, 2015.

Our Board of Directors has authorized the repurelwdiaip to $9.6 billion of our common stock undar stock repurchase program,
including a $2.5 billion increase approved by ooaRl of Directors in February 2015. Under this paog, we can purchase shares of our
outstanding common stock through open market avdtety negotiated transactions at prices deemedogpiate by our management. The
stock repurchase program may be suspended or tiisced at any time. Since the May 13, 2003 inceptibthis program through April 24,
2015, we repurchased a total of 214.0 million shafeour common stock at an average price of $3Bet&hare, for an aggregate purchase
price of $7.2 billion. As of April 24, 2015, themaining authorized amount for stock repurchasegutits program was $2.5 billion with no
termination date, which we plan to complete by N8y 8, with the first $1 billion expected to be phased by the end of May 2016.

The timing and amount of stock repurchase transastind future dividends will depend on market d@@ms, corporate business and
financial considerations and regulatory requireraent

May 2015 Restructuring Plan

On May 19, 2015, we committed to a realignmentgtesil to drive efficiency, eliminate costs and recliresources to highest return
activities. As part of the realignment, we expectaduce our global headcount by approximatelyé&@@loyees and to incur aggregate charge
of between $25 to $35 million for employee termioias and other costs associated with the realighrivéa expect that most of these charges
will be cash expenditures. We expect to recogriieranajority of these charges in the first quarfdiscal 2016.

46




Contractual Obligations

The impact of contractual obligations on our ligyicand capital resources in future periods shdn@dnalyzed in conjunction with the
factors that impact our cash flows from operatidissussed previously. The following table summariaer contractual obligations at April 24,
2015 (in millions):

2016 2017 2018 2019 2020 Thereafter Total
Off-balance sheet commitments:
Office space and equipment lease
commitments $ 61¢ $ 44C $ 29€ $ 21C $ 173 $ 317 $ 205t
Purchase commitments with contract
manufacturer® 295.C — — — — — 295.C
Construction related obligatiol 60.C — — — — — 60.C
Other purchase obligatio/® 131.2 41.€ 20.7 7.0 4.0 6.5 211.C
Total off-balance sheet commitmet 548.1 85.€ 50.3 28.C 21.3 38.2 771.5
Long-term debt obligation® 40.C 40.C 790.C 25.C 25.C 799.7 1,719.5
Long-term financing arrangemer 11.3 5.0 2.4 — — — 18.7
Uncertain tax position®® 193.2
Total $ 5994 $ 1306 $ 8427 $ 53.C $ 463 $ 837.¢ $ 2,703.]
Other Commercial Commitments:
Letters of credi $ 52 $ 15 $ 12 3 — % 06 $ 08 $ 9.3
@ Contract manufacturer commitments consist of obibbga for or-hand inventories and n-cancelable purchase orders with our contract maturiars. We recorded

liability for firm, non-cancelable and unconditidparchase commitments with contract manufactui@rguantities in excess of our future demand fasesthrough a
charge to cost of product sales. As of April 24120such liability amounted to $16.9 million andrisluded in accrued expenses in our consolidaddahioe sheet

@ Purchase obligations represent an estimate opath purchase orders and contractual obligatiotiseilordinary course of business, other than comerits with contract
manufacturers, for which we have not received tiadg or services. Purchase obligations do notdectiontracts that may be cancelled without penAltiough open
purchase orders are considered enforceable anltylbgaling, the terms generally allow us the optto cancel, reschedule, and adjust our requirestiEased on our
business needs prior to the delivery of goods dopmaance of service:

Included in lon-term debt are obligations related to $1.5 billion principal amount of our Senior Note§which $750.0 million is due in
December 2017, $500.0 million is due in June 2021$250.0 million is due in December 20E2Stimated interest payments for our long-term
debt, assuming no early retirement of debt oblaetiare $219.7 million for fiscal 2016 through &#k2023.

@) As of April 24, 2015, our liability for uncertaiax positions was $193.2 million, including intergstnalties and offsetting indirect benefits, whiltke to the uncertainty «
the timing of future payments, are presented irtdkel column on a separate line in this ta

Some of the amounts in the table above are basathaagement’s estimates and assumptions, inclddingommitment duration, the
possibility of renewal or termination, anticipatections by management and third parties and ottotorfs. Because these estimates and
assumptions are subjective, our actual future abbigs may vary from those reflected in the table.

Legal Contingencies

We are subject to various legal proceedings arichslavhich arise in the normal course of business. farther details on such matter:
Note 18- Commitments and Contingencies of the Notes tosGlatated Financial Statements.

Off-Balance Sheet Arrangements

In the ordinary course of business, we providediigietters of credit or other guarantee instrumémthird parties as required for
certain transactions initiated either by us orsulssidiaries. As of April 24, 2015, our financialagantees of $9.3 million that were not reco
on our consolidated balance sheets consisted piynofustandby letters of credit and surety bonds.

Some of our customers have entered into recous@@mrecourse financing leasing arrangements ubkindyparty financing
companies, and in some situations, we enter indtoower financing arrangements for our productssamdices that are contemporaneously
on a recourse or non-recourse basis to third-giswdycing companies. Under the terms of recouraeds, which are generally three years or
less, we remain liable for the aggregate unpaichneimg lease payments to the third-party leasingmanies in the event of end-user customel
default. These arrangements are generally collatedaby a security interest in the underlying &ssender the terms of the non-recourse
leases, we do not have any continuing obligatiori@bilities to the third-party financing compagsiéNhere we provide a guarantee for
recourse leases, we defer revenues subject tadastry-specific software revenue recognition gng#g and recognize revenues for non-
software deliverables in accordance with our mlgtgeliverable revenue arrangement policy. In cotiae with certain recourse financing
arrangements, we receive advance payments assbwidlbeundelivered elements that are subject téornsr refund rights. We defer revenue
associated with these advance payments until tagederefund rights expire and we perform the sewiAs of April 24, 2015 and April 25,
2014, the aggregate amount by which such contingemxceeded the associated deferred revenue wamgnificant. To date, we have not
experienced material losses under our lease fingmmograms or other financing arrangements.
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We enter into indemnification agreements with thgedties in the ordinary course of business. Gdlgethese indemnification
agreements require us to reimburse losses suffgréite third-parties due to various events, sudawsuits arising from patent or copyright
infringement. These indemnification obligations eoasidered off-balance sheet arrangements undeuating guidance.

Item 7A. Quantitative and Qualitative Disclosures About MagkRisk

We are exposed to market risk related to fluctuatio interest rates, market prices, and foreigreciey exchange rates. We use certain
derivative financial instruments to manage foreigrrency exchange risks. We do not use derivaihantial instruments for speculative or
trading purposes. All financial instruments areduseaccordance with management-approved policies.

Market Risk and Market Interest Risk

Investment and Interest Income- As of April 24, 2015, we had debt investment$8#4 billion. Our investment portfolio primarily
consists of investments with original maturitiesager than three months at the date of purchasehwre classified as available-for-sale
investments. These investments, which consist pilynaf corporate bonds, U.S. Treasury and govemindebt securities and certificates of
deposit, are subject to interest rate and inténesime risk and will decrease in value if markéérast rates increase. Conversely, declines in
interest rates, including the impact from lowerdirgpreads, could have a material adverse impaatterest income for our investment
portfolio. A hypothetical 100 basis point incre@isenarket interest rates from levels as of Apri] 2815 would have resulted in a decrease in
the fair value of our fixed-income securities opegximately $45 million. Volatility in market intest rates over time will cause variability in
our interest income. We do not use derivative faiannstruments in our investment portfolio.

Our investment policy is to limit credit exposuhedugh diversification and investment in highlye@securities. We further mitigate
concentrations of credit risk in our investmentditmiting our investments in the debt securitiesadfingle issuer and by diversifying risk aci
geographies and type of issuer. We actively revaong with our investment advisors, current inmesit ratings, compangpecific events ar
general economic conditions in managing our investimand in determining whether there is a sigaificlecline in fair value that is other-
than-temporary. We monitor and evaluate our investrportfolio on a quarterly basis for any otheartittemporary impairments.

Debt — As of April 24, 2015, we have outstanding $1ilbdm aggregate principal amount of Senior Not& carry these instruments
at face value less unamortized discount on ourdlimtaed balance sheets. Since these instrumeatsrierest at fixed rates, we have no
financial statement risk associated with changésterest rates. However, the fair value of thestruments fluctuates when interest rates
change. See Note 10 — Financing Arrangements dfitites to Consolidated Financial Statements forenmtfiormation.

Credit Facility — We are exposed to the impact of changes inesteates in connection with our $250.0 milliorefiyear revolving
credit facility. Borrowings under the facility acer interest at rates that vary based on certaikehaates and our credit rating on our Senior
Notes. Consequently, our interest expense woutdufate with any changes in these market interéss i@ in our credit rating if we were
borrow any amounts under the credit facility. AsApfril 24, 2015, no amounts were outstanding urtdercredit facility.

Foreign Currency Exchange Rate Risk

We hedge risks associated with foreign currenaystiations to minimize the impact of changes inifpreurrency exchange rates on
earnings. We utilize foreign currency exchange fdvand option contracts to hedge against the -$bont impact of foreign currency
fluctuations on certain foreign currency denomidatenetary assets and liabilities. We also usadoreurrency exchange forward contract
hedge foreign currency exposures related to fotedasles transactions denominated in certaingoreirrencies. These derivatives are
designated and qualify as cash flow hedges una®uating guidance for derivatives and hedging.

We do not enter into foreign currency exchangereats for speculative or trading purposes. In émgeinto foreign currency exchange
forward and option contracts, we have assumedgkehat might arise from the possible inabilityoafunterparties to meet the terms of the
contracts. We attempt to limit our exposure to itnésk by executing foreign currency exchange cacts with creditworthy multinational
commercial banks. All contracts have a maturitjess than six months. See Note 12 — Derivatives-edljing Activities of the Notes to
Consolidated Financial Statements for more inforomategarding our derivatives and hedging actisitie
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NETAPP, INC.
CONSOLIDATED BALANCE SHEETS

April 24, April 25,
2015 2014
(In millions, except par value)
ASSETS
Current asset:

Cash and cash equivalel $ 1,921t $ 2,291.(
Shor-term investment 3,404.5 2,712.%
Accounts receivabl 778.¢ 855.¢€
Inventories 146.5 122.4
Other current asse 521.¢ 489.7
Total current asse 6,773. 6,471.%
Property and equipment, r 1,029.¢ 1,108.¢
Goodwill 1,027.¢ 988.1
Other intangible assets, r 89.5 121.t
Other nor-current assel 481.C 524.1
Total assets $ 9,401.. $ 9,213.¢

LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities:

Accounts payabl $ 2834 $ 247.C
Accrued expense 701.4 793.€
Shor-term deferred revent 1,724.2 1,653.¢
Total current liabilities 2,709.( 2,694.¢
Long-term debi 1,487. 990.1
Other lon¢-term liabilities 317.€ 296.2
Long-term deferred revent 1,473.( 1,446.¢
Total liabilities 5,987.] 5,427.%

Commitments and contingencies (Note

Stockholders' equity
Preferred stock, $0.001 par value, 5.0 shares anéluh no shares issued
or outstanding as of April 24, 2015 or April Z814 — —
Common stock, $0.001 par value, (306.1 and 324feshssued and

outstanding as of April 24, 2015 and April 2812, respectively 0.3 0.3
Additional paic-in capital 3,384.: 3,776.(
Retained earning 53.2 1.1
Accumulated other comprehensive income (li (23.7) 9.1

Total stockholders' equi 3,414.] 3,786.f
Total liabilities and stockholders' equity $ 9,401.2 $ 9,213.¢

See accompanying notes to consolidated financsgistents.
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NETAPP, INC.

CONSOLIDATED STATEMENTS OF OPERATIONS

Revenues:
Product
Software maintenanc
Hardware maintenance and other serv
Net revenue
Cost of revenues:
Cost of produc
Cost of software maintenan
Cost of hardware maintenance and other sen
Total cost of revenue
Gross profit
Operating expenses:
Sales and marketir
Research and developmt
General and administratiy
Restructuring and other char¢
Acquisitior-related expens
Total operating expens
Income from operations
Other income (expense), r
Income before income taxes
Provision for income taxe
Net income

Net income per share:
Basic

Diluted

Shares used in net income per share calculations:

Basic
Diluted

Year Ended
April 24, April 25, April 26,
2015 2014 2013

(In millions, except per share amounts)

$ 3,654.6 $ 3,943¢ $ 4,092.
898.€ 914.¢ 893.E

1,569.f 1,466.4 1,346.€

6,122 6,325.1 6,332.4

1,656.¢ 1,777.1 1,959.¢

35.7 30.7 28.3

596.¢ 598. 583.1

2,289.F 2,406.( 2,571.:

3,833.: 3,919.1 3,761.1

1,913 1,898.: 1,974.¢

919.: 917.: 904.2

284.2 281.C 272.€

— 88.3 —

— — 1.7

3,116.; 3,184.¢ 3,153.

716.E 734.% 607.¢

(3.7) 6.4 (41.2)

712.¢ 740.7 566.€

152.¢ 103.2 61.3

$ 559.¢ $ 6375 $ 505.:
$ 177 $ 187 $ 1.4C
$ 175§ 182 $ 1.37
315.F 340.: 361.E

320.7 347.¢ 368.C

See accompanying notes to consolidated finan@&stents.
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NETAPP, INC.

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

Net income
Other comprehensive income (loss):
Foreign currency translation adjustme
Defined benefit obligation:
Defined benefit obligation adjustmer
Reclassification adjustments related to defined
benefit obligation
Income tax effect on defined benefit obligatic
Unrealized gains (losses) on avail-for-sale securities
Unrealized holding gains (losses) arising durirggkriod
Reclassification adjustments for gains included in
net income
Income tax effect on unrealized holding (gainskés
Unrealized gains (losses) on cash flow hed
Unrealized holding gains (losses) arising durirgpkriod
Reclassification adjustments for (gains) lossekided in
net income
Other comprehensive income (loss)
Comprehensive income

Year Ended
April 24, April 25, April 26,
2014 2013

(In millions)
559.¢ $ 637.E $ 505.8
(28.3) 3.5 (2.9)
(11.9 0.7 (3.9
0.3 0.6 —
3.9 (0.4) 2.6
2.0 (2.5) 7.3
(0.3) (1.3) (0.6)
0.3 1.3 (0.2)
15.5 (3.5) 3.7
(14.9 2.0 (2.2)
(32.9) 0.4 3.8
527.1 $ 637.¢ $ 509.1

See accompanying notes to consolidated finan@&stents.
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NETAPP, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS

Year Ended
April 24, April 25, April 26,
2015 2014 2013
(In millions)

Cash flows from operating activities:

Net income $ 559.¢ % 637 $ 505.2
Adjustments to reconcile net income to net caskigea by
operating activities

Depreciation and amortizatic 307.2 334.1 344.€
Stoclk-based compensatic 259.5 273.C 276.€
Accretion of discount and issuance costs on-term debi 2.7 9.7 60.2
Deferred income taxe (2.7) (76.0) (76.6)
Excess tax benefit from stc-based compensatic (55.2) (52.5) (72.9
Other nor-cash items, ne 31.¢ 17.€ 70.6
Changes in assets and liabilities, net of acquisstiof businesse
Accounts receivabl 74.8 (56.6) 23.1
Inventories (24.7) 17.C 22.C
Other operating asse 13.C 74.€ (77.3)
Accounts payabl 38.€ (12.2) 25.1
Accrued expense (66.7) 32.3 53.5
Deferred revenu 122.1 106.€ 198.1
Other operating liabilitie 7.3 444 34.C
Net cash provided by operating activit 1,268.] 1,349.¢ 1,386.:
Cash flows from investing activities:
Purchases of investmer (2,596.9 (1,018.5 (2,287.7%)
Maturities, sales and collections of investme 1,952.( 1,993t 2,464.
Purchases of property and equipir (175.3) (221.9) (303.3)
Acquisitions of businesst (84.€) — (106.5)
Other investing activities, ni 15 6.8 4.2
Net cash provided by (used in) investing activi (903.2) 760.4 (228.€)
Cash flows from financing activities:
Issuance of common stock under employee stock aplans 156.¢ 201.4 110.€
Repurchase of common stock and forward con (1,165.2) (1,881.5 (590.0)
Excess tax benefit from stc-based compensatic 55.2 52.t 72.9
Repayment of det — (1,264.9 —
Issuance of lor-term debt, ne 494.7 — 987.3
Dividends paic (207.4) (202.9) —
Other financing activities, ni (9.49) (9.2 (1.9
Net cash provided by (used in) financing activi (675.2) (3,104.0 578.€
Effect of exchange rate changes on cash and cashueglents (59.2) 7.9 (9.3
Net increase (decrease) in cash and cash equivakent (369.5) (986.1) 1,727.%
Cash and cash equivalents:
Beginning of yea 2,291.( 3,277.] 1,549.¢
End of yeal $ 1,921 $ 2291.C $ 3,277.1

See accompanying notes to consolidated financ#tistents.
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NETAPP, INC.

CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY

Balances, April 27, 2012

Net income

Other comprehensive incor

Reclassification of equity component of
convertible note

Issuance of common stock under employee
stock award plans, net of tax

Repurchase of common stc

Stoclk-based compensatic

Income tax benefit from employee stock
transaction:

Vested options assumed in acquisit

Balances, April 26, 2013

Net income

Other comprehensive incor

Issuance of common stock under employee
stock award plans, net of tax

Conversion of convertible not

Exercise of convertible note hedc

Exercise of warrant

Repurchase of common stock and forward
contract

Retirement of treasury sto

Stoclk-based compensatic

Income tax benefit from employee stock
transaction:

Cash dividends declared ($0.60 per commor
share)

Balances, April 25, 2014

Net income

Other comprehensive lo

Issuance of common stock under employee
stock award plans, net of tax

Repurchase of common stc

Stoclk-based compensatic

Income tax benefit from employee stock
transaction:

Cash dividends declared ($0.66 per commor
share)

Balances, April 24, 2015

See accompanying notes to consolidated financsgistents.

Common Stock

Treasury Stock

Accumulated

Additional Other
Paid-in Retained = Comprehensive
Shares Amount Capital Shares Amount Earnings Income (Loss) Total
(In millions, except per share amounts
468 $ 0.5 $4,410.7 (104.9) $(2,927.4 $2,805.5 $ 4.9 $4,293.¢
— — — — — 505.5 — 505.3
— — — — — — 3.8 3.8
— — 62.€ — — — — 62.6
10.1 — 110.€ — — — — 110.€
(18.2) —  (176.2) — — (413.9) — (590.0)
— — 276.€ — — — — 276.€
— — 53.8 — — — — 53.8
— — 1.2 — — — — 1.2
460.¢ 0.5 4,738.¢ (104.%) (2,927.9) 2,896.¢ 8.7 4,717.5
— — — — — 637.5 — 637.5
— — — — — — 0.4 0.4
13.1 — 201.4 — — — — 201.4
4.9 — — — — — — —
(3.9) — — — — — — —
1.1 — — — — — — —
(47.3) (0.1) (8139 — —  (1,068.0 —  (1,8815
(104.7) (0.1) (614.0) 104.2 2,927.¢ (2,313.9) — —
— — 273.C — — — — 273.C
— — 40.5 — — — — 40.5
— — (50.4) — — (151.9) — (202.7)
324.t 0.3 3,776.( — — 1.1 9.1 3,786.5
— — — — 559.€ — 559.¢
— — — — — — (32.8) (32.8)
11.2 — 156.€ — — — — 156.€
(29.6) — (812 — — (352.4) —  (1,165.9)
— — 259.5 — — — — 259.¢
— — 56.9 — — — — 56.9
— — (52.0) — — (155.4) — (207.4)
306.1 $ 0.3 $3,384. — 3 — $ 532 % (23.7) $3,414.1
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NETAPP, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

1. Description of Business and Significant Accourty Policies

Description of Business—NetApp, Inc. (we, us, or the Company) providewafe, systems and services to manage and storgutem
data. We enable enterprises, service providergrgavental organizations, and original equipmentufeaturers to envision, deploy and
evolve their information technology environmentsl &m reduce costs and risk while driving growth andcess for their organizations.

Fiscal Year— Our fiscal year is reported on a 52- or 53-wge#r that ends on the last Friday in April. Oucdisyears 2015, 2014 and
2013 ended on April 24, 2015, April 25, 2014 andip6, 2013, respectively, and were each 52-wesdey. An additional week is included in
the first fiscal quarter approximately every sbaygto realign fiscal months with calendar monHEiscal year 2016 will span 53 weeks, with a
14th week included in the first quarter of fiscall®. Unless otherwise stated, references to patigears, quarters, months and periods refer
to the Company’s fiscal years ended on the laslalyrof April and the associated quarters, montlaspamiods of those fiscal years

Principles of Consolidation— The consolidated financial statements inclugeG@ompany and its subsidiaries. Intercompany adsoun
and transactions are eliminated in consolidation.

Accounting Change— In our fourth quarter of fiscal 2015, we adoptedAccounting Standards Update (ASU) that simgdithe
presentation of debt issuance costs by requiriaqtto be presented as a direct deduction fromahging amount of the related debt liability,
rather than as a deferred charge, consistent withdiscounts. The new guidance was applied otr@spective basis to April 25, 2014. The
amended presentation of debt issuance costs r@$ulge$7.5 million and $5.4 million reduction aiah of other non-current assets and long-
term debt in the consolidated balance sheets Aprilf24, 2015 and April 25, 2014, respectively.

Use of Estimates— The preparation of the consolidated financiateshents in conformity with accounting principlesngrally accepted
in the United States of America (GAAP) requires agament to make estimates and assumptions that #féereported amounts of assets ant
liabilities and disclosure of contingent assets latillities at the date of the financial statenseand the reported amounts of revenues and
expenses during the reporting periods. Such essriatlude, but are not limited to, revenue recigmi reserves and allowances; inventory
valuation and purchase order accruals; valuatiagoofiwill and intangibles; restructuring resen@siduct warranties; employee benefit
accruals; stock-based compensation; loss contimggrinvestment impairments; income taxes andvilire measurements. Actual results
could differ materially from those estimates.

Cash Equivalents— We consider all highly liquid debt investmentshaoriginal maturities of three months or lesshat time of
purchase to be cash equivalents.

Available-for-Sale Investments We classify our investments in debt securitiea\aslable-for-sale investments. Debt securities
primarily consist of corporate bonds, U.S. Treasamgl government debt securities and certificatekepbsit. These available-for-sale
investments are primarily held in the custody afigor financial institution. A specific identifiaah method is used to determine the cost basi
of debt securities sold. These investments arededan the consolidated balance sheets at faireval

Unrealized gains and temporary losses, net ofaglatxes, are included in accumulated other conepisthe income (loss) (AOCI).
Upon realization, those amounts are reclassifiechfAOCI to earnings. The amortization of premiumd discounts on the investments are
included in our results of operations. Realizedhgaind losses on our available-for-sale investnematsalculated based on the specific
identification method.

We classify our investments as current or nonctitsased on the nature of the investments and dleitability for use in current
operations.

Other-than-Temporary Impairments on Investmentéll of our available-for-sale investments are jgabto periodic impairment
review. When the fair value of a debt securityeissl than its amortized cost, it is deemed impa#red,we assess whether the impairment is
other-than-temporary. An impairment is considertittthan-temporary if (i) we have the intent td 8 security, (i) it is more likely than
not that we will be required to sell the securigfdre recovery of the entire amortized cost basigiji) we do not expect to recover the entire
amortized cost basis of the security. If impairmiertonsidered other-than-temporary based on dondif or (ii) described above, the entire
difference between the amortized cost and thevédire of the debt security is recognized in theltsof operations. If an impairment is
considered other-than-temporary based on condjiiplescribed above, the amount representingittesses (defined as the difference
between the present value of the cash flows expeotbe collected and the amortized cost basiketlebt security) is recognized in earnings,
and the amount relating to all other factors iogeized in other comprehensive income (OCI).
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For our auction rate securities (ARSs), impairmeas determined based on fair value and marketabilithese investments. The
valuation models used to estimate fair value inelodmerous assumptions such as assessments ofdidying structure of each security,
expected cash flows, discount rates, trading dgtinithe secondary market for similar securitgdit ratings, workout periods, and overall
capital market liquidity.

Inventories — Inventories are stated at the lower of cost arkat, which approximates actual cost on a firstiist-out basis. We write
down excess and obsolete inventory based on tfeatite between the cost of inventory and the estidhnet realizable value based upon
assumptions about future demand forecasts and maoRditions. At the point of a loss recognitiomew, lower cost basis for that inventon
established, and subsequent changes in factsconwstances do not result in the restoration oem®e in that newly established basis. In
addition, we record a liability for firm, non-carakle and unconditional purchase commitments watlitiact manufacturers and suppliers for
guantities in excess of our future demand foreaamtsistent with our valuation of excess and olteafeventory.

Property and Equipment— Property and equipment are recorded at cost.
Depreciation and amortization is computed usingstheght-line method, generally over the followiperiods:

Depreciation Life

Buildings and improvemen 10 to 40 year

Furniture and fixture 5 years

Computer, production, engineering and other equiyt 2 to 3 year:

Computer softwar 3 to 5 year:

Leasehold improvemen Shorter of remaining lease term or useful

Construction in progress will be depreciated oherdstimated useful lives of the respective asgie¢s they are ready for use. We
capitalize interest on significant facility assetgler construction and on significant software ttguaent projects.

Software Development Costs The costs for the development of new softwacglpcts and substantial enhancements to existing
software products are expensed as incurred untih@ogical feasibility has been established, atiwkime any additional costs would be
capitalized in accordance with the accounting guigsfor software. Because our current processdeeldping software is essentially
completed concurrently with the establishment ohimlogical feasibility, which occurs upon the cdetipn of a working model, no costs he
been capitalized for any of the periods presented.

Internal-Use Software Development CestdNe capitalize qualifying costs, which are incurdeding the application development st
for computer software developed or obtained foenmtl-use and amortize them over the softwareimastd useful life.

Business Combinations- We recognize identifiable assets acquired ardlii@s assumed at their acquisition date faiuesl Goodwill
as of the acquisition date is measured as the exdeonsideration transferred over the net ofatruisition date fair values of the assets
acquired and the liabilities assumed. While weaigebest estimates and assumptions as a part pfitchase price allocation process to
accurately value assets acquired and liabilitissmed at the acquisition date, our estimates &er@mtly uncertain and subject to refinement.
As a result, during the measurement period, whialy be up to one year from the acquisition dateregerd adjustments to the assets acquire
and liabilities assumed, with the correspondingetfto goodwill to the extent that we identify atjuents to the preliminary purchase price
allocation. Upon the conclusion of the measurerpenibd or final determination of the values of assequired or liabilities assumed,
whichever comes first, any subsequent adjustmeateeaorded to our consolidated statements of tipas

Goodwill and Purchased Intangible Assets Goodwill is recorded when the consideration gardan acquisition exceeds the fair value
of net tangible and intangible assets acquiredcliged intangible assets are amortized on a stianghbasis over their economic lives of tr
to six years for developed technology, two to eigdrs for customer contracts/relationships, twihitee years for covenants not to compete
and two to seven years for trademarks and tradesaswe believe this method most closely reflietpattern in which the economic
benefits of the assets will be consumed.

The carrying value of goodwill is tested for impaént on an annual basis in the fourth quarter ofisaal year, or more frequently if v
believe indicators of impairment exist. Triggeriegents for impairment reviews may be indicatorhsas adverse industry or economic trends
restructuring actions, lower projections of prdfitay, or a sustained decline in our market cdgtdaion. The performance of the test involve
two-step process. The first step requires compahiadair value of each of our reporting unitstoriet book value, including goodwill. We
have three reporting units, the fair values of \whace determined based on an allocation of outyeletrel market capitalization, as determined
through quoted market prices. A potential impairtredasts if the fair value of the reporting unitésver than its net book value. The second
step of the process is only performed if a poténtipairment exists, and it involves determining thifference between the fair value of the
reporting unit's net assets other than goodwill erefair value of the reporting unit. If that éifence is less than the net book value of
goodwill, an impairment exists and
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is recorded. We have not been required to perfbrsisecond step of the process because the faiesaf each of our reporting units have
exceeded their respective net book values in fid@ab, 2014 and 2013.

Impairment of Long-Lived Assets- We review the carrying values of long-lived dssghenever events and circumstances, such as
reductions in demand, lower projections of profiigh significant changes in the manner of our v$@cquired assets, or significant negative
industry or economic trends, indicate that theloetk value of an asset may not be recovered threnpglcted future cash flows from its use
and eventual disposition. If this review indicatiest there is an impairment, the impaired assetitben down to its fair value, which is
typically calculated using: (i) quoted market ps@nd/or (ii) expected future cash flows utilizegiscount rate. Our estimates regarding fu
anticipated net revenue and cash flows, the remgi@conomic life of the products and technologiedioth, may differ from those used to
assess the recoverability of assets. In that eilapgirment charges or shortened useful lives dhaelong-lived assets may be required,
resulting in charges to our consolidated statemaindperations when such determinations are made.

Derivative Instruments— Our derivative instruments consist of foreigmrency exchange contracts as described below:

Balance Sheet Hedges We utilize foreign currency exchange forward aption contracts to hedge against the sheniz impac
of foreign currency exchange rate fluctuationstezlao certain foreign currency denominated mowedasets and liabilities,
primarily intercompany receivables and payablegsEhderivative instruments are not designated dgifg instruments and do
not subject us to material balance sheet risk d@xthange rate movements because the gains aed los these contracts are
intended to offset the gains and losses in thenlyidg foreign currency denominated monetary asapttliabilities being hedged
and the net amount is included in earnings.

Cash Flow Hedges— We use foreign currency exchange forward cotgrichedge foreign currency exchange exposurateckl
to forecasted sales transactions denominated iaicdoreign currencies. These derivative instrute@me designated and qualify
as cash flow hedges and in general, closely ma&hinderlying forecasted transactions in durafl¢r contracts are carried in-
consolidated balance sheets at fair value, andftketive portion of the contracts’ gains and Iessesulting from changes in fair
value is recorded in AOCI until the forecasted s&ation is recognized in the consolidated statesnaintperations. When the
forecasted transactions occur, we reclassify tlaew gains or losses on the cash flow hedgesiettoevenues. If the underlying
forecasted transactions do not occur, or it becqmmasable that they will not occur within the defthhedge period, the gains or
losses on the related cash flow hedges are refdaksgiom AOCI and recognized immediately in eaginWe measure the
effectiveness of hedges of forecasted transactinresmonthly basis by comparing the fair valuethefdesignated foreign
currency exchange forward purchase contracts Wwéair values of the forecasted transactions. ideffective portion of the
derivative hedging gain or loss, as well as chamyése fair value of the derivative’s time valwehjch are excluded from the
assessment of hedge effectiveness), are recognizaanings.

Factors that could have an impact on the effecéissrof our hedging programs include the accuradégretasts and the volatility of
foreign currency markets. These programs redudejdounot entirely eliminate, the impact of curremsychange movements. Currently, we do
not enter into any foreign currency exchange fodaamntracts to hedge exposures related to firm coments or nonmarketable investments.
Cash flows from our derivative programs are inctiidader operating activities in the consolidatedeshents of cash flows.

Revenue Recognition— We recognize revenue when:

Persuasive evidence of an arrangement e. Customarily we have a purchase order and/or @onprrior to recognizing revenue
on an arrangement from our end users, customdtg-added resellers or distributo

Delivery has occurre. Our product is physically delivered to our cuséws We typically do not allow for restocking righwith

any of our value-added resellers or distributoredBcts shipped with acceptance criteria or retigints are not recognized as
revenue until all criteria are achieved. We doneabgnize revenue if undelivered products or sessixist that are essential to the
functionality of the delivered product in an arranggent.

The fee is fixed or determinablé&rrangements with payment terms extending beymndstandard terms, conditions and practices
are not considered to be fixed or determinable eéReg from such arrangements is recognized at tfierea customer payment or
when the fees become due and payable. We typidallyot allow for price-protection rights with anfyaur valueadded resellers
distributors.

Collection is reasonably assuredf there is considerable doubt surrounding theslitworthiness of a customer at the outset of an
arrangement, the associated revenue is deferreckaagnized upon cash recei

The hardware systems and software components @dgerthe functionality of the hardware systems esnsidered non-software
deliverables and therefore are not subject to imghspecific software revenue recognition guidance.

57




Our product revenues also include revenues fronsdleof non-essential software products. Non-ésdeinftware sales generally
include a perpetual license to our software. Naessal software sales are subject to the indugipgific software revenue recognition
guidance.

Our multiple element arrangements may include gstesns, software maintenance, hardware mainterenttether services. Software
maintenance contracts entitle our customers tavecmspecified product upgrades and enhancemerdasahen-and-if-available basis, and
patch releases. Hardware maintenance servicesimchntracts for extended warranty, technical stt@w minimum response times. Other
services include professional services and custeahacation and training services. Revenues froitwaoé maintenance and hardware
maintenance services are recognized ratably oeerdhtractual term, generally from one to five ge&lYe also offer extended warranty
contracts (which extend our standard parts warrantymay include premium hardware maintenancdjeag¢nd of the original warranty term;
revenues from these contracts are recognized yadabl their respective contract term. We sell @ssfonal services either on a time and
materials basis or under fixed price projects; a@gnize revenue for these services as they aferped.

For multiple element arrangements, we allocatemegdo the software deliverables and the non-soéwaliverables as a group based
on the relative selling prices of all of the defiakles in the arrangement. The selling price fohegdement is based upon the following selling
price hierarchy: vendor specific objective evidentselling price (VSOE) if available, third paryidence (TPE) if VSOE is not available, or
estimated selling price (ESP) if neither VSOE nBETare available. ESP is generally evidenced bwjanity of historical transactions falling
within a reasonable price range. We also considdtipte factors, including, but not limited to, ¢asf products, gross margin objectives,
historical pricing practices, type of customer distribution channels. For our non-software detnxes, we generally allocate the arrangemel
consideration based on the relative selling priche® deliverables using ESP. For our software teai@nce services, we generally use VSOE.
When we are unable to establish VSOE for our sg&waaintenance services, we use ESP in our altwcafiarrangement consideration.

VSOE is based upon the normal pricing and discagrractices for those services when sold sepgrat8IOE is generally evidenced
by a substantial majority of historical stand-altramsactions falling within a reasonably narrowge. In addition, we consider major service
type, customer type, and other variables in det@ngiVSOE.

When VSOE cannot be established, we attempt tblestahe selling price of each element based od tharty evidence of selling price
(TPE). Generally, we are not able to determine BB&ause our go-to-market strategy differs from ¢fiatur peers and our offerings contain a
significant level of differentiation such that tbemparable pricing of products with similar functidity cannot be obtained.

We regularly review VSOE, TPE, and ESP and mairitagrnal controls over the establishment and wgslaf these estimates.

For our software deliverables, we use the resithethod to recognize revenue when an arrangemdotizeone or more elements to be
delivered at a future date and VSOE of all undetideclements exists. Typically, only software maiaince, hardware maintenance and/or
other services remain undelivered after the protudelivered. Under the residual method, theviaiue of the undelivered elements is defe
and the remaining portion of the consideratioretognized as product revenues for delivered elesndravidence of the fair value of one or
more undelivered elements does not exist, all neeém generally deferred until the earlier of whefivery of those elements occurs or when
fair value can be established. In instances wher®tly undelivered element without fair valuedftware maintenance, the entire arrangemel
is recognized ratably over the maintenance period.

We record reductions to revenue for estimated satesns at the time of shipment. Sales return&stienated based on historical sales
returns, current trends, and our expectations daggfuture experience. We monitor and analyzeattmiracy of sales returns estimates by
reviewing actual returns and adjust them for fuexpectations. Additionally, distributors and refsrtners participate in various cooperative
marketing and other programs, and we record estisnatcruals and allowances for these programs.ddfeafor these programs based on
contractual terms and historical experience. Saesvalue added taxes collected from customersamitted to governmental authorities are
presented on a net basis in the accompanying ddassd statements of operations.

Product Warranties— Estimated future hardware and software warransts are recorded as a cost of product revenubs titme of
product shipment, based on historical and projeetaadanty claim rates, historical and projected-ges-claim and knowledge of specific
product failures that are outside our typical eigreze. Factors that affect our warranty liabilitglude the number of installed units subject to
warranty protection, product failure rates, estadanaterial costs, estimated distribution costsemstithated labor costs. We assess the
adequacy of our warranty accrual each quarter djusisthe amount as considered necessary.

Foreign Currency Translation— For international subsidiaries whose functionatency is the local currency, gains and losses tiag
from translation of these foreign currency finahstatements into U.S. dollars are recorded in AG®©l subsidiaries where the functional
currency is the U.S. dollar, gains and losses tiegurom the process of remeasuring foreign cueydimancial statements into U.S. dollars are
included in other income (expense), net.

Benefit Plans— We have a postretirement health care plan ariduginternational defined benefit plans for cieriaf our employees.
We record actuarial gains and losses within AOGI amortize net gains or losses in excess of 1Gepeaf the greater of
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the market value of plan assets or the plans’' giejebenefit obligation on a straight-line basisrahe remaining estimated service life of plan
participants. The measurement date for all defletkfit plans is our fiscal year end.

Stock-Based Compensatier We measure and recognize stock-based compemgatiall stock-based awards, including employee
stock options, restricted stock units (RSUs) aghts to purchase shares under our employee stackame plan (ESPP), based on their
estimated fair value, and recognize the costs irfinancial statements using the single optionigtrialine approach over the requisite service
period for the entire award.

The fair value of employee RSUs is equal to theketaralue of our common stock on the grant dathefaward, less the present value
of expected dividends during the vesting period¢aiinted at a risk-free interest rate. Calculattiegfair value of employee stock options and
the rights to purchase shares under the ESPP esgstimates and significant judgment. The faiuealf each award is estimated on the gran
date using the Black-Scholes option pricing moded is not remeasured as a result of subsequeht@tice fluctuations. Option-pricing
models require the input of highly subjective asgtioms, including the expected term of awards &edstock price volatility of the underlying
stock of such awards. Our expected term assumistibased primarily on historical exercise and p@stting forfeiture experience. Effective
fiscal 2013, our stock price volatility assumptisrbased on a combination of our historical andliapvolatility, whereas prior to fiscal 2013,
we solely used implied volatility.

In addition, the Black-Scholes option pricing morkjuires risk-free interest rates and expecteidieinds. The riskree interest rates a
based upon United States Treasury bills with edentsexpected terms, and the expected dividendbased on our history and expected
dividend payouts.

We estimate the number of stock-based awards tlidiernforfeited due to employee turnover. Our &tdire assumption is primarily
based on historical experience.

In the event of a modification of stock-based awaiftthe requisite service period of the modifeedard is longer than the requisite
service period of the original award and, both befind after the modification, it is probable tthet awards will vest, we recognize the
unrecognized compensation cost remaining from tlggnal award plus the incremental compensation,d¢bany, as a result of a modification
in its entirety over the remaining portion of tlegjuisite service period of the modified award.

Income Taxes— Deferred income tax assets and liabilities ao&ided for temporary differences that will resaltax deductions or
income in future periods, as well as the futuredfi€of tax credit carryforwards. A valuation allance reduces tax assets to their estimated
realizable value. Significant judgment is requiredetermining any valuation allowance recordedragjaleferred tax assets. In assessing the
need for a valuation allowance, we consider alllalsbe evidence, including past operating resasdimates of future taxable income, and the
feasibility of tax planning strategies. In the ewvérat we change our determination as to the amaiut¢ferred tax assets that can be realized,
we adjust our valuation allowance with a correspogdnpact to the provision for income taxes in gegiod in which such determination is
made.

The accounting guidance for income taxes prescalmsmprehensive model for how a company shoulogréze, measure, present, anc
disclose in its financial statements uncertaingasitions that we have taken or expect to take t@x aeturn (including a decision whether to
file or not to file a return in a particular juristion). We recognize the tax liability for uncdartancome tax positions on the income tax return
based on the two-step process prescribed in thepiatation. The first step is to determine whethisrmore likely than not that each income
tax position would be sustained upon audit. Theséstep is to estimate and measure the tax bexsdfite amount that has a greater than 50
likelihood of being realized upon ultimate settlerwith the tax authority. Estimating these amouatgiires us to determine the probability of
various possible outcomes. We evaluate these @iceaix positions on a quarterly basis. The Companggnizes interest and penalties rel
to unrecognized tax benefits within the incomedagense line in the accompanying consolidatedrstateof operations.

Determining the liability for uncertain tax positi® requires us to make significant estimates aggnments as to whether, and the extent
to which, additional taxes may be due based ompiatdax audit issues in the U.S. and other taisglictions throughout the world. Our
estimates are based on the outcomes of previouts aasl well as the precedents set in cases inhvdifters have taken similar tax positions to
those taken by us. If we later determine that apiosure is lower or that the liability is not safént to cover our revised expectations, we
adjust the liability and effect a related changeun tax provision during the period in which wekmaauch a determination.

Tax attributes related to the exercise of empl®teek options are not realized until they resulh ireduction of taxes payable. We do
include unrealized stock option attributes as camepts of our gross deferred tax assets and comdsmpvaluation allowance disclosures.

Net Income per Share— Basic net income per share is computed by digidhcome available to common stockholders by thighted-
average number of common shares outstanding. Bihgeincome per share is computed giving effeatltdilutive potential shares that were
outstanding during the period. Potential dilutiegrenon shares can consist of outstanding stock mptshares to be purchased under our
employee stock purchase plan and unvested RSWslbas outstanding warrants and shares to bedssgpen the conversion of convertible
notes.
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Treasury Stock— We account for treasury stock under the coshotetUpon the retirement of treasury stock, wecalte the value of
treasury shares between common stock, addition@lipaapital and retained earnings.

2. Concentration of Risk

Financial instruments that potentially subjectaisancentrations of credit risk consist primarifycash equivalents, investments, foreigr
currency exchange contracts and accounts receiv@ath equivalents and short-term investments sbpsmarily of corporate bonds,
U.S. Treasury and government debt securities aritficates of deposit, all of which are considehgégh investment grade. Our policy is to
limit the amount of credit exposure through diviéeation and investment in highly rated securitd& further mitigate concentrations of cre
risk in our investments by limiting our investmeitshe debt securities of a single issuer andibgrdifying risk across geographies and type
of issuer.

By entering into foreign currency exchange consaee have assumed the risk that might arise flenpossible inability of
counterparties to meet the terms of their contrddie counterparties to these contracts are majttimational commercial banks, and we do
not expect any losses as a result of counterpafgutts.

We sell our products primarily to large organizasion different industries and geographies. Weataequire collateral or other secur
to support accounts receivable. In addition, wentad an allowance for potential credit lossesrdduce credit risk, we perform ongoing
credit evaluations on our customers’ financial dbod. We establish an allowance for doubtful agasibased upon factors surrounding the
credit risk of customers, historical trends anceoihformation and, to date, such losses have itbim management’s expectations.
Concentrations of credit risk with respect to tradeounts receivable are limited due to the widetyaof customers who are dispersed across
many geographic regions.

There are no concentrations of business transagthd particular market that would severely impait business in the near term.
However, we rely on a limited number of suppliesdertain key components and a few key contractufaeturers to manufacture most of
products; any disruption or termination of thesaiagements could materially adversely affect owrating results.

3. Recent Accounting Standards Not Yet Effective

In April 2014, the Financial Accounting Standardsal (FASB) issued an ASU that changes the criferieeporting discontinued
operations and expands related disclosure requitesm€his accounting standard will be effectivedsrbeginning in our first quarter of fiscal
2016. The effects of this guidance will dependlenature and significance of discontinued opemataxcurring after the effective date.

In May 2014, the FASB issued new guidance relatetie recognition and reporting of revenue thaldisthes a comprehensive new
revenue recognition model designed to depict thesfier of goods or services to a customer in aruaitbat reflects the consideration the
entity expects to receive in exchange for thoselgaws services. The guidance allows for the usatbér the full or modified retrospective
transition method, and the standard will be effecfor us in the first quarter of our fiscal ye@8; early adoption is not permitted. We are
currently evaluating the impact of this new staddam our consolidated financial statements, as aglhich transition method we intend to
use.

In April 2015, the FASB issued an ASU to providedgunce to entities on evaluating the accountingdes paid by a customer in a
cloud computing arrangement. This guidance wileffective for us beginning in our first quarterfisical 2017 and may be applied
prospectively to all arrangements entered into atemially modified after the effective date or ospectively. Early adoption is permitted. We
are currently evaluating the impact of this ASUwaedl as which transition method we intend to usd,do not anticipate material impacts on
our consolidated financial statements upon adoption

4. Statements of Cash Flows Additional Information
Non-cash investing activities and supplemental ¢asthinformation are as follows (in millions):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Non-cash Investing Activities:
Reclassification of equity component of Convertiligtes $ — 8 —  $ 62.€
Capital expenditures incurred but not p $ 121 % 18C $ 20.2
Acquisition of software through lorterm financing $ 122 % 114 % 0.8
Supplemental Cash Flow Information:
Income taxes paid, net of refun $ 974 $ 581 % 46.7
Interest paic $ 327 $ 352 $ 22.8
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5. Business Combination:
Fiscal 2015 Acquisitions

On October 27, 2014, we completed the acquisitfaredain assets related to Riverbed Technology,drsteelStore product line for
$79.1 million in cash. The SteelStore product Bnpports leading backup applications and cloudidess so that customers have a choice in
how they extend their existing data protectionadsfructure into the cloud.

In addition, on the same date, we acquired cemd@mgible assets from a privately-held softwareetigper for $5.5 million in cash.

The preliminary fair values of assets acquired laiillities assumed as of the closing date are sarized as follows (in millions):

Prepaid expenses and other current a: $ 2.7
Finite-lived intangible asse’ 31.8
Goodwill 39.3
Deferred income taxe 10.8
Other nor-current asset 1.1
Total assets acquire 85.7
Deferred revenu (1.2)
Total purchase pric $ 84.€

The results of operations related to these acipnsithave been included in our consolidated statésredf operations from the acquisiti
date. Pro forma results of operations have not peesented because the acquisitions were not rakteour results of operations.

Fiscal 2013 Acquisitions
Consideration related to our fiscal 2013 acquisgioonsisted of the following (in millions):

Cash $ 106.¢
Equity 1.2
Total purchase pric $ 108.1

The allocation of the purchase consideration faitess combinations completed in fiscal 2013 israaneed as follows (in millions):

Net liabilities assume $ (5.1)
Finite-lived intangible asse 30.3
Goodwill 82.9

Total purchase pric $ 108.1

6. Goodwill and Purchased Intangible Assets, Net
Goodwill activity is summarized as follows (in nidlhs):

Balance as of April 26, 201 $ 988.1
Goodwill acquirec —
Balance as of April 25, 201 988.1
Goodwill acquirec 39.3
Balance as of April 24, 201 $ 1,027.¢

We conducted our annual goodwill impairment testrduthe fourth quarter of fiscal 2015. Based as #nalysis, we determined that
there was no impairment to goodwill. We will conténto monitor our recorded goodwill for indicatofsmpairment.
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Purchased intangible assets, net are summarized Igel millions):

April 24, 2015 April 25, 2014
Gross Accumulated Net Gross Accumulated Net
Assets Amortization Assets Assets Amortization Assets
Developed technolog $ 3124 $ (2252) $ 872 $ 283C $ (162.¢) $ 1204
Customer contracts/relationshi 5.0 (2.7 2.3 9.6 (9.0 0.6
Other purchased intangibl 2.9 (2.9 — 4.5 (4.0) 0.5
Total purchased intangible ass $ 3208 $ (230.f) $ 895 $ 2971 $ (1756 $ 121k
Amortization expense for purchased intangible assetummarized below (in millions):
Year Ended Statement of
April 24, April 25, April 26, Operations
2015 2014 2013 Classifications
Developed technolog $ 62.6 $ 571 $ 55.¢ Cost of revenue
Customer contracts/relationshi 0.7 1.0 25.2 Operating expenst
Other purchased intangibl 0.4 1.0 4.7 Operating expenst
Total $ 63.7 $ 501 $ 85.8

As of April 24, 2015, future amortization expenstated to purchased intangible assets is as fol{pwwillions):

Fiscal Year Amount
2016 $ 58.4
2017 13.¢
2018 9.4
2019 5.2
2020 2.6
Total $ 89.5
7. Balance Sheet Details
Cash and cash equivalents (in millions):
April 24, April 25,
2015 2014
Cash $ 1,666.3 2,174.(
Cash equivalent 255.2 117.C
Cash and cash equivalel $ 1,921.5 2,291.(
Inventories (in millions):
April 24, April 25,
2015 2014
Purchased componer $ 36.2 17.6
Finished good 110.: 104.¢
Inventories $ 146.5 122.4
Other current assets (in millions):
April 24, April 25,
2015 2014
Prepaid expenses and other current a: $ 268.32 219.4
Deferred tax asse 253.F 270.2
Other current asse $ 521.€ 489.7
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Property and equipment, net (in millions):

April 24, April 25,

2015 2014
Land $ 2655 $ 265.7
Buildings and improvemen 607.C 541.7
Leasehold improvemen 106.€ 102.¢
Computer, production, engineering and other equiyt 753.7 753.€
Computer softwar: 371.€ 369.1
Furniture and fixture 85.4 86.4
Constructior~in-progress 33.C 72.9
2,223.1 2,192.¢
Accumulated depreciation and amortizat (1,193.9) (1,083.79)
Property and equipment, r $ 1,029.¢ $ 1,108.¢

The net book value of computer software, whichudek capitalized internal-use software developroests, is summarized below (in
millions):

April 24, April 25,
2015 2014

Computer softwar $ 58.5 $ 103.t

Depreciation and amortization expense relateddpgnty and equipment, net is summarized below (iloms):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Depreciation and amortization expel $ 243t % 275.C $ 258.¢

Included in depreciation and amortization expers®/a is amortization related to computer softwasesummarized below (in million:

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Computer software amortization expe! $ 84€ $ 744 $ 76.7
Other non-current assets (in millions):
April 24, April 25,
2015 2014
Auction rate securitie $ — 3 36.C
Deferred tax asse 255.¢ 245.C
Other asset 225.1 243.1
Other noi-current asset $ 481.C $ 524.1
Accrued expenses (in millions):
April 24, April 25,
2015 2014
Accrued compensation and bene $ 358.6 $ 407.€
Product warranty liability 57.8 73.C
Other current liabilitie: 284.¢ 313.C
Accrued expense $ 7014 $ 793.€
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Product warranty liabilities:

Equipment and software systems sales include datdmproduct warranty. The following tables summeathe activity related
to product warranty liabilities and their balanessreported in our consolidated balance sheetsi(lions):

Year Ended
April 24, April 25,
2015 2014
Balance at beginning of ye $ 110.C $ 117.2
Expense accrued during the y: 35.2 70.2
Warranty costs incurre (59.5) (77.9)
Balance at end of ye $ 85.7 $ 110.C
April 24, April 25,
2015 2014
Accrued expense $ 57.8 $ 73.0
Other lon¢-term liabilities 27.9 37.0
Total warranty liabilities $ 85.7 $ 110.C

Warranty expense accrued during the period incladesunts accrued for systems at the time of shipra€justments for
changes in estimated costs for warranties on sysstiipped in the period and changes in estimatsis for warranties on systems
shipped in prior periods.

Short-term and long-term deferred revenue (in miliis):

April 24, April 25,
2015 2014
Product $ 17.4 234
Services 3,179.¢ 3,076.¢
Total $ 3,197.2 3,100.Z
Reported as
Shor-term $ 1,724 1,653.¢
Long-term 1,473.( 1,446./
Total $ 3,197.Z 3,100.Z
8. Other income (expense), net
Other income (expense), net consists of the folgwin millions):
Year Ended
April 24, April 25, April 26,
2015 2014 2013
Interest incom: $ 36.€ $ 34¢ % 42.2
Interest expens (42.0) (36.12) (91.7)
Other income, ne 1.7 7.6 8.3
Total other income (expense), | $ 3.7 $ 64 $ (41.2)

9. Financial Instruments and Fair Value Measuremerg

The accounting guidance for fair value measuremenatgides a framework for measuring fair value @hex a recurring or nonrecurring
basis, whereby the inputs used in valuation teclesgre assigned a hierarchical level. The follgvaire the three levels of inputs to measure
fair value:

Level 1: Observable inputs that reflect quoted prices diusted) for identical assets or liabilities iniaetmarkets.

Level 2: Inputs that reflect quoted prices for identicaets or liabilities in less active markets; quqtedes for similar assets or
liabilities in active markets; benchmark yieldgpoeted trades, broker/dealer quotes, inputs otter uoted prices that are observable
for the assets or liabilities; or inputs that aegivked principally from or corroborated by obseneammarket data by correlation or other
means.
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Level 3: Unobservable inputs that reflect our own assumptiacorporated in valuation techniques used tosoresfair value.
These assumptions are required to be consisteimtmétket participant assumptions that are reasgraagiilable.

We consider an active market to be one in whichstations for the asset or liability occur withfgti€nt frequency and volume to
provide pricing information on an ongoing basisj aonsider an inactive market to be one in whidrdtare infrequent or few transactions for
the asset or liability, the prices are not currenfrice quotations vary substantially either auaie or among market makers. Where
appropriate, our own or the counterparty’s non-guentance risk is considered in measuring the fdirasof liabilities and assets, respectively.

Investments
The following is a summary of our investments (iiflions):

April 24, 2015 April 25, 2014
Cost or Estimated Cost or Estimated
Amortized Gross Unrealized Fair Amortized Gross Unrealized Fair
Cost Gains Losses Value Cost Gains Losses Value

Corporate bond $2,249.. $ 87 $ (05 2,257.€ $2,142: $ 105 $ (0.5 $2,152:
U.S. Treasury and government debt

securities 1,055.% 2.5 — 1,058.2 263.4 0.3 (0.2) 263.€

Foreign government debt securit 37.7 0.2 — 37.9 — — — —

Commercial pape 20.0 — — 20.C 168.4 — — 168.4

Certificates of depos 286.z — — 286.2 245.C — — 245.C

Auction rate securitie — — — — 36.9 — (0.9 36.0

Mutual funds 32.2 — — 32.2 32.7 — — 32.7

Total debt and equity securiti $3681.2 $ 114 $ (0.5 $3,692.7 $2,888.7 $ 108 $ (1.5 $2,898.(

A s of April 24, 2015, gross unrealized losses rdlaveindividual securities were not significant.€lollowing table shows the gross
unrealized losses and estimated fair values ofweailable-for-sale investments with gross unredlipsses and the length of time that
individual securities have been in continuous uiized loss positions as of April 25, 2014 (in nultis):

April 25, 2014

Less than 12 Months 12 Months or Greater Total

Fair Unrealized Fair Unrealized Fair Unrealized

Value Loss Value Loss Value Loss
Corporate bond $ 2331 % 0.5 $ —  $ — $ 2331 $ (0.5
U.S. Treasury and government debt secur 63.0 (0.2) — — 63.0 (0.2)
Auction rate securitie — — 36.C (0.9 36.0 (0.9)

Total $ 2961 $ 0.6) $ 36.C $ (09 $ 3321 % (1.5)

The following table presents the contractual méasiof our debt investments as of April 24, 20itEnillions):

Amortized Cost Fair Value
Due in one year or le: $ 1,437.¢ $ 1,440.2
Due after one year through five ye. 2,211z 2,219.5
$ 3,649.C $ 3,659.¢
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Actual maturities may differ from the contractuaturities because borrowers may have the righalicoc prepay certain obligations.

Fair Value of Financial Instruments
The following table summarizes our financial assetd liabilities measured at fair value on a reéogrbasis (in millions):

April 24, 2015
Fair Value Measurements at Reporting Date Usin
Total Level 1 Level 2

Cash $ 1,666.2 $ 1,666.52 $ =
Corporate bond 2,257.¢ — 2,257.€
U.S. Treasury and government debt secur 1,058.2 145.€ 912.€
Foreign government debt securit 37.9 — 37.9
Commercial pape 20.0 — 20.C
Certificates of depos 286.2 — 286.2

Total cash, cash equivalents and s-term investment $ 5326.: $ 1,811.¢ $ 3,514.C
Other items
Mutual funds® $ 28 $ 28 $ —
Mutual funds@ $ 294 $ 294 $ —
Foreign currency exchange contracts as®) $ 34 % — % 3.4
Long-term debt $ (1,523.6) $ — $ (1,523.€)

April 25, 2014
Fair Value Measurements at Reporting Date Usin
Total Level 1 Level 2 Level 3

Cash $ 2,174.C $ 2,174.C $ — $ —
Corporate bond 2,152.% — 2,152.2 —
U.S. Treasury and government debt secur 263.€ 185.1 78.5 —
Commercial pape 168.4 — 168.4 —
Certificates of depos 245.C — 245.C —

Total cash, cash equivalents and s-term investment $ 5,003.: $ 2,359.1 $ 2,644 $ —
Other items
Auction rate securitie(® $ 36.C $ — 3 — 3 36.C
Mutual funds® $ 64 $ 64 $ — 3 —
Mutual funds® $ 263 $ 263 $ — % —
Foreign currency exchange contracts as®) $ 04 % — 8 04 $ —
Foreign currency exchange contracts liabili®3) $ 19 $ — 8 19 $ —
Long-term debt $ (1,000.00 $ — % (1,000.00 $ —
@ Reported as other current assets in the consdiidetieance shee
@ Reported as other n-current assets in the consolidated balance s
©) Reported as accrued expenses in the consolidat@ucbasheet

Our Level 2 debt instruments are held by a custodio prices some of the investments using standards in various asset price
models or obtains investment prices from thirdyparicing providers that incorporate standard isgntvarious asset price models. These
pricing providers utilize the most recent obsereabhbrket information in pricing these securitiesifospecific prices are not available for these
securities, use other observable inputs like markesactions involving identical or comparablewsiies. We review Level 2 inputs and fair
value for reasonableness and the values may beefuralidated by comparison to multiple indepengeiting sources. In addition, we review
third-party pricing provider models, key inputs asbsumptions and understand the pricing processes third-party providers in determining
the overall reasonableness of the fair value ofLewel 2 financial instruments. As of April 24, ZDand April 25, 2014, we have not made any
adjustments to the prices obtained from our thadyppricing providers.
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During fiscal 2015, we settled our remaining AR®8estments, which had been classified as Levelahfiral instruments at their
respective par values. Quantitative informationulour Level 3 fair value measurements as of Apil2014 for our ARSs is as follows:

Estimated Fair

Value as of
April 25, 2014 Range
(in millions) Valuation Technigues Unobservable Inputs (Weighted average’
ARSs $ 36.C Discounted cash floy Time-to-economic maturity 6.7 yrs- 10.0 yrs (8.2 yrs
llliquidity premium 1.1%- 2.8% (1.8%
Coupon rate 1.1%-2.7% (1.8%
Market comparable securiti Discount rate 1.0%- 5.0% (2.4%

All of our ARSs were backed by pools of studennkguaranteed by the U.S. Department of Educafimestimated the fair value of
each individual ARS using an income (discountedh demsv) and market approach that incorporated loditbervable and unobservable inputs.
Key inputs into the discounted cash flow analys@uded the time-to-economic maturity, illiquidipyemium, (which factors in liquidity risk,
market credit spread and other factors), and amougte. The key input into the market approachdsscount rate. We reviewed the fair value
of our Level 3 financial instruments for overalasmnableness by reviewing service provider priamgghodologies, key inputs and assumpt
and by understanding the processes used by odrghity service provider.

The table below provides a reconciliation of thgibhaing and ending balance of our Level 3 ARSs mesbat fair value on a recurring
basis using significant unobservable inputs (ifiamk):

Year Ended

April 24, April 25, April 26,

2015 2014 2013
Balance at beginning of ye $ 36.C $ 42.C % 51.C

Total unrealized gains, net included in other caghpnsive

income (loss 0.9 1.3 0.5
Total realized gains included in earnir — 0.7 1.1
Sales (10.0) (8.0) —
Settlement: (26.9) — (10.€)
Balance at end of ye: $ — 8 36 $ 42.C

Fair Value of Long-Term Debt

The fair value of our long-term debt was based loseovable market prices in a less active marked&wbunted cash flow models that
take into consideration variables such as crediitgaand interest rate changes. All of our debigattions are categorized as Level 2
instruments.

10. Financing Arrangements
Long-term Debt
The following table summarizes information relate@ur long-term debt (in millions, except interestes):

April 24, 2015 April 25, 2014
Effective Effective
Amount Interest Rate Amount Interest Rate

2.00% Senior Notes Due 20 $ 750.C 2.25% $ 750.C 2.25%
3.375% Senior Notes Due 20 500.C 3.54% — N/A
3.25% Senior Notes Due 20 250.C 3.43% 250.C 3.43%

Total principal amoun 1,500.( 1,000.(
Less:
Unamortized discour (5.0) (4.5)
Unamortized issuance co! (7.5 (5.9

Total lon¢-term debi $ 1,487.t $ 990.1

N/A - Not Applicable

Senior Notes

On June 5, 2014 we issued $500.0 million aggregatealue of 3.375% Senior Notes, with a maturagedf June 15, 2021, and
received proceeds of approximately $494.7 millivet, of discount and issuance costs, which will §edufor general corporate
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purposes, including possible stock repurchasegjetids, capital expenditures, working capital aotkptial acquisitions and strategic
transactions. Our 2.00% Senior Notes and 3.25%o88éldtes, with a par value of $750.0 million and@D million, respectively, were issued
in December 2012. We collectively refer to suclhglvarm debt as our Senior Notes. Interest on onros&lotes is paid semi-annually on
June 15 and December 15. Our Senior Notes, whehmsecured, unsubordinated obligations, rank Bgunalight of payment with any future
senior unsecured indebtedness.

We may redeem the Senior Notes in whole or in jpany time at our option at specified redempgidoes. In addition, upon the
occurrence of certain change of control triggeengnts, we may be required to repurchase the SHpims under specified terms. The Senior
Notes also include covenants that limit our abil@yincur debt secured by liens on assets or oreshad stock or indebtedness of «
subsidiaries; to engage in sale and lease-bacgatctions; and to consolidate, merge or sell adlulnstantially all of our assets. As of April 24,
2015, we were in compliance with all covenants eissed with the Senior Notes.

As of April 24, 2015, our aggregate future print¢igabt maturities for our Senior Notes are as fefi¢in millions):

Fiscal Year Amount

2018 $ 750.C

Thereaftel 750.C
Total $ 1,500.(

1.75% Convertible Senior Notes due 2013 settlelime 2013

On June 10, 2008, we issued $1,265.0 million aggeegrincipal amount of 1.75% Convertible Seniotédqthe Convertible Notes) tt
matured in June 2013. Upon maturity, the Convertithbtes were converted into shares of common stbakconversion rate of 31.40 shares o
common stock per $1,000 principal amount of thev@atible Notes (which represented the effectivevension price of $31.85 per share).
Upon conversion in June 2013, the holders recedasti for the principal amount of the Convertibleaéécand an aggregate of 4.9 million
shares of common stock for the $178.9 million egadghe conversion value over the principal amount

We separately accounted for the liability and ggadmponents of the Convertible Notes. The indigibt component of the Convertible
Notes was valued at $1,017.0 million based on tmtractual cash flows discounted at an appropdateparable market n-convertible debt
borrowing rate at the date of issuance of 6.31%) thie equity component representing the residualuat of the proceeds of $248.0 million
which was recorded as a debt discount. Issuands wase allocated pro-rata based on the relatiti@licarrying amounts of the debt and
equity components. As a result, $5.2 million of iksuance costs was allocated to the equity compari¢he Convertible Notes, and
$21.4 million of the issuance costs remained diasksas other non-current assets. The debt dis@nohthe issuance costs allocated to the de
component were amortized as additional interestiesg over the term of the Convertible Notes udiegetfective interest method.

The interest expense recognized on the Conveftibtes consisted of the following (in millions):

Year Ended
April 25, April 26,
2014 2013
Contractual coupon interest expel $ 25 $ 22.C
Amortization of debt discout 7.1 55.5
Amortization of debt issuance co: 0.6 4.8
Less capitalized intere — (1.1)
Total interest expense related to Convertible N $ 10.2 $ 81.2

Concurrent with the issuance of the Convertibleddptve entered into arrangements to buy up to ajppadely 31.8 million shares of
our common stock, at a price of $31.85 per shaveing fiscal 2014, concurrent with the repaymert aanversion of the Convertible Notes,
we exercised the Convertible Note hedges which weteettled for an aggregate of 3.9 million shém@® the counterparties. We also enterec
into separate transactions in which we sold wasremaicquire 39.7 million shares of our commonlstican exercise price of $41.28 per share
During fiscal 2014, 31.9 million warrants were evised at a weighted-average price of $43.09 and wet settled with 1.1 million shares of
our common stock, equal to the difference betwhernarket price on the date of exercise and theciseeprice of the warrants on their
respective exercise dates, and the remaining wareaspired unexercised.

Credit Facility

In December 2012, we entered into a credit agreemi¢im a syndicated group of lenders that is sclertlito expire on December 21,
2017 and provides for an unsecured $250.0 millewolving credit facility that is comprised of reviig loans, Eurocurrency loans and/or
swingline loans. The credit facility includes a $1@million foreign currency sub-facility, a $50@llion letter of credit sub-facility and a
$10.0 million swingline sub-facility available oarae-day notice. Available borrowings under the itifadility are reduced by the amount of
any outstanding borrowings on the sub-facilitie® kvay also, subject to certain
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requirements, request an increase in the faciptyouan additional $100.0 million and request twiditional one-year extensions, subject to
certain conditions. The proceeds from the facititgry be used by us for general corporate purposes.

Borrowings under the facility, except for swinglileans, accrue interest in arrears at an altetvee rate as defined in the credit
agreement or, at our option, an adjusted Londasrhaink Offered Rate (LIBOR) plus in each case raasp(based on our public debt ratings
and the type of loan) ranging from 0.2% to 1.2%irfglline borrowings accrue interest at an altermaige rate. In addition, we are required to
pay fees to maintain the credit facility, whethenot we have outstanding borrowings. The faciitytains financial covenants requiring us to
maintain a maximum leverage ratio of not more tB£h1.0 and a minimum interest coverage ratio ¢fless than 3.5:1.0. The facility contains
customary affirmative and negative covenants, wiicly covenants that limit our ability to incur dedgicured by liens on assets or indebtednes
of our subsidiaries and to consolidate, merge lbaier substantially all of our assets. As of idj24, 2015, no borrowings were outstanding
under the facility and we were in compliance willcavenants associated with the facility.

Other Long-Term Financing Arrangements
The following presents the amounts due under dtmgy-term financing arrangements (in millions):

April 24, April 25,

2015 2014
Other lon¢-term financing arrangemer $ 15¢ $ 13.1
Less: current portio (9.5) (6.6)
Non-current portion of other loi-term financing arrangemer $ 64 $ 6.5

11. Stockholders’ Equity
Equity Incentive Programs

The 1999 Plan— As most recently amended on September 5, 2014,98@ Stock Option Plan (the Plan) comprises fiymesate equit
incentive programs: (i) the Discretionary Optiora@rProgram under which options may be grantedigibke individuals at a fixed price per
share; (ii) the Stock Appreciation Rights Programder which eligible persons may be granted stogkesgiation rights that allow individuals
receive the appreciation in fair market value & shares; (iii) the Stock Issuance Program undéhndligible individuals may be issued
shares of common stock directly; (iv) the Perforoe8hare and Performance Unit Program (also knevRiSAJs) under which eligible perse
may be granted performance shares or performaritewinich result in payment to the participant offlgerformance goals or other vesting
criteria are achieved and (v) the Automatic AwardgPam under which nonemployee board members atitwatip receive equity grants at
designated intervals over their period of boardiser The Plan expires in August 2019.

Under the Plan, the Board of Directors may grarrtployees, nonemployee directors, consultantsratebendent advisors options to
purchase shares of our common stock during theiogef service. The exercise price for an incemttock option and a nonstatutory option
cannot be less than 100% of the fair market vafuleeocommon stock on the grant date. Options grhaohder the Plan generally vest over a
four-year period. Options granted generally haterm of seven years after the grant date, subjegatlier termination upon the occurrence of
certain events. The Plan prohibits the repricingrof outstanding stock option or stock appreciatight after it has been granted or to cancel
any outstanding stock option or stock appreciatight and immediately replace it with a new stogkian or stock appreciation right with a
lower exercise price unless approved by stockhsld®@8Us granted under the Plan generally vestafeur-year period with 25% vesting on
each anniversary of the grant date. The Compems@monmittee of the Board of Directors has the @ison to use different vesting schedules.

Under the Plan, the number of shares reserved$aance is reduced by two shares for every shhjecsuo a full value award, which
are specified to be grants that are in the forpesformance shares and/or performance unit awatwisk, restricted stock, restricted stock
units. The Plan (i) limits the number of shared thay be granted pursuant to awards under the $$sonce Program to a participant in any
calendar year to 1 million, (ii) limits the initiahlue of performance units a participant may neeéd not more than $5 million and (iii) limits
the number of performance shares a participantneegive in a calendar year to 1 million.

During fiscal 2015, the shares reserved for isseameler the plan were increased by 7.5 millioneshaks of April 24, 2015,
12.7 million shares were available for grant unal@requity incentive plans.
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Stock Options
The following table summarizes activity relatedta stock options (in millions, except for exergsée and contractual term):

Weighted-
Average
Weighted- Remaining
Average Contractual Aggregate
Number Exercise Term Intrinsic
of Shares Price (Years) Value
Outstanding at April 27, 201 206 $ 29.9¢
Grantec 24 % 28.87
Exercisec (3.0 $ 18.37
Forfeited and expire 0.8 $ 40.11
Outstanding at April 26, 201 192 $ 31.27
Grantec 29 $ 38.2¢
Exercisec 6.3 $ 25.8¢
Forfeited and expire 13 $ 42 .47
Outstanding as of April 25, 20: 145 $ 34.1C
Grantec 22 % 36.64
Exercisec (4.6) $ 25.2¢
Forfeited and expire 0.6) $ 42.42
Outstanding as of April 24, 20: 115 $ 37.74 3.70 $ 29.8
Vested and expected to vest as of April 24, 2 111 $ 37.7¢ 3.63 $ 29.5
Exercisable as of April 24, 20: 79 $ 38.32 289 $ 26.1

The aggregate intrinsic value represents the prelifierence between the exercise price of stodioop and the quoted market price of
our stock on that day for all in-the-money options.

Additional information related to our stock optidessummarized below (in millions):

Year Ended

April 24, April 25, April 26,

2015 2014 2013
Intrinsic value of exercise $ 69.9 $ 90.7 $ 46.1
Proceeds received from exerci: $ 116.€ $ 163.7 $ 56.5
Fair value of options veste $ 334 $ 453 % 55.9

Restricted Stock Units
The following table summarizes activity relatecbto RSUs (in millions, except for fair value):

Weighted-

Average

Number of Grant Date

Shares Fair Value
Outstanding at April 27, 201 12C $ 43.2¢
Grantec 6.0 $ 29.94
Vested (4.0) $ 39.8:
Forfeited (12 $ 40.9¢
Outstanding at April 26, 201 128 $ 38.3¢€
Grantec 65 $ 38.61
Vested 4.5 $ 38.4¢
Forfeited (16) $ 39.0¢
Outstanding as of April 25, 20: 132 $ 38.3¢
Grantec 65 $ 35.8C
Vested 4.7 $ 40.14
Forfeited 17 s 37.4¢
Outstanding as of April 24, 20: 133 $ 36.5¢
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RSUs are converted into common stock upon vestifegprimarily use the net share settlement approaon vesting, where a portion
of the shares are withheld as settlement of stat@mployee withholding taxes, which decreasestaes issued to the employee by a
corresponding value. The number and value of theeshnetted for employee taxes are summarizeaitatiie below (in millions):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Shares withheld for taxe 1.5 1.5 1.3
Fair value of shares withhe $ 56.8 $ 577 $ 40.9

Employee Stock Purchase Plan

Eligible employees are offered shares through en@ath offering period, which consists of four congése 6-month purchase
periods. Employees may purchase a limited numbshaifes of the Company’s stock at a discount dbuib% of the lesser of the market
value at the beginning of the offering period ar #nd of each 6-month purchase period. On Septeni2&14, the ESPP was amended to
increase the shares reserved for issuance by 8i@mshares of common stock. As of April 24, 2089 million shares were available for
issuance. The following table summarizes activétiated to the purchase rights issued under the EigP#illions):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Shares issued under the ES 3.4 3.8 3.8
Proceeds from issuance of she $ 971 $ 95t $ 95.C

Stock-Based Compensation Expense
Stock-based compensation expense is included icahsolidated statements of operations as follanven{llions):

Year Ended

April 24, April 25, April 26,

2015 2014 2013
Cost of product revenut $ 58 $ 56 $ 6.1
Cost of hardware maintenance and other servic&enues 16.C 16.7 19.4
Sales and marketir 116.5 125.C 132.2
Research and developmt 84.1 87.7 84.1
General and administrati 36.¢ 38.C 34.8
Total stocl-based compensation expel $ 259.¢ % 273.C % 276.€

As of April 24, 2015, total unrecognized compermagxpense related to our equity awards was $368Bidn, which is expected to be
recognized on a straight-line basis over a weightezgtage remaining service period of 2.2 years.

Total income tax benefit associated with employteekstransactions and recognized in stockholdegsity were as follows (in millions

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Income tax benefit associated with employee strarksaction: $ 56.¢ $ 405 % 53.8
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Valuation Assumptions

The valuation of stock options, RSUs and ESPP @msehights and the underlying weighted-averagengstsons are summarized as
follows:

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Stock options
Expected term in yea 4.8 4.8 4.8
Risk-free interest rat 1.6% 1.1% 0.6%
Expected volatility 29% 34% 41%
Expected dividend yiel 1.8% 1.6% —%
Weightec-average fair value per share grar $ 824 $ 9.858 $ 11.52
RSUs:
Risk-free interest rat 0.6% 0.5% N/A
Expected dividend yiel 1.8% 1.6% —%
Weightec-average fair value per share grar $ 358C $ 38.61 $ 29.94
ESPP:
Expected term in yea 1.3 1.2 1.2
Risk-free interest rat 0.2% 0.2% 0.2%
Expected volatility 27% 31% 40%
Expected dividend yiel 1.8% 1.6% —%
Weighte-average fair value per right grant $ 981 % 108 $ 10.3¢€

N/A - Not Applicable

Stock Repurchase Program

As of April 24, 2015, our Board of Directors hagharized the repurchase of up to $9.6 billion of common stock, including a $2.5
billion increase approved by our Board of Directoréiscal 2015. Under this program, which we magpend or discontinue at any time, we
may purchase shares of our outstanding common gtockgh open market and privately negotiated tretisns at prices deemed appropriate
by our management.

The following table summarizes activity relatedh@ program (in millions, except per share infotiom):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Number of shares repurchas 29.€ 47.3 18.1
Average price per sha $ 39.3C % 39.7¢ % 32.6¢
Aggregate purchase pri $ 1,165.: $ 1,881 $ 590.C
Remaining authorization at end of per $ 2,459.5 $ 1,124.¢ $ 1,406.:

The aggregate purchase price of our stock repueshias fiscal 2015 consisted of $1,165.2 millioropEn market purchases, of which,
$812.8 million and $352.4 million was allocatedatiditional paid-in capital and retained earningspectively.

Since the May 13, 2003 inception of our stock repase program through April 24, 2015, we repurathasital of 214.0 million shares
of our common stock at an average price of $33et&bare, for an aggregate purchase price of $lfichb

Accelerated Share Repurchase Agreement

In fiscal 2014, we entered into a collared AccdkutecBhare Repurchase (ASR) with a third party umdech we prepaid $750.0 million
to purchase shares of our common stock. The aggreganber of shares ultimately purchased was détethbased on the volume weighted-
average share price of our common stock over afgggbperiod of time. This contract settled in #2014, resulting in the repurchase of 19.2
million shares, at an average price per share ®fI83 The value of the ASR forward contract wagdeined to be $13.9 million, which was
recorded as additional paid-in capital.
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Preferred Stock

Our Board of Directors has the authority to isspeai5.0 million shares of preferred stock andetednine the price, rights, preferenc
privileges, and restrictions, including voting righof those shares without any further vote oioadby the stockholders. No shares of preferre:
stock were issued or outstanding in any periodeies!.

Dividends

The following is a summary of our fiscal 2015 arid 2 activities related to dividends on our commimtls (in millions, except per she
amounts). No dividends were declared or paid icafi2013.

Year Ended
April 24, April 25,
2015 2014
Dividends per share declar $ 0.6€ $ 0.6C
Dividend payments allocated to additional |-in capital $ 52.C $ 50.4
Dividend payments allocated to retained earn $ 1554 $ 151.€

On May 20, 2015, we declared a cash dividend df&per share of common stock, payable on July @B5 2o holders of record as of
the close of business on July 10, 2015. The timimdjamount of future dividends will depend on madanditions, corporate business and
financial considerations and regulatory requirerseftl dividends declared have been determinechbyGompany to be legally authorized
under the laws of the state in which we are incateal.

Accumulated Other Comprehensive Income (Loss)
Changes in AOCI by component, net of tax, are sunz@a below (in millions):

Unrealized Unrealized
Foreign Defined Gains on Gains
Currency Benefit Available- (Losses) on
Translation Obligation for-Sale Derivatives
Adjustments Adjustments Securities Instruments Total
Balance as of April 26, 201 $ 20 $ 57 $ 114 3 1.0 $ 8.7
OCI before reclassifications, net of t 3.5 0.5 (1.2 (3.5) (0.7)
Amounts reclassified from AOCI, net of t — 0.4 (1.3) 2.0 1.1
Total OCI 3.5 0.9 (2.5) (1.5) 0.4
Balance as of April 25, 201 5.5 (4.8) 8.9 (0.5) 9.1
OCI before reclassifications, net of t (28.3) (7.8) 2.3 155 (18.3)
Amounts reclassified from AOCI, net of t — 0.2 (0.3) (14.4) (14.5)
Total OCI (28.3) (7.6) 2.0 1.1 (32.9)
Balance as of April 24, 201 $ (22.8) $ (12.49) $ 108 $ 06 $ (23.7)
The amounts reclassified out of AOCI are as follgwanillions):
Year Ended
April 24, April 25, April 26,
2015 2014 2013

Statements of

Recognized losses on defined benefit
obligations

Realized gains on available-for-sale
securities

Realized (gains) losses on cash flow hec
Total reclassification

Amounts Reclassified from AOCI

Operations Location

$ 02 $ 04 $ —  Operating expenst
Other income
(0.3) (1.3) (0.6) (expense), ne
(14.4) 2.0 (2.2) Net revenue:
$ (14.5 $ 1.1 $ (2.8)
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12. Derivatives and Hedging Activities

We use derivative instruments to manage exposariseign currency risk. Our primary objective iolting derivatives is to reduce the
volatility of earnings and cash flows associatethwhanges in foreign currency exchange rates pftigram is not designated for trading or
speculative purposes. Our derivatives expose oeettit risk to the extent that the counterpartiey e unable to meet the terms of the
agreement. We seek to mitigate such risk by ligitmr counterparties to major financial institusoim addition, the potential risk of loss with
any one counterparty resulting from this type @fdit risk is monitored on an ongoing basis. We absee in place master netting arrangement
to mitigate the credit risk of our counterpartiesl 40 potentially reduce our losses due to couatéymonperformance. We present our
derivative instruments as net amounts in our caeatEd balance sheets. The gross and net fair @ahoeints of such instruments were not
material as of April 24, 2015 or April 25, 2014. \Wiel not recognize any gains and losses in earrdoggo hedge ineffectiveness for any
period presented. All contracts have a maturites$ than six months.

Over the next 12 months, we expect an immateriauarnof derivative net gains recorded in AOCI a#\pfil 24, 2015 will be
reclassified into net revenues. The maximum lengtime over which forecasted foreign currency deimated revenues are hedged is six
months.

The notional amount of our outstanding U.S. dadiguivalent foreign currency exchange contractsistet of the following (in
millions):

April 24, April 25,
2015 2014
Cash Flow Hedges
Forward contracts purchas $ 93.€ $ 122.€
Balance Sheet Contracts
Forward contracts so $ 160.2 $ 155.t
Forward contracts purchas $ 231z $ 389.¢

The effect of derivative instruments designatedash flow hedges recognized in net revenues oeansolidated statements of
operations is presented in the consolidated statenoé comprehensive income and Note 11 — StocldnsldEquity.

The effect of derivative instruments not designatediedging instruments recognized in other inc@rpense), net on our consolidated
statements of operations was as follows (in mifjon

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Gain Recognized into Income
Foreign currency exchange contre $ 141 $ 08 $ 6.5

13. Restructuring and Other Charges

In May 2013, we initiated a business restructuptan under which we realigned internal resourceslting in a reduction of our global
workforce of approximately 7%. Such activities weoanpleted in the year ended April 25, 2014. In 8ha2014, we initiated a business
realignment plan designed to focus our resourcéeeyrstrategic initiatives and streamline our bas#in light of the constrained information
technology spending environment, resulting in aiofidn of our global workforce of approximately 4%uch activities were completed in the
year ended April 24, 2015. Restructuring and otiiarges consisted primarily of employee sevel-related costs.

Activities related to these plans are summarizefléswys (in millions):

March 2014 Plan May 2013 Plan Total
Balance as of April 26, 201 $ — 8 — 3 —
Net charge: 38.8 49.5 88.3
Cash payment (12.3 (49.5) (61.8)
Balance as of April 25, 201 26.5 — 26.5
Net charge: — — —
Cash payment (26.5) — (26.5)
Balance as of April 24, 201 $ — 8 — 3 —

Liabilities for our restructuring plans were incedlin accrued expenses in our consolidated bakimeets.
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14. Income Taxes
Income before income taxes is as follows (in mil§p

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Domestic $ 252¢ % 1205 % (63.9)
Foreign 459.¢ 620.2 630.4
Total $ 712.¢  $ 7407 $ 566.€

Domestic income before taxes is lower than for@gome before taxes due to significant domestieasps related to the amortization
of intangibles, stock based compensation and,jgoaffyears 2014 and 2013, convertible notes istere

The provision for income taxes consists of theofwlhg (in millions):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Current:

Federa $ 103.¢ $ 1237 $ 85.3
State 11.7 14.€ 14.6
Foreign 40.3 40.¢ 38.C
Total curren 155.¢€ 179.2 137.€

Deferred:
Federa 8.0 (64.8) (56.9)
State (3.3 (6.1) (17.9)
Foreign (7.4) (5.2) (1.9
Total deferrec (2.7) (76.0) (76.6)
Provision for income taxe $ 152.¢ $ 103z $ 61.3

The provision for income taxes differs from the amibcomputed by applying the statutory federal medax rate as follows (in
millions):

Year Ended

April 24, April 25, April 26,

2015 2014 2013
Tax computed at federal statutory r $ 249 % 259.2 $ 198.2
State income taxes, net of federal ber 5.4 5.6 (2.0)
Foreign earnings in lower tax jurisdictio (141.0 (163.9) (144.9)
Stocl-based compensatic 5.5 9.8 18.4
Research and experimentation cre (13.7) (8.7) (12.2)
Resolution of income tax examinatic 46.4 — 0.1
Other 0.8 0.6 3.0
Provision for income taxe $ 152.¢ $ 103.2 $ 61.3
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The components of our deferred tax assets anditiebiare as follows (in millions):

April 24, April 25,
2015 2014
Deferred tax asset
Reserves and accru: $ 943 $ 89.3
Acquired intangible: 43.8 22.3
Net operating loss and credit carryforwa 79.€ 87.6
Stoclk-based compensatic 70.4 73.3
Deferred revenu 297.7 318.€
Other 27.C 19.8
Gross deferred tax ass: 612.¢ 611.2
Valuation allowanct (57.7) (49.6)
Deferred tax assets, net of valuation allowe 555.1 561.€
Deferred tax liabilities
Reserves and accruz 4.0 3.9
Acquired intangible: 13.7 10.0
Property and equipme 26.3 30.8
Other 3.5 2.6
Total deferred tax liabilitie 47.5 47.3
Deferred tax assets, net of valuation allowanceda&fdrred tax liabilitie: $ 507.€ $ 514.:
Net deferred tax assets consist of the followingnillions):
April 24, April 25,
2015 2014
Current deferred tax assets, $ 2517 $ 269.:2
Non-current deferred tax assets, $ 255.¢ % 245.C

The valuation allowance increased by $8.1 milliad &9.8 million in fiscal 2015 and 2014, respedtiv&he increases are mainly
attributable to corresponding changes in defem&ditsets, primarily foreign tax credit carryfordeim a foreign jurisdiction and state tax
credit carryforwards in certain states.

As of April 24, 2015, the federal and state netrapeg loss carryforwards were approximately $21ilfion and $85.4 million,
respectively, before applying tax rates for thgpeesive jurisdictions. The federal and state taditrcarryforwards were approximately
$117.0 million and $145.5 million, respectively.r@én acquired net operating loss and credit careyérds are subject to an annual limitation
under Internal Revenue Code Section 382, but greatad to be realized with the exception of thob&lwhave a valuation allowance. The
federal and state net operating loss carryforwandscredits will expire in various years from fisg@18 through 2035. If realized, $122.0
million, tax effected, of net operating loss anxl ¢eedit carryovers will be recognized as additiqred-in capital.

A reconciliation of the beginning and ending amoofntinrecognized tax benefits is as follows (inlimils):

Year Ended

April 24, April 25, April 26,

2015 2014 2013
Balance at beginning of peri $ 235¢ % 189.¢ $ 161.C
Additions based on tax positions related to theeniryeal 21.7 26.¢ 34.5
Additions for tax positions of prior yea 101.2 23.8 1.0
Decreases for tax positions of prior ye (29.9) (4.9) (6.9)
Settlement: (57.6) — —
Balance at end of peric $ 271¢ % 235.¢ $ 189.€

As of April 24, 2015, we had $271.9 million of gsosnrecognized tax benefits, of which $213.6 millims been recorded in other long-
term liabilities. Unrecognized tax benefits of $I®Bmillion, including penalties, interest and iretit benefits, would affect our provision for
income taxes if recognized.

We recognize accrued interest and penalties retatadrecognized tax benefits in the income tawigion. During fiscal 2015, 2014 a
2013, we recognized accrued interest and penaltiagproximately $3.6 million, $2.2 million and 8Imillion, respectively in the consolidat
statements of operations and $8.6 million and $illlon, respectively, were recorded in the cordaled balance sheets as of April 24, 2015
and April 25, 2014.
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The tax years that remain subject to examinatiom®o major tax jurisdictions are shown below:

Fiscal Years Subject to Examination for Major Taxudisdictions at April 24, 2015

2008— 2015 United State— federal income ta
2008— 2015 United State— state and local income ti
2011— 2015 Australia

2009— 2015 Germany

2006— 2015 India

2009— 2015 Japar

2011— 2015 The Netherland

2013— 2015 United Kingdom

2008— 2015 Canads

In addition, we are effectively subject to feddead examination adjustments for tax years endedr@titer fiscal 2001, in that we have
net operating loss carryforwards from these ydamtdould be subject to adjustment upon utilization

In July 2014, the Internal Revenue Service (IRSholeted the examination of our fiscal 2005 to 20@bme tax returns upon approval
by the Joint Committee of Taxation. We recorded d.4 million income tax provision attributable tetaudit settlement and related re-
measurement of uncertain tax positions for taxyeabject to future audits. The audit adjustmesgslted in lower earnings in our foreign
subsidiaries which reduced the taxability of divide that were previously repatriated from such igiidr$es. Due to this reduction in taxable
dividends, the conclusion of the fiscal 2005 to 2@@come tax audit resulted in a net refund of $Billlon, excluding interest.

In October 2014, the United Kingdom’s (UK’s) taxtlaority concluded the examination of our fiscal 226 2012 UK income tax
returns. We recorded a $1.0 million income tax ffief@ the net impact of the audit adjustments agldted release of unrecognized tax
benefits.

We are currently undergoing federal income taxisudithe United States (U.S.) and several foréagrjurisdictions. Transfer pricing
calculations are key issues under audits in vaijiatisdictions, and are often subject to disputé appeals. The IRS is currently auditing our
fiscal 2008 to 2010 income tax returns. We expeetiiRS examination team to complete their fieldiawihin the next twelve months.
However, the resolution of the fiscal 2008 to 2@idbme tax return audits may likely occur beyonrel tiext twelve months should we choose
to appeal the IRS examination team’s audit findings

On September 17, 2010, the Danish Tax Authoriissed a decision concluding that distributionsatec in 2005 and 2006 from our
Danish subsidiary were subject to Danish at-sodizidend withholding tax. We do not believe that @anish subsidiary is liable for
withholding tax and filed an appeal with the Danlgx Tribunal to that effect. On December 19, 2@hé&,Danish Tax Tribunal issued a ruling
that our Danish subsidiary was not liable for Danigthholding tax. The Danish tax examination ageagpealed to the Danish High Court in
March 2012. The Danish High Court hearing has etogcurred.

We engage in continuous discussion and negotiatiintaxing authorities regarding tax matters inltiple jurisdictions. We believe
that within the next 12 months, it is reasonablggiole that either certain audits will concludet@ia statutes of limitations will lapse, or both.
Given the uncertainties involved in all tax audit®, estimate a potential decrease in our unrecedrex benefit balance of up to $95.4 million
may occur within the next 12 months associated thighpotential settlements and statute lapses.

As of April 24, 2015, the amount of accumulatedeimitted earnings from our foreign subsidiariespgraximately $3.3 billion. We
have not provided U.S. income taxes and foreighhutding taxes on the undistributed earnings cifpr subsidiaries because we intend to
permanently reinvest such earnings outside the If)tSese foreign earnings were to be repatriatetthé future, the related U.S. tax liability
may be reduced by any foreign income taxes preljiqaasd on these earnings as well as tax attribateyforwards. We estimate the
unrecognized deferred tax liability related to #hearnings to be approximately $1 billion as ofiAp4, 2015.
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15. Net Income per Shar
The following is a calculation of basic and diluteet income per share (in millions, except per slanounts):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Numerator:
Net income $ 559.¢ $ 637 $ 505.2
Denominator:

Shares used in basic computat 315.5 340. 361.5
Dilutive impact of employee equity award ple 5.2 6.9 5.4
Dilutive impact of assumed conversion of Conveetillotes — 0.5 1.1
Dilutive impact of warrant — 0.2 —

Shares used in diluted computat 320.7 347.€ 368.C

Net Income per Share:
Basic $ 1.77 3 187 $ 1.4C
Diluted $ 175 $ 183 $ 1.37

The following potential weightedverage shares of common stock have been exclugiedlfie diluted net income per share calculati
as their effect would have been anti-dilutive (iiflions):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Employee equity award plal 7.8 6.4 15.1

Dilutive shares outstanding during fiscal 2013 dobinclude any effect resulting from warrants, lasitimpact would have been anti-
dilutive.

16. Segment, Geographic, and Significant Customenformation

We operate in one industry segment: the designufaaturing, marketing, and technical support ohRgerformance storage and data
management solutions. We conduct business glolaaily our sales and support activities are managedgeographic basis. Our managemen
reviews financial information presented on a coidstéd basis, accompanied by disaggregated infamétreceives from our internal
management system about revenues by geograph@nrédsised on the location from which the custoraktionship is managed, for purposes
of allocating resources and evaluating financiafggenance. We do not allocate costs of revenuagareh and development, sales and
marketing, or general and administrative expensesit geographic regions in this internal managdmeporting because management does
not review operations or operating results, or nakaning decisions, below the consolidated etiel.

Summarized revenues by geographic region baseafamiation from our internal management systemuilided by our Chief
Executive Officer, who is considered our Chief Gytieig Decision Maker, is as follows (in millions):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
United States, Canada and Latin America (Ameri $ 3,446.8 $ 3,513 % 3,552.k
Europe, Middle East and Africa (EME, 1,857.¢ 1,954.€ 1,928.¢
Asia Pacific (APAC) 818.E 857.2 851.1
Net revenue $ 6,122.7 $ 6,325.1 $ 6,332.¢

Americas revenues consist of sales to Americas cancial and U.S. public sector markets. Sales ttoocosrs inside the U.S. were
$3,096.1 million, $3,130.9 million and $3,152.7 lioih during fiscal 2015, 2014 and 2013, respectivel
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The majority of our assets, excluding cash, caslivatents, short-term investments and accountsvaike, were attributable to our
domestic operations. The following table preseagh¢cash equivalents and short-term investmeidsrhthe U.S. and internationally in
various foreign subsidiaries (in millions):

April 24, April 25,
2015 2014
U.S. $ 596.z $ 681.€
Internationa 4,730.( 4,321.%
Total $ 5,326.: $ 5,003.:

With the exception of property and equipment, wandbidentify or allocate our lonlired assets by geographic area. The followinge
presents property and equipment information forggaphic areas based on the physical location odsisets (in millions):

April 24, April 25,
2015 2014
U.S. $ 926.¢ $ 1,021.¢
Internationa 103.C 87.4
Total $ 1,029.¢ $ 1,108.¢

The following customers, each of which is a disttdy, accounted for 10% or more of our net revenues

Year Ended
April 24, April 25, April 26,
2015 2014 2013
Arrow Electronics, Inc 23% 22% 19%
Avnet, Inc. 16% 16% 15%
The following customers accounted for 10% or mdraazounts receivable:
April 24, April 25,
2015 2014
Arrow Electronics, Inc 14% 14%
Avnet, Inc. 16% 16%

17. Employee Benefits and Deferred Compensation
Employee 401(k) Plan

Our 401(k) Plan is a deferred salary arrangemedeuSection 401(k) of the Internal Revenue Codalddthe 401(k) Plan, participating
U.S. employees may defer a portion of their faceearnings, up to the IRS annual contributioritlilffective January 1, 2015, we match 10
of the first 2% of eligible earnings an employeatcibutes to the 401(k) Plan, and then match 50%h@hext 4% of eligible earnings an
employee contributes. An employee receives thedfflimatch when he/she contributes at least 6%stfidn eligible earnings, up to a
maximum calendar year matching contribution of $6,Effective the same date, employer matchingrdmrttons made in the current and
previous years vested immediately. Our employechiag contributions to the 401(k) Plan were asofe$l (in millions):

Year Ended
April 24, April 25, April 26,
2015 2014 2013
401(k) matching contributior $ 163 $ 196 $ 19.9
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Deferred Compensation Plan

We have a non-qualified deferred compensation lahallows a group of employees within the U.Scdatribute base salary and
commissions or incentive compensation on a taxroefebasis in excess of the IRS limits imposed @h(K) plans. The marketable securities
related to these investments are held in a RahlstTThe related deferred compensation plan aasédt§abilities under the non-qualified
deferred compensation plan were as follows (iniom#):

April 24, April 25,
2015 2014
Deferred compensation plan ass $ 322 $ 32.7
Deferred compensation liabilities reported
Accrued expense $ 28 % 6.4
Other lon¢-term liabilities $ 294 % 26.3

Postretirement Health Care Plan

We maintain a plan to provide postretirement heafith welfare benefits to certain executives whotroegain age and service
requirements. Coverage continues through the durafi the lifetime of the retiree or the retires{muse, whichever is longer. There is no
funding requirement associated with the plan amteraf the benefit obligation was funded as of Apd| 2015. Assumed health care cost tren
rates have a significant effect on the amountsrtegdor the health care plan.

International Defined Benefit Plans

We maintain various defined benefit plans to previermination and postretirement benefits to certdigible employees outside of the
U.S. We also provide disability benefits to certaligible employees in the U.S. Eligibility is deténed based on the terms of our plans and
local statutory requirements. Assumed discounsratel expected long-term returns on plan assetsgigwificant effects on the amounts
reported for the defined benefit plans.

Funded Status
The funded status of our postretirement health aackeinternational termination and postretirememtdfits was as follows (in millions):

April 24, April 25,

2015 2014
Fair value of plan asse $ 19.7 $ 18.7
Benefit obligation (60.2) (45.7)
Unfunded obligation $ (40.5) $ (27.0)

Amounts recognized in the consolidated balancetshveere as follows (in millions):

April 24, April 25,

2015 2014
Other lon¢-term liabilities $ 405 $ 27.C
AOCI $ (12.49) $ (4.8)

18. Commitments and Contingencies
Operating Leases
We lease various equipment, vehicles and officeespathe U.S. and internationally.

Future annual minimum lease payments under allcamtelable operating leases with an initial terraxoess of one year as of April 24,
2015 are as follows (in millions):

2016 2017 2018 2019 2020 Thereafter Total
Operating lease commitmer $ 6198 $ 44C $ 296 $ 21C $ 1728 $ 317 $ 205t

Rent expense under all cancellable and non-carleedplerating leases was $67.0 million, $65.5 miligmd $64.9 million in fiscal 2015,
2014 and 2013, respectively.
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Purchase Orders and Other Commitments

In the ordinary course of business, we make comenitmto third-party contract manufacturers, to nganaanufacturer lead times and
meet product forecasts, and to other parties, tohase various key components used in the manugaofwour products. We establish accruals
for estimated losses on non-cancellable purchasentimnents for components to the extent we belieigprobable that such components will
not be utilized in future operations. To the extiatt such forecasts are not achieved, our commisrend associated accruals may change. £
of April 24, 2015, we had $295.0 million in non-catable purchase commitments with our contract rfeanturers. In addition, we recorded a
liability for firm, non-cancelable and unconditidmurchase commitments with contract manufactui@rguantities in excess of our future
demand forecasts through a charge to cost of ptaduenues. As of April 24, 2015 and April 25, 20%dch liability amounted to $16.9
million and $11.5 million, respectively, and is imded in accrued expenses in our consolidated balaheets.

In addition to commitments with contract manufaetsarand component suppliers, we have open purciidees and construction related
obligations associated with our ordinary coursbusiness for which we have not received goodsmicas. As of April 24, 2015, we had
$60.0 million in construction related obligationsde$211.0 million in other purchase obligations.

During the ordinary course of business, we progtd@dby letters of credit or other guarantee imsémnis to third parties as required for
certain transactions initiated either by us or subrsidiaries. As of April 24, 2015, our financialagantees of $9.3 million that were not reco
on our consolidated balance sheets consisted plynodfustandby letters of credit and surety bonds.

Financing Guarantees

Some of our customers have entered into recous@@mrecourse financing leasing arrangements ubirdyparty financing
companies, and in some situations, we enter indtoower financing arrangements for our productssamdices that are contemporaneously
on a recourse or non-recourse basis to third-giswdycing companies. Under the terms of recouraeds, which are generally three years or
less, we remain liable for the aggregate unpaichneimg lease payments to the third-party leasingmanies in the event of end-user customel
default. These arrangements are generally collaedaby a security interest in the underlying éssdnder the terms of the non-recourse
leases, we do not have any continuing obligatiori@bilities to the third-party financing compagsiéNhere we provide a guarantee for
recourse leases, we defer revenues subject tadastry-specific software revenue recognition gng#g and recognize revenues for non-
software deliverables in accordance with our mlgtgeliverable revenue arrangement policy. In cotiae with certain recourse financing
arrangements, we receive advance payments assbwidglbeundelivered elements that are subject téornsr refund rights. We defer revenue
associated with these advance payments until tagecerefund rights expire and we perform the sewiAs of April 24, 2015 and April 25,
2014, the aggregate amount by which such contingemxceeded the associated deferred revenue wamgnificant. To date, we have not
experienced material losses under our lease fingmmograms or other financing arrangements.

Indemnification Agreements

We enter into standard indemnification agreemantheé ordinary course of business. Pursuant tetageeements, we agree to defend
and indemnify other parties, primarily our customer business partners or subcontractors, for dashagd reasonable costs incurred in any
suit or claim brought against them alleging thatpoducts sold to them infringe any U.S. pateapyeight, trade secret, or similar right. If a
product becomes the subject of an infringemenntglaie may, at our option: (i) replace the produithw@nother non-infringing product that
provides substantially similar performance; (i) diifg the infringing product so that it no longefringes but remains functionally equivalent;
(iii) obtain the right for the customer to continuging the product at our expense and for thelezdel continue selling the product; (iv) take
back the infringing product and refund to the costothe purchase price paid less depreciation é&edron a straight-line basis. We have not
been required to make material payments pursuahese provisions historically. We have not recdrdey liability at April 24, 2015 related
these guarantees since the maximum amount of jEtéritire payments under such guarantees, indéarand warranties is not determina
other than as described above.

Legal Contingencies

When a loss is considered probable and reasonatigable, we record a liability in the amount of tiest estimate for the ultimate lo
However, the likelihood of a loss with respect foaaticular contingency is often difficult to pretiand determining a meaningful estimate of
the loss or a range of loss may not be practidadéded on the information available and the poteetfact of future events and decisions by
third parties that will determine the ultimate region of the contingency.

We are subject to various legal proceedings arichsléhat arise in the normal course of businessadtoual has been recorded as of
April 24, 2015 related to such matters as theynatgrobable and/or reasonably estimable.
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Selected Quarterly Financial Data (Unauditel

Selected quarterly financial data is as followsnitlions, except per share amounts):

Net revenue
Gross profit
Net income

Net income per share, ba:
Net income per share, dilut

Net revenue
Gross profit
Net income

Net income per share, ba:
Net income per share, dilut
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Quarter Ended

July 25, October 24, January 23, April 24,
2014 2014 2015 2015
$ 1,489.2 $ 1,542 $ 1,551 % 1,539.7
$ 938.1 $ 982t 3 9774 % 935.2
$ 884 % 159.¢ $ 176.¢ $ 134.€
$ 027 $ 05C $ 057 $ 0.44
$ 027 $ 049 $ 056 $ 0.43
Quarter Ended
July 26, October 25, January 24, April 25,
2013 2013 2014 2014
$ 1,516.2 $ 1,549.¢ $ 1,610 $ 1,649.(
$ 909.c $ 965.2 $ 1,002.: % 1,042.(
$ 816 $ 166.¢ $ 1921 $ 197.C
$ 023 % 048 % 057 $ 0.60
$ 023 $ 048 $ 055 $ 0.59




REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Stockholders of
NetApp, Inc.
Sunnyvale, California

We have audited the accompanying consolidated balsimeets of NetApp, Inc. and subsidiaries (tharigany”) as of April 24, 2015
and April 25, 2014, and the related consolidatatestents of operations, comprehensive income, fagh, and stockholders’ equity for each
of the three years in the period ended April 24,20 hese financial statements are the resportgibilithe Company’s management. Our
responsibility is to express an opinion on theritial statements based on our audits.

We conducted our audits in accordance with thedstats of the Public Company Accounting OversighafBioUnited States). Those
standards require that we plan and perform thet dndbtain reasonable assurance about whethdindrecial statements are free of material
misstatement. An audit includes examining, on tldasis, evidence supporting the amounts and digis in the financial statements. An a
also includes assessing the accounting princiged and significant estimates made by managenenielhas evaluating the overall financial
statement presentation. We believe that our apditgide a reasonable basis for our opinion.

In our opinion, such consolidated financial statetag@resent fairly, in all material respects, tinaricial position of NetApp, Inc. and
subsidiaries as of April 24, 2015 and April 25, 20and the results of their operations and theshdbows for each of the three years in the
period ended April 24, 2015, in conformity with acating principles generally accepted in the Uni¢gtes of America.

We have also audited, in accordance with the stasd# the Public Company Accounting Oversight Bo@snited States), the
Company’s internal control over financial reportiag of April 24, 2015, based on the criteria esshkl ininternal Control — Integrated
Framework (2013issued by the Committee of Sponsoring Organizatifriee Treadway Commission and our report datee 12, 2015
expressed an unqualified opinion on the Compamy&rmal control over financial reporting.

/s/ DELOITTE & TOUCHE LLP

San Jose, California
June 12, 2015
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Stockholders of
NetApp, Inc.
Sunnyvale, California

We have audited the internal control over finanglorting of NetApp, Inc. and subsidiaries (thetdpany”) as of April 24, 2015,
based on criteria establishedimernal Control — Integrated Framework (2018%ued by the Committee of Sponsoring Organizatidrise
Treadway Commission. The Company’s managemensporesible for maintaining effective internal cohtweer financial reporting and for its
assessment of the effectiveness of internal cootret financial reporting, included in the accomyag Management’s Report on Internal
Control Over Financial Reporting. Our responsipiig to express an opinion on the Company'’s intezoatrol over financial reporting based
on our audit.

We conducted our audit in accordance with the stadsdof the Public Company Accounting Oversighti@d&nited States). Those
standards require that we plan and perform thet andbtain reasonable assurance about whetheatigianternal control over financial
reporting was maintained in all material respe@is: audit included obtaining an understanding térimal control over financial reporting,
assessing the risk that a material weakness etasting and evaluating the design and operatifegtéfeness of internal control based on the
assessed risk, and performing such other procedsre®& considered necessary in the circumstancefeéliéve that our audit provides a
reasonable basis for our opinion.

A company'’s internal control over financial repodiis a process designed by, or under the supemvidi the company’s principal
executive and principal financial officers, or pErs performing similar functions, and effected g tompany’s board of directors,
management, and other personnel to provide reakpassurance regarding the reliability of financegorting and the preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting principles. A comgfsaimternal control over financial
reporting includes those policies and proceduras(th) pertain to the maintenance of records thaktasonable detail, accurately and fairly
reflect the transactions and dispositions of tleetssof the company; (2) provide reasonable asserdat transactions are recorded as
necessary to permit preparation of financial stat@siin accordance with generally accepted acoagiptinciples, and that receipts and
expenditures of the company are being made ordg@ordance with authorizations of management amedtdirs of the company; and
(3) provide reasonable assurance regarding prereatitimely detection of unauthorized acquisitiose, or disposition of the Company’s
assets that could have a material effect on ttanéiial statements.

Because of the inherent limitations of internaltcoinover financial reporting, including the possii of collusion or improper
management override of controls, material misstatémdue to error or fraud may not be preventetbtacted on a timely basis. Also,
projections of any evaluation of the effectiveneSthe internal control over financial reportingftdgure periods are subject to the risk that the
controls may become inadequate because of chamgesdlitions, or that the degree of compliance Withpolicies or procedures may
deteriorate.

In our opinion, the Company maintained, in all madeespects, effective internal control over figal reporting as of April 24, 2015,
based on the criteria establishedriternal Control — Integrated Framework (201i83ued by the Committee of Sponsoring Organizatisns
the Treadway Commission.

We have also audited, in accordance with the stasd# the Public Company Accounting Oversight Bo@snited States), the
consolidated financial statements as of and foy#s ended April 24, 2015 of the Company and eport dated June 12, 2015 expressed an
unqualified opinion on those financial statements.

/s/ DELOITTE & TOUCHE LLP

San Jose, California
June 12, 2015

84




It em 9. Changes in and Disagreements with Accountants orcéanting and Financial Disclosure
None.

Item 9A. Controls and Procedures
(a) Evaluation of Disclosure Controls and Procedurg

The phrase “disclosure controls and proceduregtseb controls and procedures designed to ensarénformation required to be
disclosed in our reports filed or submitted undher $ecurities Exchange Act of 1934, as amended=itbhange Act), such as this Annual
Report on Form 10-K, is recorded, processed, suimethand reported within the time periods specifiethe rules and forms of the
U.S. Securities and Exchange Commission (SEC).I@see controls and procedures are also designedstare that such information is
accumulated and communicated to our managemehigding our Chief Executive Officer (CEO) and ouri€tFinancial Officer (CFO), as
appropriate to allow timely decisions regardinguiegd disclosure.

Under the supervision and with the participatiomof management, including our CEO and CFO, wderhout an evaluation of the
effectiveness of the design and operation of osgldsure controls and procedures, as defined iaRLBa-15(e) and 15d-15(e) under the
Exchange Act, as of April 24, 2015, the end offteeal period covered by this Annual Report on FAi®rK (the Evaluation Date). Based on
this evaluation, our CEO and CFO concluded aseB¥aluation Date that our disclosure controls pradedures were effective such that the
information required to be disclosed in our SEGorép(i) is recorded, processed, summarized anottegh within the time periods specified in
SEC rules and forms and (ii) is accumulated andnsomicated to our management, including our CEOGIR@, as appropriate to allow timely
decisions regarding required disclosure.

(b) Management'’s Report on Internal Control Over Fhancial Reporting

Our management is responsible for establishingnaaidtaining adequate internal control over finaha@orting, as such term is defin
in Exchange Act Rule 1385(f). Our internal control over financial repodiis a process designed to provide reasonableaassiregarding tl
reliability of financial reporting and the prepacet of financial statements for external purpogeadcordance with generally accepted
accounting principles. Because of its inherenttitimns, internal control over financial reportimgy not prevent or detect misstatements. /
projections of any evaluation of effectivenessuiufe periods are subject to the risk that contmdy become inadequate because of chang
conditions, or that the degree of compliance withpolicies or procedures may deteriorate.

Under the supervision and with the participatiomof management, including our principal executiffecer and principal financial
officer, we conducted an evaluation of the effemti@ss of our internal control over financial repaytased on the criteria established in
Internal Control— Integrated Framework (2018sued by the Committee of Sponsoring Organizatidribe Treadway Commission. Based
on this assessment, our management concludedthat April 24, 2015, our internal control overdirtial reporting was effective at the
reasonable assurance level based on those criteria.

The effectiveness of our internal control over fioial reporting as of April 24, 2015 has been adlilty Deloitte & Touche LLP, an
independent registered public accounting firm,tated in their report, which is included in Partlttm 8 of this Annual Report on Form 10-K.
(c) Changes in Internal Control Over Financial Repating

There has been no change in our internal contrat imancial reporting identified in connection kvibur evaluation required by
paragraph (d) of rules 13a-15 and 15d-15 undeExobange Act that occurred during the fourth quastdiscal 2015 that has materially
affected, or is reasonably likely to materiallyeaff, our internal control over financial reporting.

Item 9B. Other Information
None.
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PART IlI

Item 10. Directors, Executive Officers and Corporate Govere

The information required by Item 10 with respecotw executive officers is incorporated herein &fgrence from the information under
Item 1 — Business of Part | of this Annual Repartrmrm 10-K under the section entitled “Executiviig@rs.” The information required by
Item 10 with respect to the Company’s directors emgborate governance is incorporated herein Breete from the information provided
under the headings “Election of Directors” and “@anate Governance,” respectively, in the Proxyesiesnt for the 2015 Annual Meeting of
Stockholders, which will be filed with the Secwegiand Exchange Commission within 120 days of ear gnded April 24, 2015. The
information required by Item 405 of Regulation Sskncorporated herein by reference from the infation provided under the heading
“Section 16(a) Beneficial Ownership Reporting Coigapte” in the Proxy Statement for the 2015 Annualelihg of Stockholders.

We have adopted a written code of ethics that eppd our Board of Directors and all of our empkséncluding our principal
executive officer and principal financial and aceting officer. A copy of the code of ethics, whiale refer to as our “Code of Conduct,” is
available on our website at http://investors.netemm/governance.cfniWe will post any amendments to or waivers fromphavisions of our
Code of Conduct on our website.

tem 11. Executive Compensatio

Information regarding the compensation of execubfficers and directors of the Company is incorpedaby reference from the
information under the headings “Executive Compeaosand Related Information” and “Director Compeisa” respectively, in our Proxy
Statement for the 2015 Annual Meeting of Stockhdde

Item 12.  Security Ownership of Certain Beneficial Owners aianagement and Related Stockholder Mattt

Information regarding security ownership of certa@meficial owners and management and related lsbdadr matters is incorporated
reference from the information under the headinect8ity Ownership of Certain Beneficial Owners &f@hagement” in our Proxy Statement
for the 2015 Annual Meeting of Stockholders.

Iltem 13. Certain Relationships and Related Transactions, adaector Independence

Information regarding certain relationships anated transactions and director independence ispocated by reference from the
information under the headings “Corporate Govereaaad “Certain Transactions with Related Partiasjur Proxy Statement for the 2015
Annual Meeting of Stockholders.

Item 14. Principal Accountant Fees and Servict
The information required by this item is incorpadby reference from the information under theicaptAudit Fees” in our Proxy
Statement for the 2015 Annual Meeting of Stockhde

With the exception of the information incorporatedtems 10, 11, 12, 13 and 14 of this Annual ReparForm 10-K, NetApp’s Proxy
Statement is not deemed “filed” as part of this AairReport on Form 10-K.

PART IV
Item 15. Exhibits, Financial Statement Schedule
(a) Documents filed as part of this report

(1) All Financial Statements
See index to Consolidated Financial Statement&ihlIP Item 8 of this Form 10-K

(2) Financial Statement Schedule

All financial statement schedules have been omiigdte the required information is not applicatriés not present in amounts
sufficient to require submission of the schedutdyecause the information required is includedmdonsolidated financial statements and
notes thereto included in this Form 10-K.

(3) Exhibits required by Item 601 of Regulation K

The information required by this Section (a)(3)tefn 15 is set forth on the exhibit index thatdalk the Signatures page of this Form
10-K.
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SIGNATURES

Pursuant to the requirements of Section 13 or 1&f(the Securities Exchange Act of 1934, as amentiedregistrant has duly caused
this report to be signed on its behalf by the usidered, thereunto duly authorized.

NETAPP, INC.

By: /s/ GEORGE KURIAN
George Kurian

Chief Executive Officer
(Principal Executive Officer and Principal
Operating Officer;

Date: June 12, 201

POWER OF ATTORNEY

KNOW ALL PERSONS BY THESE PRESENTS, that each pemsbose signature appears below constitutes amuirgppGeorge
Kurian and Nicholas R. Noviello, and each of thashis true and lawful attorneys-in-fact and agenith full power of substitution and
resubstitution, for him and in his name, place stedd, in any and all capacities, to sign any drehgendments (including post-effective
amendments) to this Annual Report on Form 10-K, tarfide the same, with all exhibits thereto, arldey documents in connection therewith,
with the Securities and Exchange Commission, gngninto said attorneys-in-fact and agents, and ebtttem, full power and authority to do
and perform each and every act and thing requasitbnecessary to be done in connection therevatfully to all intents and purposes as he
might or could do in person, hereby ratifying anafirming all that said attorneys-in-fact and agewt any of them, or their or his substitutes,
may lawfully do or cause to be done by virtue tbére

Pursuant to the requirements of the Securities &xgh Act of 1934, as amended, this report has sigerd below by the following
persons on behalf of the registrant and in thea#pa and on the dates indicated.

Signature Title Date
/sl GEORGE KURIAN Chief Executive Officer (Principal Executive Office

George Kurian and Principal Operating Officer) June 12, 2015

Executive Vice President of Finance and OperatamgsChief
Financial Officer (Principal Financial Officer afdincipal June 12, 2015
Accounting Officer)

/s/ NICHOLAS R. NOVIELLO
Nicholas R. Noviello

/s/ T. MICHAEL NEVENS

T Michael Neven: Chairman of the Board June 12, 2015

/s/ TOR R. BRAHAM Director June 12, 2015
Tor R. Brahan

sl AL—QI’:‘ II: EEQE:?RT Director June 12, 2015

/s/ GERALD HELD Director June 12, 2015

Gerald Helc

VT pirectr e 12,2018

o Ceorge T Shahe: pirectr e 12,2018

Isl RR?)EeErItQI.-I\-/.V\;\I/\ALL Director June 12, 2015

/s/ RICHARD P. WALLACE Director June 12, 2015

Richard P. Wallac
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EXHIBIT INDEX

Incorporation by Reference

Exhibit No Description Form File No. Exhibit Filing Date

3.1 Certificate of Incorporation of the Company,  10-Q 000-27130 3.1 November 26, 2013
as amendec

3.2 Bylaws of the Company, as amend 8-K 00C-27130 3.1 February 13, 201

4.1 Indenture dated December 12, 2012, by and  8-K 000-27130 4.1 December 12, 2012
between the Company and U.S. Bank National
Association

4.2 First Supplemental Indenture dated December 8-K 000-27130 4.2 December 12, 2012

12, 2012, by and between the Company and
U.S. Bank National Associatic

4.3 Underwriting Agreement dated June 2, 2014  8-K 000-27130 1.1
by and between the Company and Goldman,
Sachs & Co. and J.P. Morgan Securities LLC
as Managers of the Underwrite

4.4 Second Supplemental Indenture dated June 5, 8-K 000-27130 4.1
2014 by and between the Company and U.S.
Bank National Associatior

10.1* Form of Indemnification Agreement by and 10-Q 000-27130 10.1
between the Company and each of its direc
and executive officer:

10.2* The Company’s Amended and Restated 10-Q 000-27130 104
Change of Control Severance Agreement
(CEO).

10.3* Form of Amendment to Change of Control 10-Q 000-27130 10.1
Severance Agreeme

10.4* Form of Change Control Severance Agreer 10-Q 000-27130 10.2
(Non-CEO Executives

10.5* Form of Amendment No. 1 to Change of 10-K 000-27130 10.64
Control Severance Agreeme

10.6* The Company’s Amended and Restated DEF 14A 000-27130 Appendix C

Executive Compensation Plan, as amended
effective July 23, 201«

10.7* The Compan's Deferred Compensation Pl: 8-K 00C-27130 2.1

10.8* The Company’s Amended and Restated DEF 14A 000-27130 Appendix B
Employee Stock Purchase Plan, as amended
effective July 23, 201«

10.9* The Company’s Amended and Restated 1995DEF 14A 000-27130
Stock Incentive Plar
10.10* Form of Stock Option Agreement approved 10-K 000-27130 10.21

use under the Company’s amended and
restated 1995 Stock Option Pl

88

June 5, 2014

June 5, 2014

August 28, 2014

December 2, 2009

August 30, 2012

August 30, 2012

June 19, 2012

July 25, 2014

July 7, 200¢

July 25, 2014

August 21, 1998

July 8, 2005




Incorporation by Reference

Exhibit No Description Form File No. Exhibit Filing Date

10.11* Form of Stock Issuance Agreement approved 10-K 000-27130 10.23 July 8, 2005
for use under the Company’s amended and
restated 1995 Stock Option Plan (Restricted
Stock).

10.12* Form of Stock Option Agreement approved 10-K 000-27130 10.22 July 8, 2005
use under the Company’s amended and
restated 1995 Stock Option Plan (Chairman of
the Board or any Board Committee
Chairperson)

10.13* The Company’s Amended and Restated 1999 10-Q 000-27130 10.1 November 25, 2014
Stock Option Plan, as amended effective July
23, 2014

10.14* Form of Stock Option Agreement approved 10-Q 000-27130 10.3 November 26, 2013

use under the Company’s amended and
restated 1999 Stock Option Pl

10.15* Form of Restricted Stock Unit Agreement 10-Q 000-27130 104 November 26, 2013
approved for use under the Company’s
amended and restated 1999 Stock Option Plan
(Employees)

10.16* Form of Stock Option Agreement approved 10-K 000-27130 10.29 July 8, 2005
use under the Company’s amended and
restated 1999 Stock Option Plan (Non-
Employee Director Automatic Stock Option —
Initial).

10.17* Form of Stock Option Agreement approved 10-K 000-27130 10.28 July 8, 2005
use under the Company’s amended and
restated 1999 Stock Option Plan (Non-
Employee Director Automatic Stock Option —
Annual).

10.18* Form of Restricted Stock Unit Agreement 10-K 000-27130 10.17 June 18, 2010
approved for use under the Company’s
amended and restated 1999 Stock Option Plan
(Non-Employees Directors

10.19* Form of Stock Option Agreement approved 10-K 000-27130 10.27 July 8, 2005
use under the Company’s amended and
restated 1999 Stock Option Plan (Chir

10.20* Form of Stock Option Agreement approved 10-K 000-27130 10.30 July 8, 2005
use under the Company’s amended and
restated 1999 Stock Option Plan (Fran

10.21* Form of Stock Option Agreement approved 10-K 000-27130 10.31 July 8, 2005
use under the Company’s amended and
restated 1999 Stock Option Plan (Ind

10.22* Form of Stock Option Agreement approved 10-K 000-27130 10.32 July 8, 2005
use under the Company’s amended and
restated 1999 Stock Option Plan (United
Kingdom).
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Exhibit No

Incorporation by Reference

Description Form

File No.

Exhibit

Filing Date

10.23*

10.24*

10.25*

10.26*

10.27*

10.28*
10.29*
10.30
10.31

10.32*
10.33

10.34

21.1
23.1

24.1

Form of Stock Option Agreement approved 10-K
use under the Company’s amended and
restated 1999 Stock Option Plan (Isra

Form of Stock Option Grant Notice and Opit S-8
Agreement for use under the Decru, Inc.

Amended and Restated 2001 Equity Incentive

Plan and the 2001 Equity Incentive Plan filed

under Attachment ||

Form of Stock Option Grant Notice and Opit S-8
Agreement for use under the Decru, Inc. 2001
Equity Incentive Plan and the 2001 Equity

Incentive Plan filed under Attachment

Form of Restricted Stock Bonus Grant Notice  S-8
and Agreement under the Decru, Inc. 2001
Equity Incentive Plar

Onaro, Inc. Amended and Restated 2002 S S-8
Option and Incentive Plan (including
Appendix— Israeli Taxpayers,

Bycast Inc. 2010 Equity Incentive Pl sS-8
Incentive Stock Option Plan of Bycast li S-8
ionGrid, Inc. 2013 Equity Incentive Pl sS-8

Form of Restricted Stock Unit Agreement S-8
under the ionGrid, Inc. 2013 Equity Incentive
Plan

Outside Director Compensation Poli 10-K

Credit Agreement, dated December 21, 2012, 8-K
by and among the Company, the lenders party
thereto, JP Morgan Chase Bank, N.A., as
administrative agent, Morgan Stanley Senior
Funding, Inc. and Wells Fargo Bank, National
Association, as Co-Syndication Agents, and

J.P. Morgan Securities LLC, Morgan Stanley
Funding, Inc. and Wells Fargo Securities LI

as Joint Bookrunners and Joint Lead Arran

Collared Accelerated Share Repurchase 10-Q
Transaction dated as of June 5, 2013, by and
between the Company and Goldman, Sachs &

Co.

Subsidiaries of the Compar —

Consent of Independent Registered Public —
Accounting Firm.

Power of Attorney (see signature pag —

000-27130

333-128098

333-128098

333-128098

333-149375

333167619
335167619
332-186967
333-186967

00C¢-27130
000-27130

000-27130

10.81

99.1

99.2

99.4

4.1

99.1
99.2
99.1
99.2

10.65
10.1

10.1

June 24, 2008

September 2, 2005

September 2, 2005

September 2, 2005

February 25, 2008

June 18, 201

June 18, 201
February 28, 201
February 28, 2013

June 19, 201
December 28, 2012

November 26, 2013




Incorporation by Reference

Exhibit No Description Form File No. Exhibit Filing Date

31.1 Certification of the Chief Executive Officer — — — —
pursuant to Section 302(a) of the Sarbanes-
Oxley Act of 2002

31.2 Certification of the Chief Financial Officer — — — —
pursuant to Section 302(a) of the Sarbanes-
Oxley Act of 2002

321 Certification of Chief Executive Officer — — — —

pursuant to 18 U.S.C. Section 1350, as adc
pursuant to section 906 of the Sarbanes-Oxley
Act of 2002.

32.2 Certification of Chief Financial Officer — — — —
pursuant to 18 U.S.C. Section 1350, as adc
pursuant to section 906 of the Sarbanes-Oxley
Act of 2002.

101.INS XBRL Instance Documetr — — _ _

101.SCH XBRL Taxonomy Extension Schema — — — —
Document

101.CAL XBRL Taxonomy Calculation Linkbase — — — —
Document

101.DEF XBRL Taxonomy Extension Definition — — — —
Linkbase Documer

101.LAB  XBRL Taxonomy Label Linkbase Docume — — — —

101.PRE XBRL Taxonomy Extension Presentation — — — —
Linkbase Documer

Identifies management plan or compensatory plarm@ngement
t The schedules and other attachments to thibigxtsive been omitted. The Company agrees to fu@isopy of any omitted schedules or
attachments to the SEC upon requ
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SUBSIDIARIES OF THE COMPANY

Name

Jurisdiction of Incorporation or Organization

Exhibit 21.1

NetApp Argentina S.R.L

NetApp Australia Pty. Ltd
NetApp Austria GesMBE

NetApp Belgium BVBA

NetApp Global Limitec

NetApp Global Holdings Ltc
NetApp Brasil Solucoes de Gerenciamento e Armazengde
Dados Ltde

NetApp U.S. Public Sector, In
NetCache, Inc

NetApp Canada Ltc

NetApp VTC, Inc.

NetApp Chile Limitade

NetApp (Shanghai) Commercial Co., L
NetApp Holdings Ltd

Blue Steel Acquisition LLC
NetApp Capital Solutions, In
Onaro, Inc.

NetApp Denmark Ap:

NetApp Finland Oy

NetApp France SA!

NetApp Deutschland Gmb
NetApp (China) Limitec

NetApp (Hong Kong) Limitec
NetApp India Private Limite:
NetApp India Marketing and Services Private Limi
PT. NetApp Indonesi

Network Appliance (Sales) Limite
NetApp Israel R&D, Ltd

NetApp Israel Sales Lt

Onaro Israel, Ltd

Scharfnet, Ltc

NetApp ltalia Srl.

NetApp K.K.

NetApp Korea Limitec

NetApp Luxembourg S.a.r.
NetApp Switzerland Gmbl
NetApp Malaysia Sdn Bh
NetApp Mexico S. de R.L. de C.
NetApp New Zealand Limite
NetApp Nigeria Limitec

NetApp Norway AS

NetApp Poland Sp. z.o.

NetApp Russia LLC

Network Appliance Saudi Arabia LL
NetApp Singapore Pte. Lt
NetApp South Africa (Pty) Limite
NetApp Spain Sales S

Network Appliance Sweden A
NetApp (Thailand) Limitec

Decru B.V.

NA Technology CV

NetApp Asia Pacific Holdings B.\
NetApp B.V.

NetApp Holding & Manufacturing BV NAHN
NetApp Teknoloji Limited Sirket
NetApp UK Ltd.

NetApp Vietham Company Limite

Argentina
Australia
Austria
Belgium
Bermudas
Bermudas
Brazil

California
California
Canade
Canade

Chile

China

Cyprus
Delaware
Delaware
Delaware
Denmark
Finland

France
Germany

Hong Kong
Hong Kong
India

India

Indonesie
Ireland

Israel

Israel

Israel

Israel

Italy

Japar

Korea
Luxembourg
Switzerland
Malaysia
Mexico

New Zealanc
Nigeria
Norway

Poland

Russia

Saudi Arabic
Singapore
South Africa
Spain

Sweder
Thailand

The Netherland
The Netherland
The Netherland
The Netherland
The Netherland
Turkey

United Kingdom
Vietnam



Exhibit 23.1
CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We consent to the incorporation by reference iniRegjion Statement Nos. 333-128098, 333-149373;13%619, 333-186967, 333-200586,
333-192564, 333-178213, 333-170089, 333-162696,153867, 333-147034, 333-138337, 333-133564, 3BD92, 333-119640, 333-
113200, 333-109627, 333-100837, 333-73982, 333-8,7333-32318 and 333-40307 on Form S-8 and Retimir&tatement No. 333-185217
on Form S-3 of our reports dated June 12, 2014&tingl to the consolidated financial statements @fAyp, Inc. (the “Company”) and the
effectiveness of the Company’s internal controlrdirancial reporting, appearing in this Annual Retpn Form 10-K of the Company for the
year ended April 24, 201

/s/ DELOITTE & TOUCHE LLP

San Jose, California
June 12, 2015



Exhibit 31.1

CERTIFICATION PURSUANT TO SECTION 302(a)
OF THE SARBANES-OXLEY ACT OF 2002

I, George Kurian, certify that:
1) I have reviewed this Annual Report on Form 10fKNetApp, Inc.;

2) Based on my knowledge, this report does notainrany untrue statement of a material fact or angitate a material fact necessal
make the statements made, in light of the circunt&ts under which such statements were made, ntgadisg with respect to the per
covered by this report;

3) Based on my knowledge, the financial statemetd, other financial information included in theport, fairly present in all mater
respects the financial condition, results of operatand cash flows of the registrant as of, amgtfe@ periods presented in this report;

4) The registrang other certifying officer(s) and | are responsifuleestablishing and maintaining disclosure cdstemd procedures (
defined in Exchange Act Rules 13a-15(e) and 15&))%(nd internal control over financial reportirag defined in Exchange Act Rules 13a-1
(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedaresaused such disclosure controls and procedarbs designed under ¢
supervision, to ensure that material informatioiatieg to the registrant, including its consolidhtibsidiaries, is made known to us
others within those entities, particularly duriihg teriod in which this report is being prepared;

b) Designed such internal control over financiglaring, or caused such internal control over feiahreporting to be design
under our supervision, to provide reasonable amsaraegarding the reliability of financial repodimnd the preparation of financ
statements for external purposes in accordancegeitierally accepted accounting principles;

c) Evaluated the effectiveness of the registeadisclosure controls and procedures and presémttds report our conclusio
about the effectiveness of the disclosure contamld procedures, as of the end of the period covkeyethis report based on st
evaluation; and

d) Disclosed in this report any change in the tegig's internal control over financial reporting thatcomed during th
registrant’s most recent fiscal quarter (the regrgts fourth fiscal quarter in the case of an annuabmg that has materially affected,
is reasonably likely to materially affect, the rgant’s internal control over financial reportiremd

5) The registran$ other certifying officer(s) and | have disclosbdsed on our most recent evaluation of internatrobover financie
reporting, to the registrant’'s auditors and theitaadmmittee of the registrast’board of directors (or persons performing theiveden!
functions):

a) All significant deficiencies and material weakses in the design or operation of internal corgvar financial reporting whic
are reasonably likely to adversely affect the regig’s ability to record, process, summarize agpbrt financial information; and

b) Any fraud, whether or not material, that invaweanagement or other employees who have a sigmifiole in the registrarst’
internal control over financial reporting.

/s GEORGE KURIAN

George Kuriar

Chief Executive Office

(Principal Executive Officer and Principal OperairOfficer)

Date: June 12, 2015



Exhibit 31.2

CERTIFICATION PURSUANT TO SECTION 302(a)
OF THE SARBANES-OXLEY ACT OF 2002

I, Nicholas R. Noviello, certify that:
1) I have reviewed this Annual Report on Form 10fKNetApp, Inc.;

2) Based on my knowledge, this report does notainrany untrue statement of a material fact or angitate a material fact necessal
make the statements made, in light of the circunt&ts under which such statements were made, ntgadisg with respect to the per
covered by this report;

3) Based on my knowledge, the financial statemetd, other financial information included in theport, fairly present in all mater
respects the financial condition, results of operatand cash flows of the registrant as of, amgtfe@ periods presented in this report;

4) The registrang other certifying officer(s) and | are responsifuleestablishing and maintaining disclosure cdstemd procedures (
defined in Exchange Act Rules 13a-15(e) and 15&))%(nd internal control over financial reportirag defined in Exchange Act Rules 13a-1
(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and procedaresaused such disclosure controls and procedarbs designed under ¢
supervision, to ensure that material informatioiatieg to the registrant, including its consolidhtibsidiaries, is made known to us
others within those entities, particularly duriihg teriod in which this report is being prepared;

b) Designed such internal control over financiglaring, or caused such internal control over feiahreporting to be design
under our supervision, to provide reasonable amsaraegarding the reliability of financial repodimnd the preparation of financ
statements for external purposes in accordancegeitierally accepted accounting principles;

c) Evaluated the effectiveness of the registeadisclosure controls and procedures and presémttds report our conclusio
about the effectiveness of the disclosure contamld procedures, as of the end of the period covkeyethis report based on st
evaluation; and

d) Disclosed in this report any change in the tegig's internal control over financial reporting thatcomed during th
registrant’s most recent fiscal quarter (the regrgts fourth fiscal quarter in the case of an annuabmg that has materially affected,
is reasonably likely to materially affect, the rgant’s internal control over financial reportiremd

5) The registran$ other certifying officer(s) and | have disclosbdsed on our most recent evaluation of internatrobover financie
reporting, to the registrant’'s auditors and theitaadmmittee of the registrast’board of directors (or persons performing theiveden!
functions):

a) All significant deficiencies and material weakses in the design or operation of internal corgvar financial reporting whic
are reasonably likely to adversely affect the regig’s ability to record, process, summarize agpbrt financial information; and

b) Any fraud, whether or not material, that invaweanagement or other employees who have a sigmifiole in the registrarst’
internal control over financial reporting.

/s/ NICHOLAS R. NOVIELLO

Nicholas R. Noviellc

Executive Vice President of Finance and Operatams Chiel
Financial Officer

(Principal Financial Officer and Principal Accoumig Officer)

Date: June 12, 2015



Exhibit 32.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, George Kurian, certify, pursuant to 18 U.S.Cctim 1350, as adopted pursuant to Section 906eoSarbane®xley Act of 2002, th:
the Annual Report of NetApp, Inc., on Form 10-K tbe year ended April 24, 2015 fully complies wiitke requirements of Section 13(a) or 1
(d) of the Securities Exchange Act of 1934, as atednand that information contained in such AnRegbort on Form 1@ fairly presents, i
all material respects, the financial condition a@sults of operations of NetApp, Inc.

/s GEORGE KURIAN

George Kuriar

Chief Executive Office

(Principal Executive Officer and Principal OperatirOfficer)

Date: June 12, 2015



Exhibit 32.2

CERTIFICATION OF CHIEF FINANCIAL OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Nicholas R. Noviello, certify, pursuant to 183JC. Section 1350, as adopted pursuant to Sec@6nofthe Sarbanedxley Act of
2002, that the Annual Report of NetApp, Inc., omrd 0K for the year ended April 24, 2015 fully complie#h the requirements of Secti
13(a) or 15(d) of the Securities Exchange Act d4,%s amended, and that information containediéh #nnual Report on Form 1fairly
presents, in all material respects, the finanaaldition and results of operations of NetApp, Inc.

/s/ NICHOLAS R. NOVIELLO

Nicholas R. Noviellc

Executive Vice President of Finance and Operatams Chiel
Financial Officer

(Principal Financial Officer and Principal Accoumg Officer)

Date: June 12, 201



